March 18, 1944 












: SCRE SE HI areata 3 











We gr 

He taping prides the honor bestowed 

sing ey women of our Trinity Plant ¢ 

ya Pa capable performance in th : 
of lumber for critical war needs ee 














“ee 


yo ers 
— your fine achievement 
the production of war 
equipment.” 














st pet WAR DEPARTMENT 
of Bae OFFICE OF THE UNDER SECRETARY 
WASHINGTON, D. C. 






19 February 1944 






To the Men ana Women 

of the Trinity Plant 

Texas Lone Leaf Lumber Company 
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Rigorous tests maintain Carey's exact- 
\ ing raw material standards—vigilance 
prevails at the source. 





weather conditions are reproduced. This 
equipment makes Carey laboratory tech- 
nicians independent of Mother Nature. 
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Small-scale equipment is maintained to 
produce small quantities of products for ex- 
perimental purposes. 
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RESEARCH 
LABORATORIES 


Many notable advances in building materials have been created 
and brought to a state of high perfection,in the Carey Research 
Laboratories. 


Here, too, is conducted that continuous testing and re-testing of Carey 
raw materials and finished products which assures uniform high 
quality. 


Special machines that simulate actual service conditions are used in 
the testing of Careystone Fireproof Asbestos-Cement Shingles and 
Siding, Carey Fire-Resistant Asphalt Shingles, Carey Rock Wool Home 
Insulation, and other Carey “Long-Life” Products. 


By use of ingenious testing apparatus, the strength, durability, and 
weatherproof qualities are determined in a fraction of the time that 
would be required under natural conditions of aging. In addition, 
test fields are maintained in various parts of the country where 
parallel exposure to the worst possible actual weather conditions pro- 
vide a constant check on the laboratory work. This makes for extra 
rapid progress and development. 


Important results of this constant search for something better are 
Carey’s many improvements in manufacturing methods and processes 
in creating building materials of outstanding quality and performance. 
And finally, there is the advantage of the “know how” made possible 
by Carey’s background of experience—covering nearly three quarters 
of a century. 


Add up all these factors, and you'll understand why the Carey Dealer 
Franchise is a profitable, highly valued possession. 


Write Dept. 11 for details. 


THE PHILIP CAREY MFG. COMPANY 
Dependable Products Since 1873 


Lockland, Cincinnati, Ohio 


In Canada: The Philip Carey Co., Ltd. 


Office and Factory: Lennoxville, P. Q. 


Continuous laboratory testing of raw ma- 
terials and manufactured products is an 
assurance of uniform high quality. 


0 END IT SOONER... SAVE PRECIOUS LIVES...BUY MORE WAR BONDS! 
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SOUTHE 


HARDWOODS 


Hardwoods that Satisfy 


The South, long famous for the quality and variety of its Hard- 
woods, has a just-right Hardwood for every purpose. While 
wartime conditions make it difficult to maintain production, the “ASH 
leading producers and distributors on this page will supply you 





so far as possible with all available sizes and grades. 


Woods Lumber Co..........Memphis, Tenn. 
Band Mills at 
Memphis, Tenn.—Clarendon, Ark.—Greenville, Miss. 
Lignasan-Dipped Hardwoods 
“From Woods to Consumer” 





Chicago Mill and Lbr. Co.......Chicago, Ill. 


111 W. Washington St. Since 1881 
Band-Sawn Delta Hardwoods and Cypress 
Operating Four Modern Band Mills. 





E. Sondheimer Co..........Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana Cypress. 
ack Barrel Cooperage. 
Serving the Trade Since 1872. 





Chapman & Dewey Lbr. Co.. .Memphis, Tenn. 


Manufacturers for 54 Years of Famous St. Francis Basin 
Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 





Woodard Walker Bowen, Inc. . Shreveport, La. 


Southern Pine @ Hardwoods @ Cypress 





Anderson-Tully Company ...Memphis, Tenn. 


For 54 Yrs. Mfrs. Southern Hardwoods—Gum, Plywood. 
Semi-Finished Hardwood Dimension. Oak Firg., Short Leat 
Yellow Pine. 5 Modern Band Mills 





Reynolds & Manley Lbr. Co...Savannah, Ga. 


Mirs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 





J. E. Stone Lbr. Co.....Nacogdoches, Texas 


Southern Hardwoods—Band-Sawn—Lignasan-Dipped—Can Kiln- 
Dry—Short Leaf Yellow Pine—Planing Mill Facilities. 





Georgia Hardwood Lbr. Co...Augusta, Ga. 


Southern Hardwoods, Cypress, Yellow Pine. Annual capacity 
over 200,000,000 feet. Band Mills in N. Carolina, S. Carolina, 
Georgia, Mississippi. 


Bailey Lumber Company, Ltd. ..Laurel, Miss. 


Successors to Eastman-Gardiner Hardwood Co. 


Manufacturers of Southern Hardwoods and Yellow Pine. 
7 years of satisfactory service to the trade. 





Miller & Co., Inc.. Selma, Ala.. Jackson, Tenn. 


Operating 5 Bandmills, producing practically every species 

Southern Hardwoods; also Yellow Pine. Normal stocks avail- 

able 30,000,000’. Own dry kilns, surfacers, resaws. Modern 
throughout. 





Angelina Hardwood Company. Lufkin, Texas 


Mills at Ewing. Tex. and Ferriday, La. 
Louisiana Red Cypress and Southern Hardwoods. 





Augusta Hardwood Co........Augusta, Ga. 


Mirs. High-Grade Band-Sawn | Planing Mills 
Pine . . Hardwood .. Cypress | Dry Kilns 
Air-Dried Roofers . . Timbers 





Louisiana Central Lbr. Co.......Clarks, La. 


Band-Sawn Forked Leaf White Oak, Cherry Bark Red Oak, 
Red and Sap Gum, Poplar, Cypress, Oak Flooring. 
Mixed or Car Lots. 





Wax Lumber Co...........Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and Southern Pine. 
Specializing in Cherry Bark Red Oak, Magnolia and Poplar. 
nual Cut, 20 million feet. 





McGraw-Curran Lbr. Co... Yazoo City, Miss. 


Band Sawn Southern Hardwoods. Specializing in Deep Swamp 
Cypress, Cherry Bark Red Oak, Delta Red Gum and Tupelo 
and the famous Yazoo Beech. 





Lightsey Brothers....Miley, South Carolina 


Monufacturers of Southern Hardwoods, Cypress and North 
Carolina Pine. Modern Kilns & Planing Mill Facilities. End- 
Matched Pine, Oak, Maple & Gum Flooring. 





J. M. Jones Lbr. Co..........Natchez, Miss. 


Mirs. All Southern Hardwoods and Cypress—Dowicide-Dipped. 
Planing Mills and Dry Kilns. Normal Stock, 12 Million Feet. 
Also Yellow Pine Boards. 


¢ 
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A NEW 
LIGHTWEIGHT 
FALLING and 
BUCKING SAW 


ANNOUNCING 








TRADE MARK 


JUNIOR TIMBER SAW 





FIG. 1—Quick removable covers make the cylinder and 
head easily accessible. Note protected position of spark 
plug. Piston and rings can be replaced within the shortest 
possible time, and without totally dismantling the engine. 














FIG. 2—Note simplicity of driving mechanism for chain. 
Chain and bar can be removed within thirty seconds on 
motor end. 





FIG. 3—IIlustration above shows idler end of chain with 
cover removed. Note the simplicity of design—no bolts to 
take off. 


2700 Fourth Avenue South 
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Weight only 88 Ibs. Complete with 
3’, 4 or 5’ Cutter Bar and Chain 


Especially developed to meet the need and demand for a sturdy light- 
weight saw for use in smaller and medium sized timber, where trees 
are scattered or ground is rough. It's a great saw—streamlined for 
ease in handling, plenty of zip and power, perfectly balanced for 
smooth cutting. 


MAJOR SPECIFICATIONS 


MOTOR. Same dependable type motor as in our larger models. De- 
signed to reduce vibration. Even balance enables it to withstand greater 
abuse on rough ground. 


CLUTCH. Perfected self-adjusting type. 
either crankshaft or transmission. 


No thrust loads exerted on 


TRANSMISSION. Bevel gear drive, running in oil, ballbearing mounted 
throughout. 

CHAIN. Simplified, designed for longer performance and easier. filing. 
Special feature eliminates packing of sawdust in cutter bar groove, pre- 
venting chain jumping and insuring straight cutting. 

CUTTER BAR. High-grade, light weight, heat-treated steel. Reversible 
feature enables operator to utilize both sides of bar, doubling its life. 


SELF-WINDING STARTER. Rope starter winds itself back as soon as 
motor starts—always ready for action—impossible to lose. 








FREE FOLDER 


Manufactured by 


MILL & MINE SUPPLY COMPANY 
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SEATTLE 4, WASH. 
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eee for more effective use of wood 


Woop has been assigned an important role in American con- 
struction. The infinite variety of jobs it is being called upon to 





do has revealed its increasing value as a building material—for 
wood is versatile, easily workable, widely adaptable. 


Engineering in lumber has not only developed a better utiliza- 
tion of the log, but better ways of joining, bonding, shaping and 
applying lumber to make it serve new and traditional needs more 
economically, more effectively. 


The Teco Connector System of construction has made possible 
the use of 80% and more of the working strength of wood as 
compared to 40 to 60% under the old steel bolt and gusset plate 
method of joining timbers. Because of the Teco system, greater 
strength can be obtained from smaller timbers, resulting in more 
effective use at lower cost. 


Glued laminated wood structural members of various sizes and 
shapes are engineered and fabricated for a wide range of struc- 
tures. Continuous wood arches running from foundation to roof 
ridge are used in the erection of wide post-free buildings such as 
hangars, drill halls, chapels. Glued laminated wood trusses and 


ply-beams are designed for one and two story structures. 





New fields of service are opening for wood. When civilian 
construction gets under way, wood will be ready to serve with 
greater efficiency, marked economy. 


WEYERHAEUSER SALES COMPANY 


FIRST NATIONAL BANK BUILDING e SAINT PAUL, MINNESOTA 


UARE LUMB 
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DAYLIGHT ENGINEERING makes a 


home so much more livable 


In the New England home pictured here, architect livability of a home. And Libbey*Owens:Ford will 
Samuel Glaser of Boston has incorporated many make an announcement soon that will revolutionize 
Daylight Engineering principles. One complete wall window design... make it practical for even the 
of the living room has been designed as an attrac- most modest home to enjoy all of the advantages 
tive window so that the beauty of the out-of-doors of Daylight Engineering. The use of this new 
becomes the dominating feature of the room. The Libbey-Owens-Ford product will become one of 
appearance of the room is given added spaciousness, the distinguishing marks of tomorrow’s modern 
and its natural daylighting keeps it bright and homes. Look for the announcement. Libbey-Owens- 


cheery throughout the day. 


Ford Glass Company, 1734 Nicholas Building, 


These are features that add materially to the Toledo 3, Ohio. 
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LIBBEY°-OWENS*°FORD 


A GREAT NAME IN 












HITCH YOUR WAGON TO THIS STAR! 


Say 
























Like a fistful of "C” Coupons for a 
ROCKET SHIP! 


FAST MOVING - HARD HITTING 


DEH Y DRAY CAMPAIGN 


Ads feature YOUR name—we pay 100% of the cost! 





Direct Money-Saving Coupon ties ad to your business 
— brings customers to your store! 


Because DEHYDRAY is the BIGGEST VALUE in wall- 
paint today, this means REPEAT customers! 


Free—mailing pieces to send to YOUR customers 
imprinted with YOUR name and address! 


Free—timely, attention-compelling window dis- 
plays with a PUNCH! 





Free—Counter Displays — silent salesmen — and 
we'll wager they're the noisiest ‘‘silent’’ displays 
you've used for many a day! 


+ + Re He HK 








DEHY DRAY — Profit Proved! Non-critical Container! 


$36,000,000.00 ! That’s the market for water paint ! Cash in and 
get your share of this huge market. Order DEHYDRAY (it’s the 
best in the field) today! Then watch your profits grow ! 


te papal CEILING FINISH 


DEHYDRAY 
@ Dehydrated Flat Wall Point 


apply \OW TSI a a Mote 
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Contractors Prefer Its Scuff-Resisting Surface 


Job abuse of insulating materials can’t be 
stopped. But the possibility of damage from 
wear and tear in handling, cutting, fitting 
and erecting is reduced greatly by the tough, 
scuff-resisting surface of Weatherwood 
Building Board, Tile and Plank. This treated 
surface is cleanable, too. Finger prints and 


similar soiled spots that occur during ap- 
plication may be removed easily. 

The result! Job waste is reduced. Jobs move 
faster. Customers are pleased. Important 
factors in maintaining contractor profits! 

Small wonder that contractors prefer 
Weatherwood insulation! 


What Does This Mean to You? 


Simply this: Weatherwood Insulation products offer you a more profitable line because of 
large sales volume, quick turnover and less sales resistance. 


UNITED 


STATES 


*Trademark Reg. U. S. Pat. Off. 


GYPSUM 


300 WEST ADAMS STREET, CHICAGO 6, ILLINOIS 


This famous trademark identifies products of United States Gypsum Company—where for 40 years research 
has developed better, safer building materials 


PRECISION FITTED EDGES 
HIGH INSULATING VALUE 


EASY TO PAINT 
EASY TO CLEAN 


PASTEL COLORS AND BLENDS 
MANUFACTURER’S SALES HELPS 
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Bernie & Steve 


IT’S ALWAYS INTERESTING to 
me what people from other towns 
ask about Washington, when they 
get through with politics and gov- 

ernment business. 

A visiting lumberman recently 
asked about two things; both asso- 
ciated with the little park just north 
of the White House. One of course 
was Bernard’ Baruch’s “office”; the 
bench where he used to sit. He called 
it that casually, one day, and the 
story spread all ‘over the country. 
He’s even gotten mail, addressed to 
that bench; and it was delivered. 

The other point of interest my lum- 
berman friend asked about was the 
peanut stand, operated for many 
years, by the late Steve Vasilakos; 
the “White House Peanut Man.” Steve 
was one of the most widely known 
men in Washington; had many more 
friends than the average public offi- 
cial. For a long time his stand was 
on the White House side of Pennsyl- 
vania Avenue. After the war broke 
out, the Army closed the sidewalk in 
front of the Executive Mansion; and 
the police, who had long considered 
this stand to be a discordant note in 
these lofty surroundings, got ready to 
chase Steve clear out of the neigh- 
borhood. But the President himself 
intervened; got Steve permission to 
move his little store to the other side 
of the street. 

Vasilakos had the Balkan combina- 
tion of quick temper and kindliness. 
He was everlastingly in small 
troubles, of one kind or another. But 
his generosity was limitless. He 
couldn’t have made much money; but 
apparently he gave most of it away. 
Helpless and unfortunate people, the 
obscure and the hopeless, could always 
go to him. When the King of Greece 
visited Washington, a year- or two 
ago, he went to Steve’s stand; talked 
with him at length; called him “a good 
boy”. Steve, quite unabashed, said, 
“TI think you’re a good boy, yourself.” 


12 


Incidentally King George, who’s the 
only King I’ve ever 


shaken hands 
with, made a favorable impression 
while in Washington. Unlike other 
minor European Monarchs, he an- 
nounced all on his own that he 
wouldn’t try to return to his kingdom 
unless the people made it clear they 
wanted him back. 

When Steve died, it was front page 
news in all the Washington papers; 
was mentioned on all the editorial 
pages. Thousands of Washington- 
ians, in the rush of capital life, look 
at that vacant spot on the sidewalk, 
across from 1600 Pennsylvania, with 
a touch of sadness and a kindly mem- 
ory for the White House Peanut Man. 


Mrs. Biddle’s “Plain-Chant’”’ 


OME LITTLE TIME AGO, Mrs. 
Kerr and I heard “Plain-Chant 
for America,” given by the Phil- 
adelphia Orchestra in one of its 

series of concerts at Constitution 
Hall. The poem was written by Kath- 
erine Garrison Chapin, some five 
years ago, before the present war 
started. Miss Chapin, in private life, 
is Mrs. Francis Biddle; wife of the 
Attorney General. Writing about the 
poem, Mrs. Biddle said: “o. . . the 
final circumstances that helped to 
thrust it into being was the fact that 
I had spent a few days in the com- 
pany of some persons who are sym- 
pathetic to the Fascists, charming 
people, whose talk enraged me in in- 
verse proportion to their charm, and 
showed me vividly the gap between 
totalitarianism and the American 
democracy in which I believed.” 

If freedom falls, we’ll fight for more 

freedom— 
This is the land, and these are the 
years! 

During the intermission, when we 
met her and the Attorney General in 
the lobby, I tried to tell Mrs. Biddle 
how deeply moving I had found the 
“Plain-Chant”. She said quite simply 


she was glad it was to be put on a 
sound track and sent to the men over- 
seas. Not because she thought soldiers 
and sailors needed to be told about 
American patriotism. Not for a mo- 
Rather, 


ment. as an assurance to 
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them and as a testament of the faith 
held by the people at home. I hope 
she’s right about us, here at home, | 
think she is. 
We fear tyranny as our hidden enemy; 
The blackshirt cruelty, the goose-step 
mind... 
. the strength of a hope and the 
shape of a vision 
Worked for and sung for and fought 
for 


And died for, 
Is living yet. 


Politico’s Meal 


F YOU’RE A GOOD CITIZEN— 
and, being a lumberman, of course 
you are—you can’t feel good over 
the swarms of off-color political 

shenanigans that are breaking out all 
over the place. Both the ins and the 
outs can pay too high prices for win- 
ning an election. You don’t build good 
government on pre-election falsifica- 
tions. 

Alan Johnstone, Chief Counsel of 
the FWA, was here a few evenings 
ago. He told a story, just for the fun 
of it; but the story seems to me a 
parable of this kind of political do- 
ings. Incidentally Alan’s friends are 
urging him to be a candidate for the 
Senate from South Carolina this year. 

This is the story: A northern man, 
traveling for the first time in the 
swamp country, hired a colored boy 
to drive him to the next town. Pres- 
ently he heard a splashing and thresh- 
ing in the swamp. “Jus’ an alligator, 
boss,” said the boy. “He washin’ his- 
se’f.” A few minutes later the car 
approached what looked like a log 
across the road. The boy slowed 
down and tooted the horn; and the 
log waddled off. “Jus’ another alliga- 
tor,” said the boy. The northern man 
wasn’t feeling so good. ‘“Migosh,” 
he said, “are these creatures amphibi- 
ous?” “Dat’s right, boss,” said the 
colored boy. “Dey eats white folks, 
same as dey eats niggers.” 

These amphibious political roor- 
backs eat members of one party, same 
as they eat members of the other. 
They like especially to snap at honest 
government. 
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.. directly expo 
elements for 

time, is setting 
ords for tough 


weatherproof 


Protecting deckloads of war 
supplies from wind-driven 
sleet, snow, salt water, ice and 
dirt, SISALKRAFT is successfully 
withstanding unprecedented 
abuse! 


In a few weeks of such punish- 
ing war service, SISALKRAFT 
is withstanding more abuse 
than it would get in a lifetime 
of normal building use. 


Never before has a building 
“blanket” been so drastically 
tested and so conclu- 

sively proven to be 
weatherproof, wind- 

tight, tear-resistant 

and scuffproof! 


Those very qualities 
that make SISAL- 
KRAFT so valuable in 
protecting war mate- 
rials are the very same 
qualities so necessary 
in its peacetime uses. 


With this unmatched record of 

wartime achievement, SISAL. 
KRAFT will again be avail. 
able for building construc. 
tion, general job protection, 
concrete curing and innv- 
merable farm uses when 
Victory is won. 


In your postwar planning 
count on SISALKRAFT. Its 
war service record is con- 
vincing proof of its tough- 
ness, permanence and ovt- 
standing weatherproof 
qualities. 





SISALKRAFT- MORE THAN A BUILDING PAPER 
RS I~ ihe 


a SS 2 


Assures Dry Concrete Cures and Pro- Repels Wind and Unequalled for Flash- 
Floors When Used tects Concrete Moisture When ing Around All Ex- 
Over Subfill Floors Used in Walls terior Openings 


wi) eS 


To Line Poultry Houses, Back of Stucco, Makes Floor Protects Equipmet! 
Make Silos, Cover Hay Over Studs or Construction and Materials Store 
Stacks Sheathing Dust-Tight in the Open 
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No one ever won a war, a boxing match, a basketball game or any 
other kind of contest with defensive tactics. 
defensive for one of two reasons. Either he is beaten and helpless and is 
playing for a break, or he finds it necessary to retire and reorganize before 
opening or continuing offensive tactics. We hope the first of these reasons 


A contestant goes on the 


applies to Germany and Japan currently. We know that the second 
reason applied to Great Britain in 1939 and to the United States in Decem- 
ber, 1941. 


To make it possible for military forces to reverse the tide of battle on 
the worldwide fronts American industry and labor performed Herculean 
tasks and submitted to a wartime economy of regimentation. Throughout 
the whole period in which the world’s greatest industrial conversion and 
production victory has been achieved it has been necessary to fight a 
defensive battle against the bureaucratic forces in the rear who have dem- 
onstrated a desire to consolidate and expand the regimentation of industry 
and continue it as the keystone of the master-planned new America. 


Just as the time came in the Pacific and in Africa to abandon defensive 
tactics in favor of decisive offensive warfare, so the time has now come for 
commerce and industry to stop defending themselves against the encroach- 
ments and designs of bureaucracy, and take decisive, aggressive action to 
guarantee the principles of individual liberty for themselves, for the mil- 
lions of men fighting to preserve what the bureaucrats are gearing them- 
selves to tear down, and for posterity. 


Many of the bureaus are hard at work on plans to secure more govern- 
ment control of business and industry for the days following the war than 
they are exercising during the war with the understanding that their powers 
are temporary and for war purposes only. These plans must not be allowed 
to become operative. If they get much beyond their present stage the 
initiative will be with the bureaus, and the fight to oust them will be harder 
and longer, if indeed possible at all. Unless they are stopped now, return- 
ing veterans will find that the principles they fought to preserve against 
foreign aggressors, and which they hold dearer than life, have been lost to 
a domestic aggressive force while their backs were turned. 


The battle has already begun, and the first and perhaps one of the most 
far reaching victories has been won by the inclusion of the Bailey Amend- 
ment in the new Revenue Law. For this Wilson Compton, Marc Fleischel 
and other well known industry leaders can and should be thanked not 
only by the lumber and building industries but by all industry. Congress, 
when it overrode the President's veto of the Revenue Law, took the offen- 
sive at the last split second. 


What has been so well begun by these lumbermen and by Congress is 
of tremendous significance, but it is only the first victory of a number yet 
to be won. It is necessary now to match the all-out offensive of our troops 
in the field with an all-out offensive by industry at home. 
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NOW:--it’s been done 
in 30,000 homes! 








There’s distinction in handsomely pebbled Upson walls and ceiling 


Yes—by hundreds of builders operating from coast to coast, under every 
conceivable condition. 


Dry-Built, Full-Wall Construction is fast fulfilling the predictions made by its 
adherents four years ago. 


Leading builders praise full-wall size Strong-Bilt Panels as the solution to the 
old problems of brittle interior walls and panel joint troubles. They’re enthusi- 
astic, too, about the added dollar value Strong-Bilt Panels contribute to the job. 


Fully 85% of wartime users say Dry-Built, Full-Wall Construction is the system 
for homes of tomorrow. Are you ready to benefit from its advantages? 


For details and booklets, phone, wire or write The Upson Co., Lockport, N. Y. 


Upson Quality Products Are Easily Identified By The Famous Blue Center 
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CUTS DOWN CONSTRUCTION TIME! One pant! 
covers entire wall of average size room. 4p} 
plied with Upson Floating Fasteners whit 
anchor panels securely from the back # 
compensate for structural settling. No ‘a 
nailing. No joints. No time-consuming sys? 
of filling and taping. No nails to countersia 
No nail holes to fill. 


MOISTURE TROUBLES LICKED! Entirely dry-buil 
No waiting for plaster to dry. Eliminates 
1000 pounds of water which may be used 
plastering a 6-room house. 


EFFICIENT INSULATING VALUE! Upto 3 
times that of plaster. 


CRACKPROOF! Positively will not cm 
splinter nor chip. Does away with am 
and costly plaster repairs. 


TOUGH AND STRONG! Laminated constr! 
Withstands impact up to 6 times heavier® 
needed to shatter boards with a brittle 


FINEST PAINTING SURFACE ON ANY WALL MA 
Beautifully pebbled and presized at the 
tory. No fuzziness. Can be painted ims 
ately after application. 
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March 6, stops further issuance of 
Sblanket authorization to carry on 
hmiscellaneous construction over a 
“fixed period except in cases 
S where filing of individual project 
q applications will interfere with 
"war effort or cause extreme hard- 
"ship. nal 
M file for blanket authorization on 
Form WPB-617. Direction super- 
Psedes WPBI-43 
© 362). 


E war use before September. 


Direction 3 of L-4l, issued 


In these exceptional cases, 


(formerly PDL- 


Little hope of reconversion for 


j ‘peacetime production, except on very small basis, 


until Germany has been defeated, said Nelson of 
WPB recently to organized labor. Most critical 

riod of European war from military standpoint 
still lies ahead. Well to keep in mind that develop- 
ment of plans for reconversion should not be con- 
fused with implementation of those plans. Necessary 
to have plans for future, but more necessary to 
keep producing war materials for critical effort 


ahead. 
Timber salvage program has been set up in east 


Texas on 400,000 acre tract to get 100 million feet 
of lumber and one million feet of pulpwood, all for 


Victory gardens—22 million of them—have been 


"asked for 1944 by WFA. Hope to get 10 million 
P tons of food from them. Many retailers did good 
© business with war gardeners last year. Opportuni- 
ties should be greater in coming season. 


Latest alphabetical addition in Washington is 
SWPA. It means Surplus War Property Administra- 
tion. Is subsidiary to OWM which means Office of 
War Mobilization in case you are keeping a list for 
ready reference. 


More thrilling than the world series is the race 
between Congress and the White House to be first 
with an operating plan for industrial reconversion. 
Current score is 1-0 in favor of White House, result 
of home run by James F. Byrnes using new SWPA 
as the bat. 


Congressional strategy in second half of inning 
will be squeeze play to force in tying run with com- 
plete plan for every phase of postwar demobiliza- 
tion. WPB threatens to make it a three-way race. 
Don't interpret heat of the contest as indication that 
war is about over. None of the contestants or any- 
one else in authority in Washington thinks it is. 


Expect OPA to be continued after its June 30 ex- 
piration date. Congress expected to start consider- 
ing legislation to that end very soon. Producing 
such legislation can involve a free-for-all, especially 
in view of recent Supreme Court decision ruling 
OPA not entitled to injunction merely by proving a 
Violation. Looks like OPA will have to prove intent 
fo violate as well. 


Retail lumber dealer inventories during 1943 
were eight to 31 percent below inventories for 1942. 
Mcerns with sales above $50,000 suffered eight 
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A page of vital information 
and comment digested for 
busy lumber and building 
material executives. 


Dealers with sales 


percent inventory decreases. 
$10,000 to $50,000 showed 16 percent inventory de- 
clines. Dealers with sales under $10,000 averaged~. 
31 percent declines. 


1943 lumber dealer sales averaged three percent 
lower than for 1942. Sales in January 1944 ad- 
vanced 10 percent over sales for January 1943. 


NLMA estimated lumber stocks for the first quar- 
ter of 1944 in billions of feet are as follows: mill and 
concentration yards, 4.579; retail dealers, 2.215; 
wholesalers, 0.490; total, 7.284. Comparable figures 
for the first quarter of 1941 are: 10.012; 5.940; 1.158; 
17.110. 





Combination door doors can be sold at higher 
prices under Amendment 2 to MPR 381. Jobbers can 
increase price 3.2 percent, and dealers can increase 
price 2.3 percent. Combination door 2 ft. 8 in. by 6 
ft. 8 in. sold by jobber for $6.14 can now sell for 
$6.33. Dealer price to consumer was $8.42, is now 


$8.62. 


Restricted southern pine lumber and restricted 
hardwood lumber can now be obtained through 
certification instead of through specific WPB au- 
thorization of purchase orders when needed for 
authorized production of truck and trailer bodies, 
production and repair of railroad rolling stock and 
passenger carriers, and production and shipping of 
steel and other controlled materials. Established 
under Directions 4 and 5 to both M-361 and M-364. 


Reconversion is 90 percent baloney, ten percent 
postwar preparation, according to E. V. Moncrieff, 
president, Sawn-Finch Oil Corp. He said his indus- 
try and most others have only to make slight altera- 
tions in formulae or methods to produce for civilian 
use. He included lumber, steel, ceramics among 
others. Said biggest problem is plans for full em- 
ployment under extension of free enterprise system. 


Industrial employment turnover figures show that 
of every 1000 workers, 43 quit each month, five 
leave to enter armed forces, six are discharged, 51 
are hired and nine are laid off. Figures based on 
December reports. 


War is developing more skilled mechanics 
capable of fine workmanship as a result of precision 
work on high quality war products. This fact, plus 
research of many new materials including plastics, 
new wood products, light metals and new fabrics 
will result in changed postwar inventories. 
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LYWOOD- 


LYWOOD HAS A multitude of 
on f, & p applications on the farm. Each 


of the working structures on 
a farm is suited to at least 
partial construction and remodel- 
ing or repair from plywood. 
Sanitation in regard to housing 
and keeping farm animals is ever- 

growing in importance. Farmers 

who are money-makers know that 

a hog should live in quarters and 
Fifth Article in a Series Outlining Future Opportunities in Plywood 

THIS SERIES OF ARTICLES ON PLYWOOD, of which this is the fifth installment, 
is being prepared and published by the AmMericAN LUMBERMAN to fill a long felt 
need. It is true that present wartime conditions do not permit the sale of plywood 
for civilian use to any appreciable extent, and unless a lumber and building material 
dealer has high priority orders he will have very little plywood passing through his 
establishment at the present time. 

However this material is recognized to be one of those whose properties and use 
have gained greatly increased recognition during the war years and whose future is 
one of unbounded opportunity. This is due partly to improved manufacturing meth- 
ods of the past ten years—partly to the fact plywood’s employment for war needs has 
focused attention upon it. 

To keep its lumber dealer readers abreast of the trend, and perhaps one step ahead 
of it, the AMERICAN LUMBERMAN is presenting this series of articles designed to 
prepare those dealers to meet all the opportunities for plywood sales that will be 
theirs, when plywood once again becomes available on the general market. The series 
is the groundwork—the preparation that should be done now—the basic knowledge 
that should be absorbed now in preparation for the active aggressive work to be 
done later. 

Past articles in the series have been (1) a survey of types and grades of plywood 
(2) plywood for wall paneling (3) plywood for sheathing, subflooring, etc. (4) ply- 
wood’s role in prefabrication. Those yet to come include one devoted to miscellaneous 
sales opportunities such as sign boards and window trimmings etc., presented by ply- 
wood, and one which will give detailed information as to how to organize a lumber 
and building material dealer’s plywood department to take advantage of all the oppor- 
tunities discussed in previous articles. 
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surroundings that are as clean as 
it is possible to make them. The 
whole difference between making 
money on a farm, and just barely 
scraping a living out of it is deter- 
mined by the loss factor. The 
farmer who does a scientific job of 
reducing his losses to a minimum 
makes a profitable business out of 
his farm operation. If he loses 
more than one young pig out of 
an average litter of nine, he knows 
that something is wrong and must 
be corrected. He searches system- 
atically for the fault. The chances 
are, if pigs die shortly after birth, 
that the farrowing sow was not 
properly housed. Either the house 
was not tightly sealed, or it was so 
large that the body heat of the sow 
was not sufficient to warm it prop- 
erly. In the crucial period right 
after birth, the little pigs got cold 
and died. Or perhaps the house had 
no guard rails, and the old sow 
rolled over and crushed a couple 
of the little fellows. 

That all means money out of the 
farmer’s pocket. He doesn’t think 
about it at the time if he is a run- 
of-the-mill farmer, but that old sow 
has cost him upwards of $35 to 
maintain during the year, and if 
some of the eight to ten little pigs 
she produces in that year fail to 
grow to maturity just because of 
some careless mistake, the farmer 
is the loser. 

The hog story is cited ms one ex 
ample. It could be shown how, 
principle, the same theory applies 
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to most of the other farm produc- 
tion tasks. The extent of loss 
caused by rodents eating and de- 
stroying stored farm crops is al- 
most beyond belief. Think of it 
a sizable percentage of a farmer’s 
produce (and profit on his crop) 
gone because he is careless about 
his structures and their ratproof 
qualities. 

The selling opportunities are tre- 
mendous, and plywood can have a 
large part in this. This is espe- 
cially true if the present trend to 
prefabrication of small farm struc- 
tures in the lumber yard continues 
as it gives every evidence of doing. 
As shown in the fourth article in 
this plywood series, the large pan- 
els adapt themselves well to acting 
as the covering material over a 
framework built up in standardized 
jigs. 

Selling farm buildings and the 
materials to construct them is an 
old story. It has been going on for 
generations in just about the same 
old way. All dealers in rural areas 
will continue to sell a _ certain 
amount of material for farm build- 
ings; but the ones who will really 
make a big thing out of this phase 
of their business are those who will 
give it a new twist. It is the new 
wrinkles that give a sales story ap- 
peal. It is the new wrinkles that 
indicate that the dealer is at the 
head of the parade in his thinking, 
and that is something customers 
admire. 


The use of plywood in small farm 
structures makes possible a num- 
ber of these selling “wrinkles” that 
are top-notch talking points for the 
dealer. Such structures, prefabri- 
cated, can be packed in a truck, 
knocked-down, to be assembled by 
the farmer upon delivery. That’s 
a comparatively new wrinkle be- 
cause it gives the farmer a little 
bit lower cost than a completely 
built structure, and yet makes the 
remaining part of the job which 
he has to do a relatively simple one. 
As indicated before, farmers are 
becoming increasingly interested in 
sanitation for their farm animals. 
The light weight and structural 
strength of these plywood built 
buildings makes it practical to 


— them to clean ground periodi- 
cally. 





The large panels used as wall 
covering can clean up an old barn 
and make a section of it suitable 
for dairy cows. If such panels are 
finished with varnish or paint they 
Present a slick surface that repels 
dirt and is easily washed. Plywood 
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has shock resistance (which has 
made it useful in the aircraft in- 
dustry) and the thicker grades 
stand up well when subjected to the 
hard knocks given them by farm 
animals. 


Most plans for farm structures 
are suited to use with plywood, and 
can be adapted in dimensions so 
that they take advantage of the 
standard sizes of plywood panels 
without much cutting or waste. 
Also the Douglas Fir Plywood As- 
and various manufac- 
turers of plywood have prepared 
special plans for scientifically de- 
signed farm structures to be con- 
structed of plywood, and have made 
these plans readily available to 
dealers and to farmers. Much at- 
tention has been lavished on the 
design of plywood grain bins. One 


Opposite page: The basic parts of a hog 
house prefabricated of plywood laid out 
in relation to their position when the house 
is assembled. Below: circular grain bin 
of plywood. The panels are glued and 
bolted together and then wrapped as a 
unit around three laminated wood hoops. 











cylindrical model relies more upon 
its design and the nature of ply- 
wood for its strength than upon 
extra wood bracing, and thus is 
economical of materials. Of course 
these panels, and all others that are 
to be exposed to the weather must 
be the exterior type (waterproof) 
sheets. ; 

There are miscellaneous uses on 
the farm that are sometimes 
overlooked. Farmers often con- 
struct their own wagon or truck 
beds, and there is no reason why 
they should not employ the mate- 
rial that many professional truck 
builders are‘using for this purpose. 
The newest types of plywood with 
super resistant hardpressed paper 
board faces and thin metal sheets 
bonded to plywood base are espe- 
cially suited to the purposes where 
the surface will receive hard, 
scuffing wear. 

For most farm uses appearance 
is less a factor than structural 
soundness, so the plywood grades 
with sound, but patched surfaces 
are quite satisfactory. Such pan- 
els give the farmer real utility at 
low cost. 
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COMPETITION well be keener 
in the approaching NEW ER 


UILDING material merchants 
8 have been going through a pe- 
riod of merchandising that has 
made them almost forget that there 
is such a thing as competition. Any 
merchandise of any quality (and 
some of it has been of doubtful 
value) that they could get into their 
stores has moved right out again. 
It has been easy to overlook the 
fact that our competitors down the 
street, in the next town, in other 
lines of business (jewelry stores, 
for example) have also been dispos- 
ing effortlessly of every article 
they could lay hold of. 

And all the time, there has been 
in the lumberman’s mind, floating 
around like a happy dream, the op- 
timistic estimate that all have read: 
During every 12-month period for 
several years after war’s end, 
American families will build a mil- 
lion new homes. Well, even if a 
third or even a half of them change 
their minds and spend their money 
for aero-autos instead, the building 
business would still be booming... 
what with farm buildings and barns 
and remodeling jobs and the huge 
demand for repair work due to en- 
forced neglect during the war. It 
has been very easy for the building 
material dealer to figure himself 
into a big volume of business with a 
nice profit. He could even go so far 
as to worry about the income tax 
he’d have to pay after things really 
got rolling. 


Enter the Competitive Factor 


But all at once the beautiful 
dream has changed to a nightmare 
wherein little devils dance around 
the victims, all carrying big plac- 
ards that read: BROTHER, WHAT 
ARE YOU GOING TO DO ABOUT 
YOUR COMPETITION? 

More of the same little horned 
gentlemen sit upon the pillows of 
the great. Because competition is 
one of the international puzzlers 
that harass the men who are think- 
ing about writing a just peace: 
Will the United States continue to 
maintain her present superiority in 
the field of merchant shipping, or 
will she again relinquish leadership 
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to Great Britain? Who will rule the 
world airways? How can we meet 
world prices for agricultural prod- 
ucts when our relatively high cost 
of production must compete with 
peon laborers? But to the lumber- 
man, competition is a very personal 
problem: who are going to be my 
competitors and how can I outsell 
them? 

Building material retailers have 
always enjoyed a certain amount of 
protection from various types of 
competitors that have sorely 
plagued other lines of business. For 
instance, the “shoestring mer- 
chant” was not tempted by building 
materials because it takes a hun- 
dred dollars to go as far toward 
stocking a lumber yard as one dollar 
will go toward laying in a working 
supply of goods in many other 
fields. 


Field Is Restricted 


Substantial people in the com- 
munity have tended to discourage 
new building material enterprises 
unless they were well financed and 
gave evidence of permanence and 
conservatism. Building homes and 
business buildings is too important 
a matter to any town and surround- 
ing trade territory to trust the sale 
of materials to somebody who wants 
to come in to make a quick turnover 
on a local flurry of building. A 
community likes lumbermen who 
have a reputation for fair dealing, 
who have some good building jobs 
to their credit, either in their pres- 
ent location or in some other place. 

Then, the very nature of the busi- 
ness itself . . . the skill it requires 
to figure jobs and make estimates, 
the meticulous attention to detail 
demanded if finished structures are 
to turn out to the satisfaction of the 
buyer, the patience needed to keep 
changing specifications until a par- 
ticular customer is pleased .. . dis- 
courages all except those earnest 
souls who are willing to make their 
jobs a service to the community 
rather than merely a means of earn- 
ing a profit. 

But all this belongs to what some 
people like to call the “good old 
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days”, whenever that was. The 
trouble with this new competition 
is that it is not localized. It js 
doubly confusing because nobody 
can foresee very clearly just what 
form or how many guises it is apt 
to take. 


Not Local Competition 

Agencies are being organized 
now to sell pre-fabricated materials 
for houses and farm buildings, 
Other concerns hope to sell steel and 
aluminum, while still others are 
putting their faith in plastics. Most 
of these organizations have their 
post-war selling plans pretty def- 
initely outlined. Some of them hope 
to interest local dealers in their 
products. Others plan to do direct 
selling with traveling representa- 
tives who are competent to do a sell- 
ing job from a blue print, a set of 
specifications and good illustrations 
showing details of exterior and in- 
terior of the finished house or dairy 
barn or whatever the building 
may be. 

To those complacent dealers who 
like to say that newfangled mate- 
rials will cut only a small figure 
when we are able to buy the old fa- 
miliar stand-bys, here’s a note for 
your memory books. In the surveys 
that are constantly being conducted 
among prospective home builders, 
nearly every list contains a few 
(and some of them a lot) of the 
people who will prefer an interior 
finish of plastic. We must compete 
not only with persons and corpora- 
tions and selling campaigns but 
with new materials and new ideas. 


Mail Order Cuts In 


Mail order houses will take more 
of a cut of the material business, 
especially in the way of small bills 
of material and supplies, such as 
roll roofing, wall board, paint, ete. 
Thousands of new customers have 
been educated to the habit of using 
a mail order caatlog during the war 
because the materials they wanted 
could not be had in their Jocal 
stores and they had no gasoline o 
time to go shopping to larger cel- 
ters and probably couldn’t have go 
them there either. They have found 
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the mail order goods satisfactory 
and the mail order people courteous 
and accommodating. This old com- 
petitor wields new power. If cat- 
alog houses decide to go into the 
pre-fabricated material business in 
a big way they will get their share 
of volume, especially in rural terri- 
tories. 
Co-operatives 

Co-operatives continue to be 
something of an unknown quantity. 
Where they are organized with local 
stock holders and managed to show 
a return on investment, they are as 
fair competitors as any other. It is 
only when they are financed with 
cheap government money and given 
certain tax advantages that they 
become a menace to privately owned 
stores. Should the government get 
into a charitable mood and decide 
to dispose of their huge stocks of 
new and salvaged materials through 
government - blessed co-operatives, 
that will be quite another matter. 


Many New "Peddlers" 

There is every probability that 
we will have a new crop of “ped- 
dlers.” The roof repair men who 
muddled the roofing business in 
nearly every American community 
to the sorrow of customers who 
patronized them were peddlers. But 
the war’s end is going to bring a 
new crop of men and women who 
are tired of “being bossed” and 
want to get into business for them- 
selves. A certain amount of them 
are bound to become direct-from- 
the-factory-to-you-agents. Here 
again, if government salvage and 
surplus stocks should be allowed to 
fall into the hands of this type of 
seller we would have a very confus- 
ing situation and a badly swindled 
buying public. 

Some of this competition (and 
more that nobody has foreseen) is 
bound to be pretty bitter. Many 
dealers are pessimistic. One of 
them writes me: “Competition in 
my trade territory is going to be so 
wicked that I’m not willing to risk 
any money on credit sales. I’m put- 
ting my business on a cash and 
carry basis. Then, any time it gets 
too tough I’ll just close out my stock 
and quit. I won’t have to worry 
about collecting my accounts.” 

Another dealer says, “Our only 
hope of surviving as independent 
dealers lies in some system of gov- 
ernment licensing.” 

But most dealers are thinking 
that there always was competition 
until the war took everybody out of 
the selling game. They are realiz- 
ing that when we are able to forget 
competition we invariably take a 


vacation from selling. And that is pre-fabricated lines, whether we’ll 
just what has happened to the undertake to handle metals and 
building material retailers of plastics, whether our best chance 
America. lies with the materials that we 

Now that we are getting awake know and have sold so long. And, 
to the fact that one of these days having decided on this basic point, 
we'll be at peace again and that we must make careful and exhaus- 
we'll revert to the good old Amer- tive plans how we're going to sell, 
ican custom of free competition, how we’re going to finance the 
we'll soon get over our panic. Every- homes we build for people, what 
body will soon feel that he has as_ follow-up service we’re going to 
good a chance as anybody else to give, how we’re going to build our 
get his share of business. business along with the homes we 


Preparedness Will Win build for American customers. 


In that spirit then, we need to There’s nothing like good hard 
study the possibilities for competi- Work to keep us from worrying 
tion and try to understand some- @bout an uncharted future. And in 
thing of the methods they will use Winning any battle the first step 
to get business. But more important toward victory is a sound strate- 
still, we must make up our minds gical plan. Every lumberman who 
individually what we want to sell hopes to survive must make his own 


. Whether we are going into the campaign map. 























You can't build that Home right now. Une 
needs your money and he needs the materials. 
But you can start planning it and buying it. Just 
shell out of each pay cheque for a Victory Bond 
and, before you know it, you'll have a running 
start when Unc says, ''Go!"'" We can help you 
with the planning, if you'll let us. We have a 
fine library of home designs. Come inl, 


Va om 0 Aue 0 - 0 y e ee - -  e 
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One of a group of ten advertising mats available free to lumber and building 
material dealers (for use in local papers) from the National Lumber Manufac- 
turers Association, Washington 6, D. C. 


AMERICAN LuMBERMAN, March 18, 1944 


21 













0 0 A A A i 


NE os». 








We want YOUR idea in this contest too—for 
you may have a prize-winning plan. 

Grab a sheet of paper, jot down that idea, 
that plan that is going to make things hum in 
your business after the war. Literary style 
doesn't count—just the thought. 


The lumber and building materials industry 
wants to know your “‘angle."’ That's why the 
AMERICAN LUMBERMAN originated and 
financed the CONTEST—+to stimulate con- 
structive thought and action along the lines of 
after-victory preparedness for the industry. 


Perhaps you have a prize-winning idea along 
the following lines: 


> How to keep a postwar prospect file. 
Something new in postwar merchandising 
and advertising. 

> How to get wage earners to earmark their 
war savings for postwar home building. 

>» How to make your yard ‘‘sales head- 


quarters’ for building materials in your 
town. 






















. 


Plans for departmental expansion in your 
lumber and building materials store. 


» How to build community good-will. 
» Credit plans for after-victory home builders. 
These are just a few of the things the lumber 


and building materials industry is thinking 
about. Perhaps you have the answers. Just 


read the simple CONTEST rules below and 
send in your Idea—your Postwar Plan—NOW. 


EVEN A LAST-MINUTE ENTRY MAY WIN A PRIZE! 


tion. This eemeetinn aa y yA _ ne , ge r 
upper right hand corner of the first sheet of t ecision of a majority of the judges, an 
DETAILS and RULES the manuscript only, as it will be clipped their decision will be final. If the Board of 


listed will be awarded in accordance with 





1. Any retail lumber and/or building ma- 
terials dealer, or any bona fide employee of 
such a retail dealer in the United States of 
America or its possessions, is eligible to 
compete for the awards offered in this con- 
test. 

2. Each Preparedness Idea shall be stated 
in a manuscript of 2,000 words OR « 
but the contestant may support his plan 
with any additional material (photos, illus- 
trations, etc.) he may wish to furnish. 

3. All manusripts should be written legi- 
bly (preferably typewritten) on one side of 
the paper only. They should bear the name 
and address of the author and the name of 
the company with which he is affiliated and 
a description of the nature of that affilia- 


off and a key number assigned to the manu- 
script before the latter is submitted to the 
judges. 

4. By submitting an entry a contestant 
automatically agrees to be bound by the 
provision that all manuscripts become the 
property of the AMERICAN LUMBERMAN, 
and that the AMERICAN LUMBERMAN has 
the right to publish the manuscript in whole 
or in part, and the author’s name. 

5. Entries will be judged on the merit of 
the idea contained and not the literary 
style. The Board of Judges will consist of 
the Executive and Editorial Staffs of the 
AMERICAN LUMBERMAN with the excep- 
tion of the Preparedness Idea Contest Editor 
who will receive the entries as they come in 
and assign key numbers to them. Prizes as 


Judges should determine that two entries 
are tied for a particular award, each of the 
entries will receive the full amount of that 
award. 

6. The contest closes April 10 and all 
entries must be postmarked no later than 
midnight of that day. The AMERICAN LUM- 
BERMAN cannot be responsible for entries 
delayed or damaged or lost in the mail. 

7 Entries should be addressed to the 


Preparedness Idea Contest Editor 
AMERICAN LUMBERMAN 
139 No. Clark Street 
Chicago 2, Ill. 
Be sure to affix adequate postage to cover 
mailing charges. Manuscripts will not 
returned. 
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The HUMAN INTEREST Note 


EYOND any doubt it is easier 
to advertise delicious foods 
and lovely feminine apparel 

with warmth and color and human 
interest than it is to advertise lum- 
ber and building materials. Never- 
theless, the Bloomfield Lumber Co. 
of Bloomfield, Ind., has, for a num- 
ber of years, done some unique and 
interesting advertising in the local 
newspaper. This advertising has 
steadily brought them in new trade; 
kept the old customer coming back 
and clinched the friendship of the 
entire community for miles around. 

Their medium is the Bloomfield 
News, a paper whose circulation 
covers not only the town but prac- 
tically all of Greene County’s rural 
district. 

This lumber company’s sales-talk 
is a two-quarter column of person- 
alized advertising so skillfully dis- 
guised with humor and human-in- 
terest that it looks like a feature 
article or a local column. 

“Are you prepared for a cold- 
wave? Better weather-strip those 
windows and doors! You’ll be sur- 
prised how much cold air will be 
kept out! 

“Officer—‘What’s the idea! Why 
are you men climbing trees and 
crawling thru bushes?’ 

“Private—Well sir—we camou- 
flaged the gun awhile ago and now 
we can’t find it!’ ” 

There is never a quoted price in 
these bits of news, but from 20 to 
25 people are named and the citi- 
zens always like that, especially 
when the paper says that they 
Bought or Improved. 

The Bloomfield Lumber Co. feels 
that this form of advertising has 
brought in much business. People 
throughout the county for miles 
about, read it. They get news; they 
get laughs but, best of all, for 
themselves and for the company, 
they get the urge to buy lumber and 
building products and fix their place 
up “as good as the other fellow’s” 
down the highway. 

_The personal and friendly adver- 
tising idea was perhaps originated 
because, believe it or not, the 
Bloomfield Lumber Company is a 
lady with curly hair! And she 
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Brings Big Returns 


Ohe KNOT HOLE 


Published by the BLOOMFIELD LUMBER COMPANY for the en. 
tertainment of Home-Loving folks in this and surrounding com. 
munities. 


Vol. 10 NOVEMBER 18 No. 24 














We have on hands a car load Some of the recent buyers of 


of dimension lumber, a car of 1”! combination doors are: Ted Knob- 
boards, new car of cement and lock, Grace Bynum, Charles 


a i Laughlin, Wm. Branstetter, Cora 


* KK XK 

Army Doctor: “Have you sag Sarin Roy Sheetz and Omar 
physical defects?” Musselman; at Newberry, Joe 
Selectee: “Yes, sir. No Guts.”| Roberts and Tressie Frye; at 
light Switz City and Weir Farnham.. 


Cold, drafty or, poorly venti- 
lated buildings reduce product-|Curg Emery and Aden Torr have 
ion of milk, eggs and meat, af-; been hanging storm sash....Paul 
fect the health of live stock andi Haywood is having a new asphalt 
depreciation of vital farm equip: | roof laid on his house, and is 
ment. Roofing, cement, paint, : 


palate endl een tine are | Making general improvements.. 


available to make the nneknny'| Harley Strauser has been laying 
repairs. a foundation for a new press at 
se sk sk ook | the World Office....Frank Beck 

You'll be at “peace with the | at Switz City is repairing.... 
world”, if your home is protect-: Improvements are being made at 
ed with fuel-saving draft pre-| the Walnut Grove Church.... Ti- 
venting storm sash and doors.|tus and Shertzer’ have painted 
As you drive along the roads, |the A. B. Titus residence....They 
notice how many homes have al-! have also repainted and repaper- 
ready added the combination led the K of P Lodge room..Brock 
doors as a starting place. We,and Gainey have repapered the 
predict that by another winter, entire house owned by Mrs. Mat- 
the demand for sash will be just|tie Kidd....Bert Yoho, of Sols- 
as great. | berry, is laying a new Mule-Hide 
* KOK & |Roof.... Lee Edwards is build- 
Roll roofing does not wear'ing a new barn....Fred Byers 
cut, it dries out. By brushing on! is repairing his house..Mrs, Tom 
a coat of Nu-Life you give it a! Spencer, of Switz City, is repa- 
covering of waterproofing as pering....Harlan McDaniel is us- 
phalt that will give it a new lease! ing Buff Brick Siding....Everett 
on life. | Scott is improving his residence. 








BLOOMFIELD LUMBER COMPANY 


ALWAYS ON THE SQUARE 


(Our Lumber Yard is closed on Wednesday afternoons) 
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The Bloomfield Lumber Co. is excellently located on a corner of a typical Indiana public 
square, the center of the town's business activity. (Below) Interior of building showing 
paint and hardware department. Door in back leads to wallpaper display room. 


handles siding and roofing and 
weather-stripping with as great 
ease as some other ladies handle 
laces and silks. She does it all with 
a lead-pencil and order blanks, of 
course, and has five or six husky 
men to do the heavy work. She is 
Mrs. S. M. Moore. 

Besides this Knot Hole News 
which Mrs. Moore compiles herself 
and runs every two weeks as a paid 
ad, she advertises straight mate- 
rials and prices on alternate weeks 
in the same newspaper, and she 
carries a classified ad in the town’s 
daily paper, regularly. She has 
discovered, too, that circular let- 
ters put out by roofing companies 
bring her quite a little business. 

The business was bought in part- 
nership with another dealer back 
in 1916, but since 1930 Mrs. Moore 
has been the sole owner, managing 
the business herself, with the help 
of some five or six assistants— 
yardman, machineman, bookkeeper, 
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truck driver, and an extra man or 
two for unloading cars, etc. 

“When first taken over the lum- 
ber yard was not very flourishing,” 
she says. “But within a short time 
it began to pick up in sales. It is 
now,a most satisfactory business. 

“Naturally we, like every one 
else, felt the squeeze of those de- 


Mrs. S. M. Moore 
(owner) is in cen- 
ter with husband be- 
hind her. The man- 
ager is at right in 
front row. Others 
in the picture are 
two yardmen and a 
truck driver. 
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pression years, 1930-32. And war 
conditions have crippled our abil- 
ity in getting what we need now. 
That in turn has necessarily slow- 
ed up improvements by the smal] 
man who cannot get priorities. The 
result is that the general improve. 
ment of the country at large js 
greatly retarded.” 

However Mrs. Moore says that 
the war with its high wages for 
townspeople has increased sales 
immensely. Also, quite a lot of 
merchandise is sold to the Crane 
Naval Depot, a munitions plant |o- 
cated at Burns City, Ind. Most of 
the trade is in the county and with- 
in a radius of 25 miles of Bloom- 
field, which is the county seat. 

The company specializes in all 
kinds of lumber, building materials 
and supplies. The line includes 
builder’s hardware, asphalt roof- 
ings, and sidings, paint, wallpaper, 
linoleums, windowshades, _ rock- 
lath, insulation—in fact practically 
everything required in the build- 
ing of a house or farm buildings. 

The business is both cash and 
credit, the credit end of it being 
handled under such terms as are 
convenient and helpful to the cus- 
tomer, because the company looks 
upon him as a neighbor and fellow 
citizen. 

Mrs. Moore firmly believes that 
with the close of the war demand 
for building materials is sure to 
increase amazingly. The difficulty 
then will be in holding off the cus- 
tomer until materials are available. 

Even before the war, she recalls, 
there was a new _ property-con- 
sciousness, a consciousness that 
had practically everybody thinking 
of improving. At the war’s end 
this will be resumed with greater 
intensity, she thinks, because 
Americans will have a new pride 
in their country and feel that it is 
important and necessary to put 
their property into the very best 
condition. 
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Salvage Lumber 


Address Salvage Editor, American 
Lumberman, 139 N. Clark St., Chicago 
2, for further information. Please men- 
tion item number. 


Available 
223. 


Have available 13 M feet of 3x4 
rough squares in maple, beech and 
mostly birch in lengths of from 
eight to 20 feet. The material is 
thoroughly air dried for years. 
Some of it is crooked but is suitable 
for mine or mill rails, dunnage, car 
blocking, or when re-sawn, a fair 
quality of interior trim. Punxsu- 
tawney, Pa. 

224. 


Can supply plywood strips as fol- 
lows: Material 48x2 inches, in 
thicknesses of 44; 5/16; %; 7/16; 
4; 9/16; 5; 11/16; 13/16; 15/16; 
and 11/16 inches. Also material 
36x2 inches in thicknesses of 7/16; 
13/16; and .%. Also have plastic 
faced plywood strips 46x2 inches 
in % and %4 inch thicknesses. 
No priority necessary. Chicago. 

225. 

Have available 5000 pieces %4 
inch plywood two to 2% inches wide 
in six, seven and eight foot lengths. 
80 percent eight feet. It is indus- 
trial grade fir. Chicago. 

Wanted 
226. 

One carload of any sound grade 
softwood 25/32 or %4 inch thick. 
Prefer 1144 inch width but may be 
as narrow as 1% inch with average 
lengths of three feet. May be S1S 
1E or S28 or S48. Chicago. 


227. 

Need continuous supply of 1x4 
and wider, 17 inches and longer 
kiln dried trims from No. 2 & btr. 
yellow pine, Ponderosa pine, poplar, 
willow, or sap or red gum. Ten to 
15 percent of the material may be 
12 to 13 inches long if trimmed, and 
a small percent may be two inches 
wide. Edwardsville, IIl. 


228. 

Need % inch plywood or solid 
piece, any species, or hardboard, 
good one or two sides, in one, 3% 
and 4% inch widths or multiples 
of these widths. Also need 1x4 
inch and wider rough sizes if sur- 
faced 34x3% inches and wider in 
either hard or soft woods. Will 
take carload or LCL shipments. 
Jonesboro, Ark. 

229. 

Need veneer cores of any hardwood 
in eight foot and longer lengths. 
Drexel Hill (Philadelphia freight rate 
area), Pa. 
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By C. V. Sweet* 


SE MT-PREFABR CATION 
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Fig. |. Corner section of shop model showing use of small prefabricated panels on framing. 


Above, application of panels on conventional framing. 


construction of a house is that 
of framing. Individuality in 
the size and shape of a house is de- 
termined largely by the placement 
of the framing. The structural sta- 
bility of a house is dependent 
largely upon the framing. Thus 
three dominant factors in house 
construction—cost, owner appeal, 
and strength—are locked up in the 
matter of framing. Such a com- 
bination of factors cannot be easily 
dismissed. 
Much of the talk about house pre- 
fabrication thus far has focussed 


Tic least costly stage in the 








*Chief, Division of Industrial Inves- 
tigations, Forest Products Laboratory 
(maintained at Madison, Wis., in coop- 
eration with University of Wisconsin), 
Forest Service, U. S. Dept. of Agricul- 
ture. 


26 





exterior and interior walls. 


attention on the elimination of 
framing as now done and on the 
substitution for it of the largest 
combined framing and coverage 
unit that can be handled. But from 
several angles, including flexibility 
in owner requirements and ease of 
transporting materials from fac- 
tory to building site, the determin- 
ing factor may prove to be—not 
how large but how small the shop- 
made unit can be and still transfer 
the bulk of the cutting and fitting 
from the site to the shop. 
Constructing the frame as in the 
past and then prefabricating the 
rest of the house is a process war- 
ranting more consideration than 
appears to have been given to it 
thus far. Viewpoints tend to swing 
like a pendulum from one extreme 
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Below, completed assembly of 


to the other, but they often come to 
rest at the midpoint. Thus it may 
be with house construction in the 
postwar era. 

Regardless of whether the reader 
accepts or rejects this analysis, he 
may be interested in pursuing the 
subject farther as it relates to what 
many will agree is a significant and 
eye-opening development: The re- 
cent strong entry of the retail lum- 
ber yard into the prefabrication 
field even though that entry has 
largely been limited thus far to the 
fabrication of small farm struc 
tures. The connection between the 
last-mentioned fact and the first- 
advanced thesis is not that one net 
essarily supports the other. Rather, 
it is that if the retail lumberman 
becomes a factor in the house pre 
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fabrication field, as some predict, 
then the system he adopts may be 
much closer to the method of 
“framing plus prefabrication” than 
to the method of “prefabrication 
minus framing.” 

The potentially strategic position 
of the retail lumber yard in the 
housing field of the future as well 
as of the past can hardly be over- 
looked, especially during the transi- 
tional period preceding the arrival 
of the “Wonder House” when some 
will want the newer types of houses 
and some will still want the old. 
This relates primarily, of course, to 
the type of retail yard that operates 
a shop and is disposed to extend its 
shop facilities. 

With more materials constantly 
coming into the picture—plywoods, 
wallboards, laminates, and _ solid 
woods—the retail yard may become 
more of a factor in combining and 
fabricating composite construction. 
So far as lumber itself is concerned 
the retail lumber dealer may be- 
come a buyer of cut-to-size blanks 
or pre-milled stock from large 
mills; or even, in some areas, a re- 
manufacturer of low grade and 
small mill lumber. 


Unit Panel System 


The principle dealt with thus far 
employs a pre-finished, stock-size 
unit panel of simple cleated con- 
struction which, with minor varia- 
tions in structural features but wide 
latitude in surface appearance, is 
used for outside walls, inside walls, 
flooring, and ceiling (Figs. 1 and 
2). It is for attachment by blind 
nailing to the conventional fram- 
ing. It presupposes that the dimen- 
sions of the house are laid out ac- 
cording to a modular system, so 
that there is little necessity of cut- 
ting and fitting of panels on the 
site, 

The size of the unit panel is 
chosen to represent a happy medium 
between that which is small enough 
to give full freedom to location of 
openings, partition, etc., but large 
enough to comprise a pre-finished 
entity and about as large as one 
man can conveniently handle and fit 
into place. The actual size used thus 
far has been a 16- by 32-inch panel, 
but a somewhat different size may 
prove better. 


Plywood as Alternate 


In the work to date the major 
emphasis has been on making the 
finished face of such panels from 
solid wood cuttings from No. 2 or 
No. 3 common inch lumber. Ply- 
Wood and fiberboard panel facings, 
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however, are strongly in the pic- 
ture, especially as alternates to 
solid wood paneling for interior side 
walls and ceilings. 

With this system of construction, 
it has~ been contemplated that 
sheathing of the walls would be 
omitted and that the rigidity and 
bracing of the framing would be 
taken care of effectively by the 
recognized alternative of diagonal 
let-in bracing. 

On the exterior walls, the panels 
have been used in connection with 
prominent horizontal members sim- 
ilar to drip caps both to protect 
horizontal joints and to provide the 
horizontal lines usually desired as 
an appearance feature. 


Indications Promise Much 


Details of the system have been 
pursued far enough to indicate that 
the way is open and that there is a 





fertile field for men of ingenuity to 
point out how the system can be 
modified and improved upon. The 
cost features and the architectural 
possibilities of “something new in 
wood” seem adaptable to plain, 
straight-forward design—toward a 
house of youth rather than of tradi- 
tion. 


Details Are Important 


Although details have not too 
much to do with principles in this 
case, it should be pointed out that 
they can make or break almost any- 
thing, including prefabrication of 
houses. 

The system herein outlined is 
simple in its features and in its re- 
quirements for fabricating facili- 
ties, but good workmanship and 
careful attention to details are 
highly important to its successful 
application. 





Fig. 2. Types of panels and assemblies illustrating possibilities of variation in a modular 


system of small prefabricated panel construction. Examples A, B, ©, and G are interior 

paneling; examples D, E, F, and H, exterior. A, panel with fiberboard facing; B, plywood- 

faced panel; C, solid wood panel with decorative plastic joint; D, reverse side of exterior 

panel; E and F, optional face patterns; G, a full-size interior panel adjoining halves of 
two others; H, two adjoining exterior panels with horizontal cap strips. 
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MODERNIZE 


... That Accounting System... 


ILOTING an ocean liner with- 

out a compass is foolhardy 
seamanship. Likewise, the lumber 
dealer who tries to chart his busi- 
ness course without a compass in 
these turbulent times will more 
than likely find himself on the 
rocks. The one safe guide to profit- 
able operation from now on is an 
accurate accounting system, which 
will provide, not only a true picture 
of managerial efficiency, but also a 
backlog of experience figures 
against which to check the results 
of current operations. 

The year 1944 may be the gate- 
way to the postwar period, when 
the relaxation of restrictions and 
the heavy demand for building ma- 
terials, long bottled up, should swell 
the coffers of lumber dealers, who 
should resolve now to make the 
most of their postwar opportunities 
by utilizing a topflight accounting 
system. Here are the main reasons 
why. 


Uncle Sam Demands 
Accurate Accounting 


Every item of income and outgo 
should be recorded accurately to 
make sure you do not over-pay or 
short-change the government on in- 
come tax. In both instances, you 
will be out of pocket because the 
government auditors will penalize 
you if you inadvertently understate 
your tax liability. Lack of adequate 
bookkeeping facilities will not ex- 
cuse the error. 

The government does not specify 
the method of bookkeeping to use 
but demands that it clearly reflect 
income and can be easily inter- 
preted by auditors. The high rates 
in effect today will result in more 
minute inspection of taxpayers’ 
books, hence, the dealer should re- 
view his recording practices now, 
improve them where necessary or 
install an adequate system if he has 
been using faulty debit and credit 
technique. 

If the dealer had only one tax to 
deduct, his job would be compara- 
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NOW 


tively simple, but he must make 
numerous withholdings for income 
tax, old age benefit, state unemploy- 
ment insurance, bond deductions, 
etc., and, in many cases, these de- 
ductions are kept in separate ac- 
counts in the books, not for each in- 
dividual employe, as is desirable, 
but in a lump sum for all withhold- 
ings. 


Earnings and Deductions 


The law demands that the em- 
ployer be in a position to provide 
each employe with a report of with- 
holdings at any time and your rec- 
ords must be kept accordingly. If 
the employer discharge an employe 
or he leaves, can the former give 
him a statement of earnings and 
deductions as required by law? Can 
the employer give each employe a 
statement of total earnings and de- 
ductions by the 31 day of January, 
the month following the fourth 
quarter on form W-2? Can this be 
done for the entire payroll in a few 
minutes or will it take hours to dig 
up this information from the 
books? 

One dealer declares that he had a 
wonderful accounting system, used 
it for years. “It was installed by 
my father before I took over the 
business.” But the days of his dad 
were days of a simpler economy 
when business had comparatively 
few Gremlins. An antiquated book- 
keeping system, even though a re- 
vered heirloom, needs overhauling 
today, in fact, a payroll system only 
5 years old should be modernized 
because that was before the days of 
withholdings for social security and 
subsequent deductions. 


Petty Cash Payouts 


It is easy to forget minor cash 
outlays for business expenses unless 
a petty cash system is rigidly main- 
tained. Over the year, such omis- 
sions run into substantial sums, in- 
flating the profits on paper and in- 
creasing the tax bill. One can’t de- 
duct for an expense, it must be 
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pointed out, unless the records back 
you up. 

Every dealer should maintain a 
Petty Cash Fund to handle cash 
pay-outs of minor nature. Draw a 
check to Petty Cash for $25 or 
more, about enough to carry on for 
one week on minor cash expenses, 
Make such payments out of this 
fund, replacing the cash with slips 
detailing the expenses. When the 
cash gets low, draw another check 
to Petty Cash, replenishing the 
fund and enter the slips as expenses 
in the books. 


Profitable Pricing 


Dealers of old used their mother 
wit or rule-of-thumb methods to do 
business. Because the old way of 
life was simpler and more stable, 
they often did all right for them- 
selves, even though they guessed at 
their costs and selling prices. To- 
day, guesswork is taboo. Profitable 
operation demands a knowledge of 
your costs and you can‘t acquire 
that knowledge unless you have a 
good bookkeeping system. The cut- 
throat competition that has be- 
deviled this field for years is due 
largely to faulty accounting and un- 
less reforms are instituted now, the 
postwar boom won’t mean as much 
as it should to dealers from a 
monetary standpoint. 


Monthly Profit and Loss 
Statement 


In the final analysis, all business 
is done on speculation, more or less, 
but there is a big difference be- 
tween a haphazard “guestimate,” 
like playing the ponies on a hunch, 
and a pricing system evolved from 
scientific planning after an analysis 
of all pertinent elements of the 
business as reflected by the books. 

Unless the dealer prepares and 
analyzes a profit and loss statement 
monthly, he is playing with fire 
from now on. Once upon a time, 
when the going was more placid, an 
annual statement sufficed. Today, 
conditions may change overnight, 
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much less month-to-month, and this 
instability will carry over to the 
postwar period for some time. It is 
doubtful if anyone can do business 
at the same old stand in the same 
old way now or in the postwar pe- 
riod. One must know where he 
stands from month-to-month, not 
year-to-year, aS was the practice in 
prewar days. The results of busi- 
ness operations must be checked 
and analyzed monthly. To let a 
longer period elapse may cause 
heavy losses. An accurate profit 
and loss statement is obtainable 
only if the accounting system is 
adequate. 


Experience Figures 


Some years ago, merchants held 
fixed ideas as to mark-up or margin, 
overhead expense and other ratios. 
They would figure that if they 
marked up their offerings, say, 60 
per cent on cost, they could make a 
profit because that was common 
trade practice. Dealers would arbi- 
trarily add so much gross to the 
purchase price of goods sold and 
feel that this would take care of 
them on all expenses plus a net 
profit. Maybe father did it that 
way or the dealer in the next town. 
Because the general spread was 
ample, merchants did get by with 
this bingo game. 

Later on, when competition be- 
came more keen, wiser merchants 
realized that experience figures 
based on general trade practices did 
not always net a profit so they be- 
gan to get their own experience 
figures out of their books and based 
their current operations thereon. 

Now comes a new phase of the 
problem. Since Pearl Harbor, high 
taxes, artificial restrictions and a 
devastating war have so distorted 
our economy, to all indications per- 
manently, that prewar experience 
figures no longer hold. The dealer 
must build his experience figures 
anew and that means accurate 
accounting. 

Dealers already using a good sys- 
tem should note this change and 
Scrap experience figures of by-gone 
years, building up new _ check- 
figures since Pearl Harbor against 
which to compare the ratios shown 
on their monthly profit and loss 
statement. There is little use an- 
alyzing a statement unless one has 
Standards of performance, good, 
bad or indifferent, against which to 
compare results. The experience 
figures built up over the months 
Provide these yardsticks. The most 
Profitable periods will show certain 
operating ratios that should be used 
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as standards for comparative pur- 
poses. 

Remember that every business is 
different. One dealer’s profitable 
ratios may be another dealer’s 
poison. A backlog of one’s own ex- 
perience figures is essential to 
profitable operation and this can be 
acquired only with an accurate ac- 
counting system. 


Fixed Burden 


Variable expenses, such as light, 
heat and office expense, can be cut 
if overhead is high but fixed ex- 
pense, such as depreciation, interest 
on long-term loans, and taxes, can- 
not be cut. Some dealers have a 
higher ratio of fixed expense than 
others, which makes it more diffi- 
cult for them to get out from under 
a high overhead. 

Fixed burden often gets out of 
bounds because no attention is paid 
to it. Where an accurate system of 
accounting is part of the business 
curriculum, this seldom happens be- 
cause the books disclose the ratio of 
fixed burden on the profit and loss 
statement. In the postwar period, 
when modernization and expansion 
will run into substantial sums in all 
fields, the dealer must be conserva- 
tive in such investments and make 
sure that he doesn’t over-expand, 





increasing his fixed burden to the 
detriment of profits when sales 
drop off. 

Budgeting 

The dealer without a planned 
estimate of forthcoming operations 
is like a builder working without 
blueprints. However, the budget 
must be based upon reasonable esti- 
mates, not too high, not too low, 
and this information is obtainable 
only from an accurate set of books. 
Budgets should be based upon ex- 
perience figures and then the dealer 
should try to approximate his 
quotas. Even if he doesn’t, plan- 
ning is beneficial because it en- 
courages an analysis of operations 
and keeps him on his toes for ways 
and means to improve efficiency. 

Few dealers budget. It is not dif- 
ficult. The first few budgets may 
be out of line but, after awhile, one 
will get into the swing of things 
and come mighty close to prede- 
termining results. Check budgetary 
estimates with the monthly profit 
and loss statement. 

Start now to appraise accounting 
practices with a view to revision if 
necessary so that there can be in- 
surance against loss on sales and 
inflated tax expense for the dura- 
tion and in the postwar period. 





THE “BOOMTOWN SAWMILL” 


“Boomtown, the 
model Marine Corps 
air base in the South 
Pacific, has its mess 
halls and living quar- 
ters constructed of 
solid mahogany. The 
lumber is cut from 
trees from the jungle 
by this portable saw- 
mill brought along 
by foresighted Colo- 
nel Raymond E. Hop- 
per, of Coronado, 
Calif., commanding 
officer. The sawmill 
is the only one of its 
kind in the South 
Pacific combat zone 
(official U. S. Ma- 
rine Corps photo) 
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| lee fun dreaming about that house you’re 
going to build right after the war. And it 
will be a lot more fun if it turns out to be a 
real dream house and not just a pipe dream. 


Speaking from 25 years experience, I’m bet- 
ting you won’t be disappointed—if you keep 
a couple of things in mind: 


1. As you plan your dream house, keep an 
eye peeled for the new building products 
that reputable manufacturers have ready 
for post-war. 


2. Don’t be misled by the “crystal gazers”’ 
into wasting too much time figuring on amaz- 
ing gadgets that aren’t even in the labora- 
tory stage! 


MANY NEW PRODUCTS 
Just as there is talk about flying railroad 
trains and transparent automobiles, there is 
a great deal of talk about sensational new 
developments in housing. Some of this 


wna 


| A HOUSE THAT’S ALL 
GLASS - LIKE A GoLD 
FISH Bowh / 


Will your post-war Dream House be a Pipe Dream! 


the really important developments in build- 
ing materials within the past few years. 


For example, new high-efficiency rock-wool 
insulation that cuts heating costs and insures 
warmer homes in winter, cooler in summer. 
Fireproof gypsum sheathing at less than the 
cost of old-style inflammable sheathing. 
“Floating type” plaster walls and ceilings that 
reduce room-to-room noise and practically 
eliminate repair expense. Colorful wall fin- 
ishes that are washable, plus scores of other 
features that houses lacked before. They can 
be specified now and will be available the 
moment building restrictions are lifted. 


BETTER VALUES 


These things will mean better houses for 
the same money. And speaking of money, 
you will probably be able to borrow up to 
80% of total cost. You can pay it back on a 
basis that will often be even less than rent. 


START NOW 





CUCUMBER VINE AND . 
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SPREADS LIKE A 





material dealer, contractor, or architect 
These men know what’s new and good and 
practical, and how to get it built without 
unnecessary delay when Uncle Sam give 
building the green light! 


“ rome 


M. H. Baker, President 


National Gypsum Company, Buffalo, N.. 








| 
TO DEALERS: | 
Wonder what National Gypsum is doing for 
post-war? The answer to that one is it’s 
minding your business—with ads like this in 
national publications urging people to g0 
ahead with post-war home planning and to 
start right now by consulting their local lum- 


ber and building material dealer. For details 
about the complete National Gypsum prog 


















Wallboard «+ Lath « Plaster 


BUILD BET 


e Lime « Metal Products « 


TER WITH GOLD BOND 


Wallpaint 


i -r* : , ram and the Gold Bond products that you 
makes sense. But a lot more is like the Ginger Get started with plans now. If you don’t, you can sell for a profit today, ask your Gold 

i Bread House in the fairy tale—strictly pipe may get left when the rush begins. The first Bond Representative. 

) dream stuff. Worse, it absolutely overlooks step is to see your local lumber or building — 
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mahogany operations in Africa 

by the Mengel Co. of Louisville, 
Ky. The photos on these pages are 
from various periods in this 40 year 
operation. 

During this time the company also 
imported logs from Central America 
and the Amazon, but in the past four 
years has concentrated exclusively on 
the African product. 

These African experiences have 
passed through several interesting se- 
quences and changes. The first pro- 
duction was achieved through the 
means of river logging. The country 
being without accessible railroads or 
motor roads, and the climatic condi- 
tions not being suitable for animal 
transport, logs were produced by the 
most ancient method known, that is, 
by manpower alone. 

The trees were felled in the woods, 
crosscut into logs, the logs flattened 


T= YEAR 1904 saw the start of 


Street scene in Ankowaoso at the head of motor road supplying 
the Sefwi and Dahringer camps. 


A felled mahogany tree ready to be crosscut into logs. 


AMERICAN LUMBERMAN, March 18, 1944 





on one side, nosed on one end, and 
with a hauling team consisting ap- 
proximately of 50 to 75 natives were 
transported over a primitive hauling 
road (sometimes as far as 3 to 4 
miles) to streams which were only 
capable of affording transport during 
the rainy season. This ordinarily oc- 
curs during June and July. 

This meant that an entire year’s 
production was accumulated in the in- 
terior, and all brought out at one 
time. That is, the logs were brought 
out if the elements were kind, and 
there was the necessary rainfall to 
float the logs some 200 to 300 miles 
to the coast. 

As more modern methods became 
available, two improved methods of 
transport to the river in Africa were 
introduced. One was a light, narrow- 
gauge railroad, using manpower for 
the propelling force; and the other, 
crawler-type tractors pulling crawler- 
type wagons. 





Old method of hauling by manpower—showing hauling team arriv- 
ing at log landing, Sefwi. 


MAHOGANY 


African Methods of 

Logging and Trans- 

port Are Still Rather 
_ Primitive 


The tractor being more adaptable 
to this type of logging than is the 
narrow-gauge rail hauling, eventually 
the railroad was abandoned in favor 
of the tractor haul. In the first me- 
chanical hauling the river was still 
used as a means of transport to the 
coast, but, with the development of 
motor roads in the Colony, river trans- 
port was abandoned. Then was adopt- 
ed the type of logging being carried 
on today. That is, the trees are hauled 
from the stump to a main tractor road 
by the use of tractors and logging 
arches. 

At the tractor road they are cut 
into log lengths, loaded on crawler- 
type wagons and pulled by tractors 
to a motor road and hauled 60 miles 
to a government railroad—40 miles of 
this motor road being government 
maintained and 20 miles is of the 
company’s construction. 

Production was derived originally 
from numerous camps scattered along 













Hauling mahogany by narrow-gauge railway. 


Above: Bringing a large log out on the landing at Camp C. C. 


Mengel. Right: These are all Sefwi logs. 


The timber on this con- 


cession is large, the average butt diameter being 50 inches. 


the waterways. As progress was 
made in Africa, holdings were con- 
solidated and, instead of the scattered 
camps, logging is now being done 
from one main camp. This is a con- 
cession which was acquired in 1928, 
consisting of ‘300 square miles. 


Hauling team pulling a large log upgrade. 


Below left: A yard on the Dahringer conces- 
sion. Right: Handling mahogany by tractor. 


Selective logging is practiced for 
the production only of high class 
veneers. Since the war, production 
has been further restricted so that 
currently only logs selected for the 
largest yield of aircraft veneers pos- 
sible are brought in. 


All of this African mahogany is 
brought direct to the Mengel mills at 
Baton Rouge, La., and Louisville, Ky, 
and there converted into essential war 
uses on high-priority orders. 

At war’s end it will again be avail- 
able for civilian use. 


Coordination of Building Materials 


Progress toward reduction of post- 
war building costs through dimen- 
sional coordination has been made 
with the issuance of a proposed stand- 
ard basis for the coordination of ma- 
sonry. J. W. Follin, managing direc- 
tor of the Producers’ Council, national 
organization of manufacturers of 
building materials and equipment, 
which is sponsoring the project jointly 
with the American Institute of Archi- 
tects, under the auspices of the Amer- 
ican Standards Association says: 

“The project provides a means of 
eliminating waste in construction by 
specifying standard sizes of building 
products which can be utilized in a 
finished structure with a minimum 
amount of cutting and fitting. On an 
industry-wide basis it means simpli- 
fication of design, greater speed in 
construction, reduction in the size of 
inventories which must be carried by 
manufacturers and distributors of 
building products, and_ substantial 


savings in both materials and labor, 
all of which ultimately will contribute 
to lower construction costs. 

“However, the project will in no 
way tend to standardize structural de- 
sign. It is merely a long-needed plan 
for making sure that individual build- 
ing products are proportioned with 
adequate regard for the sizes of other 
products with which they must fit in 
the completed building. The result will 
be to narrow down the great range of 
slightly differing dimensions found in 
similar materials and equipment. 

“The masonry standards which have 
just been issued by Max H. Foley, 
New York architect who is chairman 
of the ASA committee guiding the 
project, will be followed shortly by 
proposed standards fixing the dimen- 
sions of brick and tile units, and of 
concrete masonry units conforming to 
the standard dimensions of masonry 
to be established by this proposed 
standard.” 
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Housing Authorities Hear 
Kaiser & Ruml 


Housing and financial experts and 
allied specialists from all over the 
country gathered at the Drake Hotel, 
March 8-10 to attend the conference 
sponsored by the National Committee 
on Housing, Inc. First day’s sessions 
were occupied with the re-develop- 
ment of substandard urban areas with 
different angles of the subject handled 
by qualified speakers. Of perhaps 
greater interest and certainly one 
which aroused the most comment was 
the Thursday session wherein was 
discussed “The Role of Government in 
Housing Finance.” 

The urgent need for modernization 


1926. He believed for the first 5 years 
after the war it would be wise to ar- 
range for the building of 300,000 to 
500,000 units annually, perhaps by 
public enterprise. 

At the Thursday luncheon John B. 
Blandford, Jr., Washington, D. C., 
maintained that following the war 
the housing problem should not rest 
in Government hands. Said he: “There 
is nothing inconsistent in the proposi- 
tion that private enterprise should 
serve as much of the housing need as 
it possibly can and that public hous- 
ing should serve the housing need 
that private housing does not serve. 








of existing housing was stressed by 
Philip W. Kniskern of Philadelphia 
and Morris Macht of Baltimore, 
enumerated some new aids to private 
enterprise in supplying low-cost hous- 
ing. Dr. B. J. Hovde of Pittsburgh 
said that private builders should con- 
struct most of the millions of new 
homes that would be needed after the 
war. He estimated that 10,000,000 
houses in this country would have to 
be completely replaced and. predicted 
that 1,500,000 dwellings would be re- 
quired each year in the period follow- 
ing the war, compared with the rec- 
ord construction of some 900,000 in 
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The Middle Atlantic 
Lumbermen's Associ- 
ation, Philadelphia, 
Pa., annually pre- 
sents a silver plaque 
to the individual 
who has been recog- 
nized by its board 
of directors as hav- 
ing made the most 
outstanding contrib- 
ution to the retail 
lumber industry dur- 
ing the year. Above 
is shown Eric A. 
Johnston (center), 
president of the 
Chamber of Com- 
merce of the United 
States, receiving the 
silver plaque award- 
ed for last year. At 
left is Robert A. 
Jones, executive di- 
rector of the Middle 
Atlantic Lumber- 
men's Association, 
and at right is Elias 
W. Nuttle, Nuttle 
Lumber & Coal Co., 
Denton, Md., presi- 
dent of the lumber 
association, who 
made the formal 
presentation. 





If we reject either of these two prin- 
ciples we reject either the goal of 
decent housing for all America or the 
principle of maintaining our system of 


private enterprise and utilizing it to 


the maximum extent.” 

Highlights of the banquet were ad- 
dresses by Beardsley Ruml, chairman, 
Federal Reserve Bank of New York 
and Henry J. Kaiser, industrialist and 
shipbuilder, Oakland, Calif. Said Mr. 
Ruml: 

“It may well be that the postwar 
housing boom together with industrial 
demands and public works that can- 
not be postponed will be more than 


sufficient to carry the construction jn. 
dustry to a normal standard. 

“Barring local situations and public 
works urgently needed for public 
safety and welfare, it would be wiser 
to hold back public works, in spite of 
the presence of some unemployment, 
It would only make the business out- 
look worse to create so high a level] 
of employment in the construction in. 
dustry that it could not be main. 
tained.” 

Lower taxes, plus the sensible ad- 
ministration of public works and sgo- 
cial security are an integral part of 
a sound fiscal policy leading to 
greater postwar employment, he em- 
phasized. 

Henry J. Kaiser said that if indus- 
try has the courage and the resolution 
to organize, expand and exploit pro- 
duction so as to raise the income of 
every willing worker, this housing 
goal can be accomplished in far less 
time than we dare to forecast. Amer- 
ica, he added, was looking to organ- 
ized real estate dealers, architects, 
building trades councils, contractors, 
bankers and building and loan asso- 
ciations to come forward with plans 
for a nation-wide building program. 
Profits must be secondary to a social 
vision which would provide a vast vol- 
ume of employment for the large 
number of men skilled in the building 
arts. 

The final sessions on Friday covered 
New Materials, Techniques and Costs. 
John C., Taylor, Jr., American Houses, 
Inc., predicted that before very long 
all houses will be prefabricated and 
assembled on the selected site. “Those 
parts”, said he, “which require elab- 
orate machinery and large inventories 
will be produced in a few central 
plants which may ship over an area 
covered by a radius as great as 750 
miles. The simpler and heavier parts 
requiring less machinery and smaller 
inventory will be produced in plants 
which ship over an area of possibly 
not more than 200 miles.” 

David D. Bohannon, San Francisco, 
said his company recently completed 
700 three-bedroom homes in 693 work- 
ing hours. This was done by prefabri- 
cation and 4 weeks after ground was 
broken a completed home was ready 
for occupancy every 30 minutes of the 
working day. 

One million housing units annually 
will be needed during the decade fol- 
lowing the war if housing is to hold 
its own with the balance of our living 
economy, Irving W. Clark, manager of 
Westinghouse Electric & Mfg. Com- 
pany’s better homes department said. 
He urged the industry to develop 
homes for people of all income levels; 
homes to meet occupants’ “social, o> 
nomic and artistic requirements, with 
a structure that gives maximum pro- 
tection from the elements at minimum 
maintenance expense and maximum 
architectural appeal.” 
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little buildings! Adaptable for farm buildings, factories, machine shops, 


Interestingly designed building is part of FPHA housing project at Brunswick, 
Georgia. Exteriors of Celo-Siding. 


Buildings Completed Days Faster 
Because CELO-SIDING Does 3 Jobs! 





Small wartime tire shop with . 
exterior walls of Celo-Siding. os 
I'S AVAILABLE! Nationally advertised Celo-Siding is ideal for big or ASKIN 


warehouses and general buildings of every type. Millions of square feet 
of this multiple-function material have been used in military and indus- 
trial projects ! 


USED IN EVERY CLIMATE! Celo-Siding has been tested and proved un- 
der every climate condition in scores of types of buildings. Its strength, 
resistance to the elements, and its insulating qualities make it a perfect 
building material for today’s needs. 


WHAT CELO-SIDING IS. It is a multiple-function material . . . siding, 
sheathing and insulation in one quickly applied material. The board is 
composed of Celotex cane fibre, coated on all sides with an asphalt com- 
pound. An extra coating is applied to the weather surface and crushed 
mineral granules are pressed in to provide a durable, attractive exterior 
finish. Applied direct to studding, Celo-Siding saves critical lumber, time 
and labor. 


SPECIFICATIONS. Celo-Siding is available in buff or green colors and 
in two thicknesses—5@” and 7%”. Sizes: ¥g”—4 x 8’ with square edges; 
x"-2' x 8’ with T&G joints on long edges, 4’ x 8’ and 4’ x 10’ with square 
edges. Use 74” for greater strength and insulation value; 56” for lighter, 
lower cost construction. 


STOCK CELO-SIDING. More and more architects and building contrac- 
ors are using this multiple-function material. Send the coupon today for 
complete information. 
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THE CELOTEX CORPORATION, Dept. AL-3 
Chicago 3, Illinois 


Please send me complete information on Celo- 
Siding, the multiple-function building material. 


Name 


Address ne wennnnanan anna nnnnenenenennnnennnnno 











University of 


Illinois Scene 


of Farm Conference 


First Annual Conference of Lumber 
and Material Dealers sponsored by 
University of Illinois College of Agri- 
culture at Illini Union, Urbana, II1., 
March 9, 1944. Registration 125. 


The Speakers: 


E. W. Lehmann, Head, Dept. of 
Agricultural Engineering. 

J. C. Spitler, Assoc. Director, Agri- 
cultural Extension Service. 

J. D. McCarthy, Secy. Illinois Lum- 
ber and Material Dealers Association, 
Springfield, Ill. 

Leo E. Holman, Agric. Engineer, 
U. S. Dept. of Agriculture, Cham- 
paign. 

Deane G. Carter, Professor of Farm 
Structures. 

H. G. Russell, Asst. Professor, Ani- 
mal Husbandry Extension. 

E. L. Hansen, Portland Cement As- 
sociation, Chicago. 

Miss J. Lita Bane, Head, Dept. of 
Home Economics. 

H. C. M. Case, Head, Dept. of Agri- 
cultural Economics. 

H. W. Gilbert, Asst. Professor, 
Landscape Gardening Extension. 

J. N. Spaeth, Head, Dept. of For- 
estry. 

E. I. Pilchard, Asst. Professor, in 
Charge of Boys’ 4-H Club Work. 

Melvin Henderson, Asst. Professor, 
Vocational Agriculture. 

R. C. Hay, Asst. Professor, Agric. 
Engineering Extension. 

Keynote of Meeting: 

How to promote a revival of farm 
building in Illinois, both now and 
after the war. 


Prof. E. W. Lehmann, who acted as 
chairman of the conference, extended 
greetings to the more than 100 deal- 
ers who filled the room and then in- 
troduced Prof. J. C. Spitler who told 
of the work being done by the Agri- 
cultural Extension Service of the 
University. It serves a great pur- 
pose, he said, in co-ordinating vari- 
ous agencies and many large organ- 
izations find it desirable to work 
through the Extension Service in or- 
der to secure closer contact with the 
farmers. 

J. D. McCarthy believed that ties 
between the lumber dealers and the 
University would grow stronger, par- 
ticularly with the latter paying more 
attention to farm building. 

If farm structures are kept up 
to the mark where they should be, no 
new markets for lumber and building 
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materials would be needed for at 
least 5 years. He expressed the hope 
that this conference (first lumber 
group meeting ever sponsored by 
state university) would be repeated 
every year, perhaps covering two 
days instead of one. [Later on in 
the program, Mr. McCarthy, sug- 
gested that an intensive Short Time 
Course for lumbermen be inaugurated 
as soon as possible and this proposal 
seemed to be favored by all the fac- 
ulty present.] 

A Panel Session followed with six 
men answering questions from the 
audience. 

Prof. D. G. Carter talked on “Pre- 
fabrication of Farm Buildings” show- 
ing some charts to prove that pre- 
fabrication was increasing rapidly. 

After luncheon in the College Cafe- 
teria and Colonial Room, Leo E. Hol- 
man talked on “The Soybean Storage 
Project and Grain Storage Problems.” 
He exhibited a movie in color of the 
soybean bins on the South Farm of 
the College of Agriculture in various 
stages of construction and after they 
were completed. There are 68 bins 
of different materials and shapes and 
with capacities varying from 670 bu. 
to 2800 bu. each. 

Tests show almost invariably that the 
quality of soybeans is lower in De- 
cember than in October. Storage 
probably plays a great part in this 
decreased quality. It is fitting that 
the University of Illinois, represent- 
ing the largest soybean producing 
state should make these storage tests 

Samples are taken at regular 
intervals for testing and comparison. 
The best methods of drying are also 
being determined. It has been found 
that there is more air around soy- 
beans than around wheat or corn. 
Moreover, moisture remains in the 
upper layers after storage.” 

E. L. Hansen, formerly of the col- 
lege staff, now with the Portland Ce- 
ment Association, showed another in- 
teresting technicolor movie (with 
sound) showing the use of concrete 
around modern farms, particularly in 
the dairy buildings. 

Prof. H. G. Russell presented “Some 
Building Needs for Livestock Produc- 
tion” stating that many existing farm 
buildings were obsolete and that the 
average farm had more buildings 
than necessary, thus sending up the 
maintenance cost. He believed first 
consideration should be given to re- 


modeling the old buildings. Some of 
the little-used buildings could be razeq 
and the material used in remodeling 
work, but there would be ample sup- 
plies to be purchased from the dealer 
In his opinion, the most important 
farm building is what was formerly 
called the corn crib and feed storage, 
Now it is generally known as the 
grain storage and processing build. 
ing. 

Time is a leading factor in farm 
work, he said. Good, modern build. 
ings reduce the time necessary for 
farm labor in connection with horses 
cattle, hogs and sheep First of all, 
therefore, the building should be de. 
signed as a labor saver. 


The central hog-house should have 
been discarded years ago, he thought, 
It has finally become merely a shelter 
for fattening hogs and doesn’t fit in 
with the system of disease control, 
The brooder house is fairly satisfac. 
tory. The rectangular type with two 
or three farrowing pens on each side 
is better than the circular or hex- 
agonal kinds. Individual portable 
brooder houses best answer all needs, 
Economy and simplicity are prime 
considerations. Preferably there 
should be no floors. Annually the ani- 
mal should pay about 10% of its mar- 
ket price as rent for the space occu- 
pied. 

Miss J. Lita Bane discussed “Rural 
Housing Needs and Opportunities” 
asserting that the homes of Illinois 
farmers were not looked after as 
much as the animal structures. 

Many farm homes can be remodeled 
easily into functional dwellings. Con- 
venience is very important. The stor- 
age and preparation of food is one 
example. The laundry is a leading 
problem as there is much laundry on 
the farm and usually facilities are 
inadequate. 


A central heating system is desir- 
able as is good lighting and an 
abundant supply of hot water. Gar- 
bage disposal should be_ simplified. 
Ample storage space must be pro- 
vided for clothes and household equip- 
ment. Let the bedrooms be not too 
large, but with cross-ventilation; liv- 
ing and dining rooms, as large as pos- 
sible, with good light. Porches can 
be useful as well as ornamental. The 
farm home should be designed as 
such and not follow urban lines. 
Make it useful first and beautiful 
second. 

Prof. D. G. Carter agreed that farm 

homes were not up to par either in 
completeness or desirability. The av- 
erage age of an Illinois farmer’s home 
is in excess of 40 years. 
Every dealer should become conscious 
that the farmer needs ideas along 
this line. The average architect can’t 
afford this highly specialized work. 
The planning can be done in large 
part by the colleges but its actual 
selling is up to the dealer. 

Prof. H. C. M. Case outlined “Re- 
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is is.an "END". 


You have paid to have it 
FELLED, BUCKED, HAULED, SAWED, SEASONED and MILLED. 


Now you have a choice: 


You can BURN it-and watch 
your investment go up in smoke. 


OR 
You can GLUE it-and make it 
paw. OF a saleable piece of 


dimension stock! 


WHICH ALTERNATIVE WILL YOU TAKE? 


3 ways to get profits from your scrap pile—with GLUE 


1. End-jointing. Scarfing and finger- Modern glues make it possible—a 
locking uses short ends to make studs, _ tight vibration-proof joint developing 
door stiles, components for unstressed __ the full strength of the wood—and com- 
portions of laminated timbers. pletely durable, to withstand any ex- 
posure. 
We make the glues. We know how 
width dimension stock, core stock, pan- they — handled for al I these scrap-sav- 
els, components for laminated timbers ing aperinane including the salvage of 
autiful § ~" small pieces. We know what equipment Aa oo 
3.Laminating. Uses pieced plies to you will need—and how to use it. And HOW TO CHOOSE A GLUE 
t farm make custom-built beams, curved arches, we supply the Service that keeps your First, you determine how durable the 


columns, gothi - —— _— i glue must be; then you study the 
, gothic rafters, etc. gluing operations running smoothly. pete Phagy Sora ad ar ao «2 Ay 


2. Edge jointing. Uses narrow (or 
standard) widths to make premium- 


57 U.S. Government Specifications’’. 
CASEIN COMPANY OF AMERICA ~ Division of The Borden Company « NEW YORK, N. Y. This chart describes the durability of 


modern glues—in — of gh 
CASCO - CASCAMITE - CASCOPHEN for the job. ‘Then, one of our Tech- 
CASEIN UREA-RESIN PHENOL-RESIN nical Service Representatives shows 


you how to set up the proper equip- 
ment to use the glue to best advan- 


tage. 
LY Write for your free chart now. Ad- 
actua dress: Casein Company of America, 
” Dept. AL 34, 350 Madison Avenue, 
1 “Re- New York 17, N. Y. 
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for War and 
Postwar Needs 


Two big, modern, electrically oper- 
ated mills — 100,000,000 feet a year. 
Plentiful supply of high altitude, 


soft-textured Arizona Ponderosa Pine 


sources for Making Farm Improve- 
ments.” Warning his hearers that he 
was presenting round figures only, 
many of which represented just esti- 
mates, he stated that the average 
farm could spend about $2,000 for 
improvements. If this were utilized 
the 6 million farms in the United 
States would spend 12 billion dollars 
or $12 per acre. This coming year 
the farm net income will probably be 
around 14 billion dollars so that the 
farmer would only be spending 85% 
of his net income for improvements. 
In Illinois much more than $12 per 
acre could be expended without ex- 
cessive hardship. The farmers in this 
state have now paid back more than 
half of their indebtedness in land. 
They must avoid speculation in land 
at present prices. 

He presented statistical tables for 
various sections of the state, showing 
annual improvements running from 
$1.45 per acre in northeastern Illinois 
to 78 cents per acre in the southeast- 
ern portion. Of 100 farmers inter- 
viewed in Champaign County as to 
their preference for foundation ma- 
terials: 88 preferred concrete; 4 con- 
crete blocks; 1 brick and tile; 1 tile; 
6 no opinion. For wall construction, 
92 preferred wood. For floors, 90 pre- 
ferred concrete. For roofs 39 chose 
wood shingles. 

“Landscaping the Farm” was the 
subject taken by Prof. H. W. Gilbert, 
who said that it was not to be limited 
to the question of adding some petu- 
nias or shrubbery but rather the 
larger field of farmstead development, 
with proper layout so that maximum 
use and enjoyment might be obtained. 
Where should the orchard be located 
and what should be its size? Where 
put the kitchen garden or the poultry 
section? Or the area of the front 


no knowledge of the size of the post- 


there will be a strong need for poy 
tenant houses. 

Prof. J. N. Spaeth explained “The 
New Forestry Program,” saying tha 
Illinois needs better management 
woodlands and better planning, The 
farmers must be taught to use thei; 
own wood to advantage. Before th 
war the average production jn the 
state was 100 million board feet ap. 
nually. In 1943 under adverse labo, 


conditions 93 million feet was pp. f 


duced plus 9 million posts and a ni. 


lion cords of fuel wood. There ap, ; 


more than 1000 sawmills in Illinois 
but many are not used much becang 
it is easier to get dimensioned lyn. 
ber from dealers. The average pro. 
duced on each Illinois farm last yeq 
was 861 feet of which 432 feet wer 
sold. Average purchased was 56 fee 
per farm. The use of home grow 
lumber, he asserted, would result jy 
more- farm construction and bring 


more business to the dealer for addej 7 


lumber and materials. 

Prof. E. I. Pilchard reviews 
“Safety and Fire Prevention Proj.- 
ects” the latter of which is now espe. 
cially important because of the lun. 
ber shortage. He exhibited a widely. 


distributed circular “Stop Fires Be. > 


fore They Start” which had good sw. 
cess. 

Prof. Melvin Henderson spoke o 
“Training Program in _ Vocational 
Agriculture.” There are now, he said, 
some 360 vocational agriculture ¢e. 
partments in Illinois, for the great 
part in smaller town high schools, 
Farm buildings are given an impor. 
tant place in the courses. Last year 
over 1800 courses had been completed 
for Illinois and approximately 110) 
had been approved by the state 

Prof. R. C. Hay traced the develop. 
ment of the Plan Service one of the 
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timber. A selected cutting, sustained Ya@td? The barnyard’s location and oldest Extension activities. Over 2) & througho 
. : size? The woodlots and the wind- years ago plans were first brought advertiser 
yield operation. breaks ? out for farm structures, since which & zines. Th 
Prof. Gilbert also discussed (in the they have been added to and revised. § drive hor 
Most of our present production is absence of the scheduled speaker) = service provides blueprints for F provides, 
. +o] “Farm Labor and Housing.” Said he: armers at the nominal cost of print days, the 
going Ser coscntial war needs. “The shortage of single men throws ing. The strawloft poultry house is B dramatize 
, the major source of labor to married perhaps the most popular set o § his own: 
Postwar buyers will find us a depend- hands, Thus, there is an increased plans. All are made chiefly for woo — this insu 
able source of supply for Dimension, need of housing, in general, in the construction as this seems to be most F fuel savir 
Commons, Selects, Shop lumber, and maximum agricultural production commonly preferred, although  f t 
: aoe : : areas. As of March 9, 1944, there tional materials are mentioned in the el 
industrial stock, as well as pattern were 947 openings on Illinois farms plans. The distribution formerly ws F 
specialties and many other items not for married men and 767 for single made through farm advisers. How B 1 ging 
now being produced due to wartime men, with 219 married and 88 single ever, when the Extension authorities I you, just 
restrictions men available, according to the learned that most people go to thei! FP product, 
: Emergency Farm Labor Office, Uni- lumber dealer for advice when (Ol & tested xp 
versity of Illinois. templating construction, the help of kimsur d 
2 “With wartime conditions as they the dealers in the state was enlisted. F from us 
i Southwest Lumber Mills, Inc. are now, emphasis is on conversion Since then the requests for plans have & kimsur ¢ 
: of other buildings for housing, re- — many times the forme 
: . modeling and renting in nearby’ work. 
| McNary, Arizona roo F. B. Quigg of the “Chicago Jot 
} Mills at McNary and “With present and future improved nal of Commerce” closed the sessiit BU 
; Flagstaff, Arizona farming methods in mind, but with late in the day with a technicolor | = 
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war farm, it is impossible to predict 
the needs for post-war tenant houses. 


Memphis to New Orleans, showing # 
a highly interesting manner Souther 





PHOENIX, ARIZ.-R. B. HOWELL, Representative 


D.A.WEIDLER 520 N. Michigan Ave- 
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hardwoods and shortleaf pines * 


However, if the present type of farm 
gether with large and small mills. 


operations continue after the war, KIMSUL 


Kimberly. 
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aa How to Get More Profits 
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te 1944 Advertising Campaign 


develop- 


e of the Month after month men and women 
Over 2) & throughout the country are reading KIMSUL 
brougit advertisements in the big national maga- 
ce whici & zines. These powerful, repeated messages 
| revised. §F drive home the year-’round comfort KIMSUL 
rints for § provides, the delightful coolness on hot 
of print § days, the cozy warmth in winter. They 
house is dramatize the ease with which one can do 
set of fF his own KIMSUL insulating. They prove that 
for wool & this insulation speedily pays for itself in 
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ed in the Let This Advertising Pay 

erly was You Dividends 

S. Hor » To clinch sales this advertising creates for 
athoritis HS you, just let people know you have the 
to thel! FS product. Prepare newspaper ads with the 
hen va? tested KIMSUL mats we give you free. Show 
help © > Swsur displays. Obtain direct mail material 
enliste J) from us and use it. Above all... TALK 
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*KIMSUL (trade mark) means 
Kimberly-Clark Insulation 
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quires about insulation or not. You'll find 
that a man in a buying mood—a person pur- 
chasing any sort of home modernization— 
welcomes ideas about. additional improve- 
ments, such as KIMSUL attic insulation. 
Chances are, our ads will have already 
started him thinking about KIMSUL; and your 
suggesting it “while his wallet is in his 
hand” may ring up an extra sale. 


KIMSUL is Non-Rationed, 
Fast-Moving 


KIMSUL sales are booming because it is un- 
rationed, efficient, easily installed. Advertis- 
ing PRE-SELLs it to your Customers. 

Send coupon below to bring KIMSUL rep- 
resentative. He has a fascinating story to 
tell you, not only about the ready-made 
sales appeal in this product—but also about 
the surprisingly small space you need to 
handle it. 
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THIS YEAR GET RESULTS 
WITH POWERFUL KIMSUL 
SALES HELPS 










BRILLIANT COUNTER DISPLAY. Kimsut sells 
itself when you display it. Here’s an atten- 
tion-winning counter unit on which to ex- 
hibit KIMSUL and show its advantages. Watch 
it stop traffic. Yours for the asking. 


i BOOKLET THAT SHOUTS. 
This 12-page, profusely il- 
lustrated booklet talks fast 
and convincingly. Get your 
supply free from us today. 
Send it out after customers. 





HARD HITTING CIRCULAR. 
These brief-as-a-blink 
envelope stuffers condense 
a wallop in a short space. 
They'll sell KimsuL for you. 
Supplied without charge. 














KIMBERLY-CLARK CORPORATION 
Building Insulation Division, Neenah, Wisconsin 


Gentlemen: Please send me further information 
on fast selling KIMSUL Insulation and KIMSUL Selling 
Helps. AL-344 
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BERMAN 


This is a giant among sawdust piles, but it symbolizes a virtually unused resource ‘which 
can produce vast quantities of industrial alcohol and protein feeds for livestock. 
(left center) a bulldozer working on top of it. 





Note 


This mountain contains about 20,000 tons 


of sawdust and other mill waste which would make a million gallons of ethyl alcohol by the 
From 20 to 30 millions tons of such waste is produced annually by 
the sawmills of the United States. This particular pile is at Westwood, Calif., in the opera- 


wood-sugar process. 


tions of the Red River Lumber Company. 
picture upside down. 


[For an interesting optical illusion, turn the 
The mountain becomes a crater.] 


Large Wood Sugar Plant Projected 


UST as soon as WPB gives its 
approval, a government-owned 
wood sugar and ethyl alcohol 
plant will be erected at Spring- 

field, Ore. It will cost about $2,500,000 
and will be operated by a group of 
lumbermen under the name of the 
Willamette Valley Wood Chemical Co. 
The plant is designed to process 200 
tons of sawmill wastes daily (dry 
weight), and is expected to produce 
4,300,000 gallons of alcohol annually. 
It will be the first in the United 
States utilizing a method long in op- 
eration in Germany, patents for which 
are now held by the Alien Property 
Custodian. 

The plans follow thorough pilot 
plants tests, conducted last year at 
Marquette, Mich., by the U. S. For- 
est Products Laboratory at the re- 
quest of the Office of Production Re- 
Search and Development. While a 
national potential of more than a bil- 
lion gallons of alcohol a year from 20 
to 30 million tons of mill wastes may 
not be within economic reach at pres- 
ent, preliminary surveys indicate 150 
million gallons could be in produc- 
tion within less than a year, assuming 
approval of plants. The ideal situa- 
tion is a plant site adjacent to half 
Its required raw material, with the 
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rest available within a radius of 
about 30 miles. Softwoods, in the 
West and the South, offer best possi- 
bilities. 

In 1926, a young German chemist 
named Heinrich Scholler presented 
himself to the proprietors of the Bren- 
nerei und Chemische Werke Tornesch 
-——the Tornesch Distilling and Chemi- 
cal Works, near Hamburg—and of- 
fered to demonstrate a new process 
for making sugar from wood. Before 
the skeptical eyes of these industrial- 
ists, he performed an experiment with 
sawdust that resulted in a previously 
impossible amount of sugar. 

The process in practice is reason- 
ably simple. A very dilute, hot solu- 
tion of sulphuric acid, under steam 
pressure, passes through large perco- 
lators filled with sawdust and other 
mill waste. A reaction known as hy- 
drolysis takes place. From the bottom 
of the percolators a 6 per cent sugar 
solution is drawn, chiefly glucose. 
Left in the cylinders is a residue of 
lignin, which is the binder of wood. 


Officers of the Willamette Valley Wood 
Chemical Co. are Charles Snellstrom, presi- 
dent; O. R. Miller, vice-president; Charles 
W. Ingham, 


treasurer; Herbert J. Cox, 
secretary. 
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The astonishing revelation noted 
immediately by the Tornesch chem- 
ists was that, while old processes 
yielded only enough sugar to be fer- 
mented into 16 gallons of ethyl al- 
cohol per ton of dry wood, young 
Scholler extracted the equivalent of 
50 to 60 gallons. 

This so fired the imagination of 
Erwin M. Schaefer, son of the Tor- 
nesch plant’s founder, that the firm 
undertook large-scale experiments. 
He then went to Berlin to enlist gov- 
ernment approval and financial co- 
operation. He won both, to his later 
regret. 

The process, now called the Schol- 
ler-Tornesch, proved so_ successful 
that many other plants were built in 
Germany, and later by both Italy and 
Japan. The half-ton of sugar ex- 
tracted from a ton of wood not only 
could be converted into more than 50 
gallons of alcohol, so vital a material 
for synthetic rubber and munitions— 
it also could be made into 500 pounds 
of a feeding yeast, 50 per cent con- 
centrated proteins with plenty of 
valuable vitamins, on which cattle 
could fatten. 

But Schaefer had reckoned without 
Adolph Hitler, who was merely Ger- 
many’s gadfly-in-chief when Tornesch 
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started turning out wood sugar in 
1932. He also failed to recognize any 
industrial significance in the fact that 
his percentage of so-called Aryan 
blood failed to meet Mein Kampf 
standards. 

The first thing that happened, after 
Hitler, was an order from Berlin that 
non-Aryans be expelled from the com- 
pany’s directorship. They included the 
founder, his son, and others. The 
next thing was the death of one Von 
Rath, attache of the German embassy 
in Paris who had been shot by an 
obscure Polish Jew. The very day of 
Van Rath’s death, Mr. Schaefer and 
his associates were met at the Tor- 
nesch railroad station (they lived in 
nearby Hamburg) by some of their 
own employes who were also active 
Nazis. They were arrested and lodged 
in the town jail. 

From jail they went to a concen- 
tration camp, for the usual softening 
up process. A month of this, and Mr. 
Schaefer signed away, on order, his 
interests in the 50-year-old concern 


These men are dis- 
cussing the conver- 
sion of sawmill and 
logging wastes into 
materials of war, 
chiefly ethyl alcohol 
and protein feeds 
for livestock. (Left 
to right) Erwin M. 
Schaefer, chemical 
industrialist, now a 
refugee in this coun- 
try from Germany; 
Dr. J. A. Hall, prin- 
cipal biochemist of 
the United States 
Forest Service; and 
Dr. Eduard Farber, 
noted wood chemist, 
also a refugee from 
Germany. 







and its processes, and agreed to leave 
the country. A consideration was paid, 
of course, but since no one could take 
more than $250 from the country, it 
remained in the category of legal 
fictions. 

That was in 1939. After a stay in 
England, Mr. Schaefer came to the 
United States in 1940, determined to 
use his knowledge to combat the Nazi 
regime. Lately, he has been a consul- 
tant with the Timber Engineering 
Company, which is the research and 
developing subsidiary of the National 
Lumber Manufacturers Association. 
The same group employs Dr. Eduard 
Farber, noted wood chemist formerly 
of Germany, as its chief chemist. In 
pre-war days, he was associated with 
Prof. F. Bergius who won the Nobel 
prize for his research in coal hydro- 
genization. The former chief chemist 
of the Tornesch plant, Carl Levy, is 
expected to join them as result of a 
special visa issued by the State De- 
partment. Levy, too, was ousted from 
Germany before actual hostilities be- 
gan. 

Largely as result of Schaefer’s ef- 
forts, the United States Forest 
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Products Laboratory undertook tests 
of the Scholler-Tornesch process in a 
pilot plant at Marquette, Mich. Carlile 
P. Winslow, director of the Forest 
Products Laboratory (which, inciden- 
tally, is the world’s largest) is so 
pleased with results that he declares 
the German process has now been 
“greatly improved.” Actually, the time 
it takes to run a set of the big perco- 
lators has been cut to a third. That 
means much in cost of production. 

While these costs remain to be 
proved finally in full-scale production, 
Dr. J. A. Hall, principal bio-chemist of 
the Forest Service, declares 20 cents 
a gallon for 190 proof ethyl alcohol 
may be expected, certainly less than 
30 cents. The government has been 
paying an average price of 90 cents 
for identically the same alcohol, pro- 
duced by other methods. 

The Alcohol Division of the War 
Production Board has definitely rec- 
ommended the construction of the 
first plant, which is expected to be 
located near Eugene, Ore., where 


zs) 


large quantities of sawmill wastes are 
available. 

As a matter of fact, the alcohol 
situation in this country has been 


approaching the desperate, wholly 
aside from the automatic type of pro- 
hibition now disturbing the nation’s 
tipplers. In 1939, industrial alcohol 
production amounted to 105,798,000 
gallons. For 1944, we will need at 
least 632,000,000 gallons, five times 
as much. Present indications in Wash- 
ington are that even more will be re- 
quired for previously unforeseen pur- 
poses. 

Synthetic rubber alone will require 
328,000,00 gallons. Great Britain 
and Russia both are calling on us for 
large amounts. Munitions demand 
more. Not a drop of domestic produc- 
tion will, or can, go into beverages, 
and essential civilian uses have been 
pared to the bone. 

Up to now, the government has de- 
pended upon grain, blackstrap molas- 
ses and petroleum gases, but it is far 
from certain that it can rely upon 
these sources. WPB wants 170,000,- 
000 bushels of grain to make more 
than 400,000,000 gallons, but no one 


is certain that such a large quantity 
of grain will be available. Officials jn 
the War Food Administration are 
fairly sure there won’t be. Secretary 
Wickard of Agriculture already has 
said we haven’t enough feed in the 
United States to maintain our live. 
stock population. A crop failure, or 
merely a below-normal crop, would 
play hob with the whole program. 

Nor is blackstrap molasses—the 
residue of sugar refining—a sure 
thing. It comes from the West Indies, 
but they have discovered there that 
they can make more money by con- 
verting it into gin, and even alcohol 
for motor fuels, than they can by 
shipping it, raw, to the United States, 
Besides, there is the vexing problem 
of tanker space. 

Lower than the average current 
cost, but presenting other difficulties, 
is the production of alcohol from pe- 
troleum gases. It does cut somewhat 
into petroleum supplies. Plants for 
any substantial expansion of this 
process would require large quantities 
of critical materials and a great deal 
of time. 


From wastes pouring from pulp 
mills, possibly as much as 50,000,000 
gallons a year can be produced. To- 
day, they pollute many streams and 
even are reported to be raising havoc 
with ship bottoms. 

This industry belongs peculiarly to 
softwood regions, for hardwoods pro- 
duce less alcohol per ton and their 
wastes are not as plentiful. In the 
South, Arkansas, Alabama, Louisiana, 
Mississippi and Texas—possibly oth- 
ers—appear to be the best suited be- 
cause of availability of materials. In 
the West, Washington, Oregon, Idaho, 
and northern California offer greatest 
possibilities. 

Will this industry be purely a war 
baby, a product more of military ne- 
cessity than of economic demand? It 
would seem that this alcohol from 
wood (which isn’t “wood alcohol,” by 
the way, but actually potable “grain 
alcohol”) will bé able to hold up its 
end at 20 cents a gallon, which was 
about the average price of industrial 
alcohol before the war. 

But there is another factor now 
intriguing the interest of the insa- 
tiably curious breed of chemists. From 
every ton of wood waste percolated 
into sugar there comes, also, 600 
pounds of lignin, in the form of a 
dry, clean, brown powder. It might be 
called artificially produced humus. It 
burns as efficiently as anthracite coal. 
It’s a good fertilizer mixer, has merit 
as a rubber extender, and is used for 
plastics and in other ways. Chemists 
are confident that when they solve 
the enigma of lignin they will also 
find uses for it beyond anything 
imagined today. Dr. Hall has esti- 
mated that, with lignin selling in vol- 
ume with a profit of only one cent 4 
pound, alcohol costs can be cut 10 
cents a gallon. In that event, 
waste in forest industries virtually 
would disappear. 
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YOUR SHARE... 








Twice as much 
asphalt roofing goes into 
repair and maintenance 


as all other types 
of roofing ‘a combined. 


...and it’s easier to get your share when you 


sell a brand name that millions know 


Right now with little new building it’s the ex- 
isting buildings that must be kept up. And 
right in your community you can boost your 
profits with this major sales opportunity of 
the roofing business, because most of the 
repair and maintenance jobs are necessarily 
complete re-roofing jobs. 

You can sell this big market and can sell it a 
lot easier with Texaco Asphalt Shingles and 
Roofing. For one thing — millions of home 
owners (and the folks right in your com- 
munity ) know this famous name. Furthermore 
— Texaco asphalt shingles 
are available in a variety of 
patterns, colors and shapes 


TEXACO 


ideal for re-roofing. They’ re applied right over 
the old roof. They give real protection against 
weather and fire. They’ve got lots of eye- 
appeal. They’re sound value and make satis- 
fied customers. 

So — sell Texaco, the brand name that mil- 
lions know and trust. It’s a good name to push 
for better profits. 

* * * 
Texaco Asphalt Shingles and Roofing are avail- 
able to building material dealers through a large 
network of Texaco warehouses — east of the 
Rockies. Drop in, write or ’ phone the one nearest 
you, or write The Texas Company, Roofing Sales 
Division, 135 East 42nd Street, New York 17, N. Y. 





TEXACO 








SHINGLES and ROOFING 
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- « « ASSOCIATIONS & CLUBS 


Organize Timber Operators’ 
Association 


Smaller logging operators of South- 
west Washington organized a timber 
operators’ association and named Roy 
Gould, head of the Atlas Logging Co., 
Mayfield, Wash., as president at a 
meeting held in Chehalis, Wash., 
Feb. 26. 

The purpose of the association, ac- 
cording to its organizers, is to speed 
up purchases of equipment during the 
present emergency and to consider 
legislative, safety, and manpower 
problems. The association proposes 
to establish a purchasing department 
in the near future to facilitate obtain- 
ing new and used equipment. Mem- 
bership of the organization consists 
of logging and mill operators employ- 
ing 100 men or less. 

Other officers elected include Robert 
Manthe, Manthe Logging Co., Long- 
view, Wash., vice president, and the 
following directors: Oscar Swanson, 
Sundown Logging Co., Yelm, Wash.; 
Leonard Sunblad, Smith Creek Log- 
ging Co., Naselle, Wash.; and George 
England, J. H. England Lumber Co., 
Winlock, Wash. A _ secretary-treas- 
urer will be named at the March meet- 
ing to be held in Chehalis. 

Speakers at the organization meet- 
ing included John Morgan, supervisor 
of safety for the State department of 
labor and industry, Olympia, Wash.; 
Jack Mackey, State Logging inspec- 
tor, Olympia; John Holland, industrial 
safety engineer, Olympia, represent- 
ing a group of smaller sawmills, and 
A. M. Whisker, safety advisor for the 
department of labor for the province 
of British Columbia. 


Memphis Lumbermen 


Members of the Lumbermen’s Club 
of Memphis at their meeting March 9 
at the Peabody Hotel approved War 
Production Board’s Order M-364, 
which “freezes” seven species of hard- 
wood lumber to war contracts, and 
adopted a resolution favoring an ex- 
tension of the order from mills pro- 
ducing 10,000 feet of these species a 
day to mills producing 5,000 feet of 
any and all species a day. The objec- 
tive, they explained, was to bring in 
more hardwood mills and thus direct 
more hardwoods to the war effort. 

C. W. Parham of C. W. Parham 
Lumber Co. and chairman of the 
Southern Hardwood Industry War 
Committee, just returned from Wash- 
ington, stated as his personal opinion 
that the log ceilings established under 
MPR 348 would not be placed into 
effect. Their application was sus- 
pended until April 15 after vigorous 
protest had been made against them 


a 


by a committee headed by O. D. Brat- 
ton, Memphis lumberman. 

The club approved the work of Mr. 
Bratton and his committee in unani- 
mously adopted resolutions. 

The club will hold a social meeting 
on the night of April 23 at the Pea- 
body, M. H. Speltz, chairman of the 
entertainment committee announced. 


Texas Dealers Invite 
Mill Managers 


An especially well balanced and in- 
formative program has been worked 
out for the fifty-eighth annual con- 
vention of the Lumbermen’s Associa- 
tion of Texas, which will convene 


Winfield Oldham 


Gene Ebersole 


April 10 and 11 in the Adolphus Ho- 
tel, Dallas. Winfield Oldham of Dallas 
is general chairman of the conference 
and also is president of the Dallas Re- 
tail Lumber Dealers’ Association. 

The Texas Mill Managers’ Associa- 
tion has accepted the invitation ex- 
tended by Executive Vice President 
Gene Ebersole to meet in conjunction 
with the Lumbermen’s Association of 
Texas. The mill managers will have 
their own business meeting at 3 p. m. 
on April 10, and will join the retailers 
for their business sessions. A speech 
by C. C. Sheppard, chairman of the 
Southern Pine War Committee, on 
Tuesday afternoon, followed by an 
open forum conducted by him between 
the producers and the retailers, should 
be particularly interesting and profit- 
able to both groups. 

All sessions will open with presen- 
tations of war movies, followed by an 
inspiring list of outstanding and na- 
tionally prominent speakers. 

Curtis T. Vaughan of San Antonio 
is president of the Lumbermen’s As- 
sociation of Texas. 


New Jersey Dealers to Get 
Answers from Authorities 


G. E. DeNike, secretary of the 
New Jersey Lumbermen’s Association, 
Newark, has issued a call to all lum- 
ber and building material dealers in 


that region, regardless of association 
affiliation, to attend the sixtieth an. 
nual meeting and second emergency 
war conference of the organization on 
March 22 at the Robert Treat Hotel in 
Newark. The conference will start at 
10 a. m. and will run through untij 
5:30 p. m. There will be no evening 
dinner this year. 

The meeting program has been de- 
veloped with the idea of getting an- 
swers from men who are ranking 
authorities, to the questions of what 
more the dealers can do to hasten vic- 
tory and how best the dealers can 
keep the home fires burning in the 
meantime and under increasing diffi- 
culties. 


North Dakota Plans for Annual 


Registration for the thirty-seventh 
annual convention of the North Da- 
kota Retail Lumbermen’s Association, 
which will be held in Fargo, March 
28 and 29, will open Tuesday morning 
at 9:30 a. m. in the Elks Club Build- 
ing, and the first business session will 
start at 1:30 that afternoon. 

President A. Hvidston will deliver 
the president’s annual message after 
preliminary ceremonies and _ then 
Mark Alexander, president of the 
Northwestern Lumbermen’s Associa- 
tion will make a few remarks, at the 
conclusion of which he will introduce 
the new secretary of the Northwest- 
ern association, William H. Badeaux, 
who will talk on problems now con- 
fronting retail lumbermen. The sec- 
ond speaker of the afternoon will be 
Arthur H. Brayton of Des Moines, 
Iowa, whose topic is “Adaptability 
and Ingenuity for 1944.” The last 
speaker of the first day’s sessions will 
be Harry T. Kendall, vice president 
and general manager of the Weyer- 
haeuser Sales Co. 

Wednesday’s business sessions will 
start at 1:30 p. m. with a panel dis- 
cussion presided over by W. H. 
Badeaux. Members of the panel will 
include representatives of the WPB, 
OPA, North Dakota State Agricul- 
tural War Board, and George Eck- 
strand, secretary of the Northwestern 
Coal Dealers’ Association. Following 
this will be a talk by Dr. Joseph Kise 
of Moorhead, Minn. 

Following the reports of commit- 
tees and the election of officers, Cul- 
len Wright, the Sand Hill Philosopher 
from Nebraska, will speak. 

For many years past this conven- 
tion has had the custom of “coffee 
time,” which is served and furnished 
by the Berwind Fuel Co. of Minneapo- 
lis. This custom will be observed at 
the midway point of both afternoon 
sessions this year. 

A new feature this year will be 4 
past president’s luncheon, which will 
be served Wednesday noon at 12:00 
at the Gardner Hotel. 

A concatenation of the Concatel- 
ated Order of Hoo-Hoo will be held 
Tuesday afternoon at 4:59. A stag 
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STANLEY HARDWARE 
for WINDOWS, BLINDS and SHUTTERS 
of the 194(X) home 
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TRADE MARK 





Many people argue happily 
about the method of construction 
and appearance of the house of 
194(x). 

There may be more windows, 
to make better use of sunlight . . 
but there will certainly be win- 
dows with their blinds or shutters. 


In the Stanley line there are 
many items of window, blind and 
shutter hardware that you can 
profitably sell when this after-vic- 
tory market develops. The Stanley 
Works, New Britain, Connecticut. 

















We specialize in 


PONDEROSA 
PINE 


LUMBER 
CUT STOCK 
MOULDINGS 


BOX SHOOK & 
SPECIAL MOULDINGS 


ALSO industrial lumber 
and ladder stock. Try us 
out on your next inquiry. 


Hemlock 
Douglas Fir 
Sitka Spruce 

Port Orford Cedar 


Pine Saw Mills . . . . Canby, Calif. 
Box Shook Factory . . Alturas, Calif. 
Moulding Factory . Klamath Falls, Ore. 
Re-Manufacturing Plant . Eigin, Ore. 


a 
ADDRESS ALL CORRESPONDENCE TO 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 


"PHONE VICTOR 4143 


Member of Western Pine Assn. 
Member of National Wooden Box Assn. 
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and floor show will be held on Tues- 
day evening, and on Wednesday night 
the traditional entertainment of the 
Salesmen’s Committee of that terri- 
tory will take place. 


Mill and Woodlot Operators 
Discuss Problems 


Possibilities of portable power saws 
for felling trees and sawing logs 
were investigated at a meeting in 
Waupaca, Wis., of more than eighty 
mill and woodlot operators of Port- 
age, Waupaca, and Waushara coun- 
ties, held to discuss problems of con- 
tinuing operations into the summer 
months. 

E. L. Knoke, lumberman from Wild 
Rose, demonstrated the use of one of 
these power saws and told of his op- 
erational experiences. The possibility 
of renting these saws on a custom 
basis was discussed when it was 
learned that the equipment can take 
the place of from six to eight men 
with ordinary saws. 

Services of the Northern Hemlock 
& Hardwood Manufacturers’ Assn. 
were described by H. R. Crosby of 
Oshkosh. 


Scheduled Meetings 


March 22—New Jersey Lumbermen’s 
Association, Robert Treat Hotel, 
Newark, N. J. Sixtieth annual eon. 
ference. 

March 28-29—Central Kansas Lumber. 
men’s Association, Salina, Kan. 4p. 
nual conference. 

March 28-29—-North Dakota Retaj 
Lumbermen’s Association, Elks Club 
Fargo, N. D. War conference. ; 

March 29—Florida Lumber & Millwork 
Association, San Juan Hotel, Orlando 
Fla. Annual conference. : 


April 10-11—Lumbermen’s Association 
of Texas, Adolphus Hotel, Dallas; Tex. 
Annual. 


April 26— American Wood-Preserverg’ 
Association, Palmer House, Chicago, 
Annual conference. 

April 27—Philadelphia Wholesale Lum. 
ber Dealers’ Association, Franklin 
Room, Benjamin Franklin Hotel, 
Philadelphia, Pa. Fiftieth anniver. 
sary celebration. 

May 16-17—Railway Tie Association, 
Hotel Netherlands Plaza, Cincinnati, 
Ohio. ~ Annual conference. 

June 6-7—National-American Wholesale 
Lumber Association, Edgewater 
Beach Hotel, Chicago, Ill. Fifty- 
second annual meeting and war con- 
ference. 

July 26-27—Southern Woodwork Asso- 
ciation, The Cloister, Sea Island 
Beach, Ga. Executive meeting for 
members only. 


Mississippians Seek New Members 


Mississippi Retail Lumber Dealers’ 
Association; annual meeting at Heid- 
elberg Hotel, Jackson, Miss., Feb. 23. 
Officers re-elected: 

President—S. H. Varnado, Jackson 
Lumber Co., Jackson. 

Vice president—R. F. Evans, Mis- 
sissippi Lumber Co., Vicksburg. 

Treasurer—J. M. Evans, City Coal 
& Lumber Co., Jackson. 

Secretary—E. B. Lemmons, Jack- 
son. 

Assistant secretary—Mrs. Margaret 
Ballou, Jackson. 

National director—Russell Smith, 
Service Lumber Co., Rolling Fork. 

Chairman finance and membership 
committee—L. C. Gilbert, White’s 
Lumber Yard, Jackson. 

Speakers: 

Gene Ebersole, executive vice presi- 
dent of Lumbermen’s Association of 
Texas, Houston. 

S. E. Mounes, traffic manager of 
Southern Pine Association, New Or- 
leans, La. 

This was a most successful affair 
and considering war conditions, the 
meeting was well attended. 

Gene Ebersole’s talk dealt primarily 
with the urgent need of closer co- 
operation between the retail dealer 
and his State association and pointed 
out that membership in the State as- 
sociation automatically carries mem- 
bership in the National Retail Lum- 
ber Dealers’ Association, which is the 
medium retail dealers throughout the 
country have of placing their prob- 
lems before the various governmental 
agencies. He pointed out the fact 
that benefits now enjoyed by the re- 


tail lumber dealers were brought 
about through the co-operative efforts 
of the State and National associations. 

S. E. Mounes’s talk dealt with the 
current production problems of the 
Southern pine manufacturers, the 
present and future outlook for the re- 
tail lumberman and the southern pine 
industry. He pointed out the evils 
that could befall the lumber industry 
—both manufacturer and distributor 
—hby carelessness in the conduct of its 
business and urged the dealers to see 
that only well manufactured, thor- 
oughly seasoned, and properly graded 
lumber is permitted to be used so that 
improper manufacture would not later 
give lumber a “black eye”. 

The Mississippi association is going 
to put on a strenuous membership 
drive, and at a special meeting of the 
board of directors to discuss ways and 
means of building up the association 
membership to full strength, it was 
decided that due to the enormous it- 
crease in work which has _ beet 
brought about by the ever increasing 
rules and regulations coming out of 
Washington, the duties heretofore 
borne so ably by Mrs. Margaret Bal- 
lou were entirely too heavy a load for 
one person and the directors decided 
to employ a full time secretary—o 
that could be free to visit personally 
among the dealers to discuss and help 
them to solve their problems and 
primarily to build up the associatio! 
membership. The services of E. 5 
(Ted) Lemmons formerly a salesmée 
with the Trenton Lumber Co., Jack 
son, were obtained to carry on this 
work. 
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That’s what Certain-teed is doing 
for you with 5,000,000 Farm Families! 


It’s tough to be “short of this” and “out of 
that”... to have to ask old customers to 
wait for what they need—and new cus- 
tomers to come back! We know what you’re 
up against! But when you can’t make 
sales, you can at least make friends! That’s 
why Certain-teed continues in 1944 its ad- 
vertising campaign to the 5,000,000 pros- 
perous farm families who read Country 
Gentleman, Progressive Farmer, Successful 
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Farming, Hoard’s Dairyman, and Poultry 
Tribune! In these magazines, and in Certain- 
teed’s popular Farmer’s Handbook, we're 
making and holding friends for Certain-teed 
dealers . . . developing a preference for 
Certain-teed products! 


FARMER’S WARTIME HANDBOOK of 
Building Materials & Ideas. Available to 
Certain-teed dealers in reasonable quantities. 


make friends... 


CERTAIN-TEED PRODUCTS CORPORATION, 120 S. LaSalle Street, Chicago 3, Illinois 
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We're Putting 


Woodwork Ideas 
to Work for YOU 
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OU, as a dealer, will be interested 
Yin the fact that CurtisWoodwork 
advertisements like this are produc- 
ing thousands of inquiries today. For 
those inquiries have a direct bearing 
on your post-war sales and profits. 
They show that Curtis is helping 
your prospects “makeup their minds” 
on woodwork for their post-war 
homes ... stimulating their desires 
to build or modernize as soon as re- 
strictions are lifted .. . turning them 
your way. 

Through widespread advertising 
and promotion, Curtis is helping to 
create a real post-war market for 
you—a future on which you can 


CURTIS COMPANIES SERVICE BUREAU 
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Yo 


Free Woodwork 


"ee Curt;s W oad, 


r work Book/ez 


“late cost Sta. 
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Urtis \ 


capitalize ... volume on which you 
can build. We'll gladly discuss with 
you the sales possibilities of Curtis 
Woodwork and Silentite Windows, 
for the peace-time days ahead. Just 
write us! Curtis Companies Service 
Bureau, Clinton, lowa. 
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$500 Houses Important 


The little house, the kind which can 
be built for somewhere between $500 
and $1500, with the owner and fu- 
ture occupant doing much of the work 
himself plays a much more prominent 
part in the housing picture in this 
country than housing economists, so- 
ciology researchers or even mortgage 
men themselves would credit. This is 
the statement made by Morton Bod- 
fish, executive vice president of the 
United States Savings and Loan 
League, in analyzing some recent sta- 
tistics which have been available on 
privately built housing of recent 
years. 

Savings and loan institutions, scat- 
tered throughout the country from 
large metropolitan areas to small 
towns, are more familiar with the pic- 
ture, he points out, largely because 
those located in the smaller communi- 
ties place many of their loans on this 
type of dwelling. This factor helps 
give the savings and loan institution a 
lower average mortgage loan out- 
standing than any other type of 
lender. Existence of such houses and 
their having been built in the years 
immediately preceding the war as 
well as in the recent years of scant 
materials and labor is one frequently 
overlooked evidence of the job which 
private building can do more econom- 
ically and with less fuss and bother 
than government socialized housing, 
siphoned down from a central Federal 
agency, could ever accomplish. 

The Bureau of Labor Statistics of 
the Department of Labor recently 
made a study of the extent to which 
houses with a cost of $500 or less 
have been built, and finds that for 
the past four years between two and 
ten percent of all new and privately 
built homes were for $500 costs or less. 
Turning to the recently released data 
from the Bureau of the Census, relat- 
ing to mortgages on owner-occupied 
non-farm homes built from 1935 to 
1940, the United States League ex- 
ecutive finds that 20.3 percent of the 
homes built in this period, and in- 
cluded in the census research, had an 
estimated average value of $1,360. 
“It is incredible to many who are 
inclined to look at the picture of where 
and how America lives, and at how 
Its places of residence are built and 
at what cost, in terms of large, over-all 
figures, or New York and Washing- 
ton or Chicago costs, that so many of 
the families of this country have 
achieved their own housing at small 
cost, with a little long term loan from 
a local institution,” he commented. 

Yet the figures are there in the cen- 
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sus, and in the bureau of labor sta- 
tistics. Last year, 17,000 out of 
approximately 170,000 dwellings pri- 
vately constructed were built for $500 
or less. To understand it one must 
realize that building in the adjacent 
unincorporated territory to some cities 
makes it possible for this low-cost 
housing to go up, in spite of building 
code restrictions within the city lim- 
its. This kind of house may have one, 
two or three rooms, with a total floor 
area of 350 square feet. This is not 
the structure which finds its way into 
architects’ models of houses. nor into 
the dream-home books of plans put 
out by Government agencies or other- 
wise, but it is, just the same, the 
type of home which many an Ameri- 
can man with a family builds to live 
in and is housed adequately, safely 
and sanitarily in, to his way of think- 
ing and in accordance with his means 
and without subsidy or excessive 
debt.” 

In 1942, the statistics show, about 
6 per cent of all the privately con- 
structed dwellings were of this gen- 
eral type, and in both 1940 and 1941, 
2 per cent of the number of new 
dwellings were such low-cost, pri- 
vately built units. 

The institutional source of mortgage 
money for the $1,360 type which the 
census survey brought to light in 
quantities is chiefly the savings and 
loan association (these do 15.2 per- 
cent of all such lending by number); 
and the commercial bank (12 percent). 
Individuals with cash to lend are the 
largest group (47.7 per cent). 


Non-Farm Mortgages 


During January, recordings of non- 
farm real estate mortgages through- 
out the nation totalled $302,000,000, a 
decrease of 9 percent from December 
but nearly a third greater than in 
January, 1943, the Federal Home Loan 
Bank Administration reported. The 
December-January decline this year 
was less than normal at this season, 
the report said. 

“Individuals” increased their total 
of recordings by 44 percent for the 
month, as compared with January 
1943, while insurance companies 
gained 3 percent. Activity of savings 
and loan associations rose 38 percent 
over 1943 for the month and other 
types of lenders scored gains of 21 
percent to 30 percent. 

Of the total volume of mortgages 
recorded by all lenders during Janu- 
ary savings and loan associations ac- 
counted for 30 percent. Individual 
lenders were second with 24 percent, 
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while mutual savings banks showed 
the lowest percentage of the aggre- 
gate recordings, 3 percent. 


February Construction 


Construction contracts awarded dur- 
ing February totaled $137,246,000 in 
the 37 eastern states, according to F. 
W. Dodge Corporation. This was an 
average of $6,238,000 per working day 
and was slightly above the January 
daily average. The February total, 
however, was 65 per cent below the 
corresponding month last year. 

Contracts let for heavy-engineering 
work were valued at $55,116,000 as 
compared with $50,333,000 in the pre- 
ceding month and $112,981,000 in 
February, 1943. Both building classi- 
fications were below January, 1944 
and February, 1943 with valuation to- 
tals of $57,269,000 for non-residential 
and $24,861,000 for residential build- 
ing. Number of new dwelling units 
created during the month, 7,138, also 
represented a drop from 10,577 in the 
preceding month and 24,703 in Febru- 
ary a year ago. 


Mortgage Money Costs 


The effective cost of mortgage 
money to the borrower may be cut in 
other ways than by decreasing the 
interest rate, it was pointed out at 
the war conference of the American 
Savings and Loan Institute. Robert 
T. Souter, Chicago, secretary-treas- 
urer of the Institute, which is the na- 
tional educational organization of the 
business, said that such services as 
collecting money ahead of time for 
the property tax and paying the taxes 
for the borrower, and helping accu- 
mulate funds in readiness for repairs 
when they are needed, actually lower 
the cost of money to the individual. 

A forum brought out that one im- 
portant, effective way to lower the 
cost of mortgage money in the post- 
war world will be by various devices 
which help reduce the natural risk 
involved in lending. “Builders’ pool” 
mortgage plans which involve special 
reserve allocation until higher per- 
centage loans are paid down to a 
more conservative percentage of the 
property value, and “excess reserve” 
plans which would guarantee that 
portion of the mortgage exceeding the 
traditional percentage of the loan to 
the value of the property, both of 
which are being widely discussed in 
savings and loan circles today, were 
cited as ways of reducing risks. Also, 
the devices to include in the monthly 
payment on the loan tax and property 
maintenance funds were cited as ways 
to make safer loans at a lower net 
cost to the borrower. 

In a discussion of the appraisal of 
the personal security in a loan to a 
home-owner, Fred T. Backstrom, New 
Haven, Conn. savings and loan execu- 
tive, said that a survey has shown that 
in normal peace times, the average 
home-owner stays in the same house 
about seven years. 
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Attention, Mr. Kelley! 


Dear Sir: 
My fellow quaffers 


Jr.’s (of the Hiram, Maine, Kelleys) 
attack in your December 25th issue. 


As I understand it, Mr. Kelley con- 


of the ten 
o’clock coffee have insisted I defend 
myself against Mr. John F. Kelley, 





tends that a guy can’t afford to buy 
a few gallons of paint every nose long 
(the nose in most cases being three 
years long) so he’d better save his 
money and get a brand new modern 
house every twenty-five years. 

I never could defend myself against 
that sort of an argument. My younger 





Get thic FREE 1 


Here’s a new Merchandising Idea Book 
which can help you make more money by 
re-working the lumber you can now buy 
into lumber you can sel/. This fully-illus- 
trated booklet tells you how to make more 
sales in your yards from old markets—and 

how to uncover new markets. It tells you the 
factual experiences of lumber dealers all over 
the country who are using DeWalt custom- 
cut methods in their yards. 


DeWALT PRODUCTS CORPORATION 





Name = ae 





Address : ee : 





City State 


5216 Fountain Avenue, Lancaster, Penna. 


Please send a free copy of your Idea Book to: 





EA BOOK 


You'll feel you've only been scratching the surface 
of your business, once you read this book. Don't 
wait until somebody else tells you how good it 
is. Send coupon below for your FREE copy now! 


DEWALT 
Custom-cut 
IDEA BOOK 
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daughter always could convince me a 
new coat and new shoes were more 
economical than throwing away my 
money on repairing the old ones. That 
was several years ago when she lived 
with us in our old re-painted house. 
The other day, however, I was over at 
her new house and she got me to re. 
pair her baby’s high chair which, in- 
cidentally, was a re-paint job. 

While not replying to Mr. Kelley, | 
would like to give you a serious 
resumé of a report made today to a 
group of Kansas City men by Edward 
W. Tanner on “Post War Homes”, 

Mr. Tanner is one of Kansas City’s 
leading architects, progressive and 
not at all averse to change, devoting 
the last two years largely to govern- 
ment air-field hangars and barracks 
construction. He is best known, I be- 
lieve, in the residence field for his 
work in the J. C. Nichols Company’s 
developments in the Kansas City 
Country Club District. 

Mr. Tanner has just returned from 
official Washington and the East 
where he traveled to get data for this 
report. 

I summarize, with his consent, Mr. 
Tanner’s conclusions as _ follows: 
There is no millennium in sight, no 
revolution, no $3,000.00 perfect house, 
no great departure from 1940 models. 

Pre-fabrication in the whole-house 
sense has made some progress under 
the ideal conditions given it by the 
war. Post-war conditions, less favor- 
able, will hold pre-fabricated houses 
to an almost negligible three to five 
percent of total construction. 

Modern Architecture, in the sense 
of departure from established design, 
requires also new methods of living 
along with new materials. Habits 
change very slowly and architectural 
design is even slower to change. 

Plastics as building material have 
made no appreciable war-time prog- 
ress. Out of all plastic substances 
offered the government for war-time 
substitutes, only one item, door knobs, 
has resulted to date. 

Actually, research work in the lab- 
oratories has been negligible as to 
results. Ninety percent of laboratory- 
concocted post-war items will be dis- 
carded before time comes for testing, 
and the remainder have a battle then 
to survive. 

Mr. Tanner held out only two little 
beams of hope for the Residence Rev- 
olutionists. He saw some improve- 
ments in sight in insulation, lighting, 
and in heating design. 

He was hopeful, of course, for a 
steady and probable accelerated im- 
provement in design, materials, and 
methods of construction. 

But I gathered, Mr. Kelley, that Mr. 
Tanner would join with me in recom- 
mending you buy a good paint brush 
and a few gallons of good paint while 
waiting for the Revolution in Building 

to catch up with you. 
A. T. Brink 
Tri-State Lumber & Shingle Co. 
Kansas City, Mo. 
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OUR OUTPUT TO 





m AMERICAN HARDWOOD 
COMPANY, Los Angeles) 


OSS LIFT-TRUCKS 


(Fro 


“Before owning our R 
we were compelled to handle our lumber 


with manpower. Our yard was laid 
d-fashioned alleys with lumber 
handpiled on each side. A year before the 
War we purchased one of your ROSS LIFT- 
TRUCKS which completely revolutionized 
our method of handling lumber. Naturally, 
we had to lay out the yard differently, stack- 
ing the lumber up higher under a confined 
space and leaving greater maneuverability 
ur yard. We finally had the yard com- 


strictly 
out in ol 


in 0 
pletely paved. 

“The ROSS LIFT-TRUCK speeded up the 
loading and unloading of our trucks — even 
unloading heavy timbers from gondolas. We 
were able to unload a car in one-tenth the 
time with a crew of four men, whereas we 
formerly used a crew of seven to ten men. 


“There are not enough adjectives to describe 
what our two ROSS LIFT-TRUCKS have 
done in helping us in our War effort. They 
have helped us to keep up with the times 
and look toward the future instead of keep- 
ing on with the horse and buggy days. Our 
lift-trucks have solved the manpower short- 
age for us and have speeded up our output 


to the maximum. 

“We cannot recommend the ROSS LIFT- 
TRUCK too highly to those who have never 
owned one.” 


Yours very truly, 
AMERICAN HARDWOOD CO. 


acetates” 


Secretary-I reasurer 
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FIGHTING WAR WITH WOOD 


Y THE time the war ends, those 
in the forest industries—all the 
way from lumbermen to wood 
chemists — may scarcely recog- 

nize their own baby. The conflict has 
posed so many new problems that re- 
search, in both private and public lab- 
oratories, into the properties of wood 
and how it may be adapted to war 
needs has reached new proportions. 


The center of this activity — and 
actually one of the busiest arsenals 
of our democracy — is the United 


States Forest Products Laboratory at 
Madison, Wis. As recently as 1932, 
the laboratory occupied its magnifi- 
cent, new, five-story building, which is 
beyond comparison with any similar 
laboratory in the world. By 1941, 185 
scientists and technicians were on its 
staff. Now, close to 700 labor there, 
and nearly 99 per cent of their pres- 
ent activities are tied directly with 
the war. 


Boxing and Crating 


Wooden boxes and crating are an 
old story, so old, indeed, that their 
functions seemed to have reached the 
ultimate. Yet, the laboratory has dis- 
covered possibly more about boxing, 
crating and packaging since Pearl 
Harbor than was learned through all 
the years of previous experience. This 
was a major headache with Army 
Ordnance, concerned with the difficul- 
ties of transporting machinery and 
munitions of war thousands of miles 
away to the battle fronts. Ships were 
not too plentiful, and, for a time, were 
becoming less so. 

The laboratory went to work, in co- 


a 


A compregnated wood airplane propeller is being taken from a mold in which it was 
formed under pressure and heat. This is one of the new developments in wood resulting 


52 





operation, also, with several bureaus 
in the War and Navy Departments, 
with Lend-Lease and the War Food 
Administration. In the first 15 months 
of our participation in the war, its 
research had these results: 

Twelve hundred packaging specifi- 
cations were developed and 6,000 
packaging inspectors were trained. 
This added up to a saving of 500,000 
tons of shipping space, equivalent to 
one trip each for fifty 10,000-ton 






















This is a propeller used in testing airplane engines. 
It is hard and durable, and its density may be varied as desired. 
under way testing flight propellers made of the same material. 


cargo vessels. Here was a saving in 
shipping space worth at least $50,- 
000,000 . . . more than the total $1,- 
500,000 investment in the laboratory’s 
plant plus the entire cost of running 
it for 30 years. 

These new specifications involved 
saving a fraction of an inch here, an 
ounce there. But the total saved 
reaches astronomic proportions and is 
one index, at least, of the immensity 
of the war effort. Forty-five per cent, 
or 15 billion board feet, of our entire 


from research at the U. S. Forest Products Laboratory. 
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1943 lumber production went into 
boxing, crating and allied uses, half 
of it strictly military. 


Aviation Material 
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Possibly in no other field has this To k 
type of thing been more crucial than ds 
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in aviation stocks. The performance d st 
of the British Mosquito bomber has 3 
been a source of pride to the plywood feet) : 
industry, but it is only the most spec. ductior 
tacular of various planes fabricated establi 
of wood. The sudden expansion of the dis 
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Based upon research at Madison, at 
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inated paper plastic, are now in ex- —— 
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Work On New Lumber Control Plan; 


will Alter M-361, M-364 in Interim 


To help close the gap between de- 
mand (estimated at 35% billion feet) 
and supply (estimated at 31 billion 
feet) of lumber in 1944 the War Pro- 
duction Board has proposed a plan to 
establish an integrated control over 
the distribution of all lumber. Eight 
lumber industry advisory committees 
received the proposal favorably last 
week. 

Principal provisions of the proposed 
plan are as follows: All consumers 
of 50,000 board feet or more of lum- 
ber each quarter will file quarterly 
summaries of requirements broken 
down into uses. Purchase orders will 
be subject to WPB approval with a 
few exceptions, and authorization will 
be given for specific quantities and 
species in accordance with the known 


| supply available and relative necessity 


of need and the report of the past 
quarter submitted with the applica- 
tion for the next quarter. 

Varying procedures will be estab- 
lished to best fit the needs of ten 
major consuming groups. These 
groups are: boxing, crating & dun- 
nage; manufactured wood products; 
civilian construction; building repair; 
railroads, mine and utilities; Army, 
Navy and Maritime commission; ex- 
port; small industrial consumers; 


farmers; civilian retail distribution 
channels. 

Lumber for civilian construction 
will be authorized when private con- 
struction applications are approved 
under L-41. Building repair lumber 
will be subject to present controls 
(L-41 and CMP No. 5). Farmers, 
civilians and retail stores will pur- 
chase lumber without authorization. 
The aggregate consumption for this 
group will be controlled by the amount 
allotted to distribution and retail 
yards on a quota basis. 

Determination of needs for lumber is 
the first step in the program. It is 
reported that the forms of a question- 
naire have been cleared and mailing 
of them is awaiting official signing of 
the order. 

There have been a number of sug- 
gestions made as to ultimate methods 
of more perfect control. The above 
plan seems to be the one most favor- 
ably received. Until the results of the 
survey are known and the final draft 
of a plan drawn up it is felt that 
amended versions of M-361 and M-364 
will be the governing factors. The 
amendments will extend the two acts 
to cover all mills with a daily capacity 
of 5,000 feet or more in all species, 
instead of only those having a 10,000 
foot capacity in a few specified species. 


- « SUB-HEAD TOPICS 





Lumber Suppliers Wary 


Lumber suppliers are giving in- 
creased scrutiny to applications on 
form 2720 which have been approved 
by WPB, knowing that they, the sup- 
plier, are held equally responsible 
with the user, if the lumber they sup- 
ply on these orders actually does not 


; go into an approved use, or a use 
| which conforms with the one stated 
} on the approved application. 


Disposal Policy for Surplus 
| Commodities 


An encouraging note was injected 


| into the surplus war commodities dis- 


tribution picture by an address of 
Assistant Secretary of the Treasury 


John L. Sullivan, in charge of the 


Treasury Department’s Procurement 
Division. Mr. Sullivan told a Man- 


B chester, N. H. audience that the 


Treasury Department intended to do 


| its surplus distribution business with 


‘ompanies of established reputations 


» and long records of service to their 
communities. 


Present thinking, he said, indicates 
that surpluses will be disposed of as 
tapidly as the armed services find 


them to be in excess of needs. They 


Will not be piled in warehouses for 


future release upon the markets. 
Small town merchants will have the 
same opportunity to distribute this 
material as large department stores. 
The whole business is to be conducted 
“in a goldfish bowl with every record 
and transaction open to the whole 
wide world for examination.” 

The tremendous pent-up demand 
for civilian goods immediately after 
the war will make that the time when 
the surpluses can best be distributed 
without disturbing regular markets. 


Plan Supply of Rebuilt 
Truck Parts 


The office of defense transportation 
disclosed plans to keep the nation’s 
motor transportation system rolling 
in view of a threatened critical short- 
age of new equipment. The plan in- 
cludes rehabilitation providing for 
large-scale use of rebuilt parts. 

The ODT stated that worn engines, 
transmissions, and rear axle assem- 
blies will be exchanged for rebuilt 
units, with layovers reduced to a 
minimum. 

An exchange plan is now in effect 
that provides for the replacement of 
worn carburetors, fuel pumps, ignition 
distributors and generators and other 
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The Western 
Wholesaler is 
Combing the Mills 
Daily for Stock 





Admittedly many lumber items 


are difficult to obtain. The West- 
ern Wholesaler can’t perform any 
miracles, but he is in daily touch 
with many Western mills, and if 
the stock you require for your 
wartime jobs can be obtained, he 
will do his best to get it for you. 


The Western Wholesalers listed 
below are putting forth their best 
efforts to serve their customers 
whenever possible. 





WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - = 


WASHINGTON 












CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Specialiste in Heavy Douglas Fir Clear Cants 
SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 


CARL SODERBERG = {Saymill: Pine 


Products Corp. 


LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers 


Washington 
Morrill & Sturgeon 


Lumber Co. 


110 Market St.. SAN FRANCISCO 11, 

















The Bark of Quality 


Yeon Bidg., Portland, Ore. 
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small parts. Bomber engines are now 
replaced on a similar basis. 

Since the larger units cannot be re- 
built by small neighborhood garages, 
the parts will have to be obtained 
from original manufacturers, special 
rebuilders, and dealer garages, ODT 
explained. 


Canadian Subsidy Costs 


Between August 11, 1942, and Janu- 
ary 19, 1944, the Wartime Prices and 
Trade Board paid out $20,336 in sub- 
sidies to dealers in pit props and mine 
ties, it was revealed in a return tabled 
in the Canadian House of Commons. 


Producers were notified January 20 
that the subsidy was to be discon- 
tinued after February 2, but that they 
could immediately increase their sell- 
ing prices up to the rate of the sub- 
sidy. 


Douglas Fir Exporters Hold 
Annual 


The Douglas Fir Export Co. of 
Seattle, Wash., held its annual meet- 
ing in that city on Feb. 24 and re- 
elected L. E. Force as president and 
general manager. 

Other officers elected are: Vice-pres- 
idents—G. Arch Kingsley and Corydon 








woods they manufacture. 


Daisy, Ky., mill. 


W. M. Ritter Mills Install 
Moore Cross-Circulation Kilns 


By converting old-type kilns to Moore Cross-Circula- 
tion System at several of their plants, W. M. Ritter Lumber 
Co. of Columbus, Ohio, have greatly increased drying 
capacity and improved quality of the Appalachian hard- 


Above picture shows battery of kilns recently converted 
to Moore Automatically Controlled Drying System at the 








If you want to get better results 
from present kilns, write today for 
information on the Moore Cross- 
Circulation System. No obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE 1, FLORIDA 
NORTH PORTLAND, ORE. 
VANCOUVER, B. C. 
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Wagner; chairman of the board, E, W 
Demarest; secretary and treasurer 
W. B. Nettleton. 

The trustees are: E. W. Demarey 
Pacific National Lumber Co., Tacoma 
Wash.; Theo. Dichter, Prouty Lumbe, 
& Box Co., Warrenton, Ore.; Lee 
Doud, Defiance Lumber Co., Tacoma. 
Willard T. Evenson, Wauna Lumber 
Co., Wauna, Ore.; L. E. Force, Doug. 
las Fir Export Co., Seattle; George 
T. Gerlinger, Willamette Valley Lum. 
ber Co., Portland, Ore.; Corydon Wag. 
ner, St. Paul & Tacoma Lumber Co.. 
Tacoma; G. Arch Kingsley, Kingsley 
Lumber Co., Portland; C. H. Kreien. 
baum, Simpson Logging Co. (Reed 
Mill Division), Shelton, Wash.; E, A. 
Nelson, Washington Veneer Co., 
Olympia, Wash.; W. B. Nettleton, 
Nettleton Lumber Co., Seattle; Clyde 
Walton, Walton Lumber Co.., Everett, 
Wash.; C. L. Wheeler, Pope & Talbot. 
Inc., San Francisco, Calif.; FE. ¢ 
Stone, Stimson Mill Co., Seattle; M. ¢, 
Woodard Westport Lumber Co., Port. 
land. 

Members of the executive commit. 
tee are E. W. Demarest, chairman; 
M. C. Woodard, Willard T. Evenson, 
Clyde Walton, W. B. Nettleton. 

Postwar problems and opportunities 
were discussed at the meeting. 

In his report, titled “Postwar Lun- 
ber Export,” President and General 
Manager L. E. Force said: “It is rea- 
sonable to assume that during the 
reconstruction period there will bea 
demand equal to that portion of pro- 
duction available for export. ... Even 
right now more thought should be 
given to overseas trade and this con- 
merce held intact as much as possible 
so it will not have to be entirely 
rebuilt when peace comes... . Full 
consideration should be given the in- 
portant part foreign commerce plays 
in our national economy, and the ne- 
cessity of maintaining this commerce 
in the postwar period.” 

The membership of the Douglas Fir 
Export Co. is made up of water ship- 
ping mills of the Douglas fir region, 
to handle the export sales of its mem- 
bers. It was organized under pro 
visions of the Webb-Pomerene Act and 
its business is exclusively export. 


Survey Shows 93.7 Percent of 
Private Industrial Forest 
Growing New Timber 


A recent survey of 37 principal 
wood producing states by the NLMA 
revealed that 89.3 percent of 345,600; 
000 acres of privately owned timber 
land reported from these states 
growing new crops of timber in the 
wake of past harvest. This includes 
farm woodlands and industrial forests. 

For the 153,230,000 acres of this 
amount which is owned or operated by 
the forest industries, 93.7 percell 
were growing new crops of timber. 
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Logs for Paul Bunyan’s Saws 


Year round production at Westwood demands a never-stopping supply of logs. Maxi- 
mum output under war conditions taxes every man and facility. Return to normal trade 
channels may be long deferred but Paul Bunyan’s products will then have the same old 
quality of CALIFORNIA PINES and high-standard manufacture. 


FG : 
MEMBER WESTERN PINE ASSOCIATION  Duderesa Face Woodwork MEMBER WOOD FOR VENETIANS ASSOCIATION 


—— 











“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS” 


THE RED RIVER LUMBER COMPANY. 








| MILL, FACTORIES, GENERAL SALES SALES. OFFICES 


ST - 360 N. Micnican Ave. Bow Hennerin Ave. aie Grano CENTRAL Tansinats ; 
si WOOD, CALIFORNIA - CHICAGO — eae NEW YORK CITY Z 


; Fimanciat Center Bind. ocx Bioe Western Paciric Buns. 
Minwespous Los Ance.es Reno. -OAKLAND SAN 1 FRANCISCO LOS ANGELES 


_. DISTRIBUTING YARDS 
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Rely on Crosby for your 
postwar needs in South- 
ern Pine for quality, serv- 
ice and satisfaction. 


CROSBY LUMBER & MFG. CO. 


CROSBY, MISSISSIPPI 





From 
Soft Terturp; 
Klamath Basi 
Timber 


IVORY PINE 


All that the name implies 






Quality lumber from modem mill 
and kilns. Manned by an effi- 
cient organization—small enough 
to give your orders INDIVIDUAL 
attention—large enough to serve 
ALL your needs. Member West- 
ern Pine Association. 





Ivory Dine Company 


Seletts, Shap | 
; - : Com. Boards } 
“MANUFACTURERS OF 


PONDEROSA. Pirie KLAMATH ALIS ORE" «4 






























TARTER, WEBSTERS.JOHNSON, Inc. 


Crocker First National Bank Building., SAN FRANCISCO, CAL. 


CALIFORNIA SUGAR PINE 
PONDEROSA PINE-- WHITE FIR 


SAWMILLS 
White Pines, Cal. North Fork,Cal. Westpoint, Cal. Dorris, Cal. 


4 ALL STEEL 7 
American Double Swivel Load Binder 
For binding LUMBER, oo att 
LOGS. Holds load firm- (Geedyear Futterman) 
ly. Strongest . . . forged 
steel throughout. . . eas- 
jest to use most 

effective. 


Write for 
circular and full infor- 
mation. 





















AMERICAN LOGGING TOOL CO., Evart, Mich. 











KNIGHT 
Single and DoubleActing Receding 
SET WORKS-Saw Mills, Dogs, Edgers 


Manufactured by 


THE KENT MACHINE COMPANY 














George Drolet, “sscama” 
TIMBER ESTIMATES 


Consulting Forester Management Plans 














Depletion Reports Valuation Surveys 















Nation -Wide 
FIELD WAREHOUSING 











DOUGLAS-GUARDIAN 
WAREHOUSE CORPORATION. 


New Orleans 1: Chicago 3: New York City 4: 
118 North Front St. 100 W. Monroe St. 50 Broad St. 


Write to one of the addresses above and we will have a representa- 
tive from the nearest of our 16 nation-wide offices get in touch with you. 








PLANER AND WW 
JOINTER KNIVES < 


— — — also high speed knives and 
molding cutters for the woodwork- 
ing industry. Western Agents: 


TAYLOR.-STILES & CO, tailé Brown 


WwW. W. i 
RIEGELSVILLE, NEW JERSEY “,\": Machine Co. 


RUSSELL & PUGH LUMBER ¢ 


om SPRINGSTON, IDAHO 
' y 


Idaho White Pine Ponderosa Pine § 
SAWMILL MACHINERY * MILL SUPPLIES 











0. 
cu 






Douglas Fir White Fir Cedar 













MACHINERY COMPANY SHREVEPORT, LOUISIANA 





BOOKS THAT YOU NE 


—Dozens of them—are quickly ai 


Sawmill 
Operators @ able from our complete line. 
Learn More About These 


Books That'll Increase Your Profits 
Write Now for Complete Catalog 


American Lumberman CHICAGO, I. 








FOR YOUR PROTECTION 


Let the Lumbermens representative in your com 
munity analyze your insurance needs, and tell you 
just what various insurance coverages provide. With- 
out any obligation to you he will gladly audit your 
present policies and help you determine which forms 
are necessary for your peace of mind and financial 
protection. If you don’t know the name of your local 
Lumbermens agent eall or write: 


Lumbermens 


MUTUAL CASUALTY COMPANY 


James S. Kemper, President 
CHICAGO Mutual Insurance Building wv. 3. A 
Lumbermens writes all forms of casualty insurance and deity 
bonds throughout the United States and Canada. Fire 


allied lines written in affiliated fire companies. 
——— 
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» Reports from Lumber Markets 





Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore, Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.: 


Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; 


ouston, Tex.; Birming- 


ham, Ala.; Kansas City. Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; 
Spokane, Wash.; Tacoma, Wash.; San Francisco, Calif.:; Boston, Mass. 


General Review 


Aside from the pressure movement 
of lumber from the producer to proj- 
ects more or less closely connected 
with the war effort, the industry con- 
tinues to mark time as WPB-CPA and 
the Manpower Commission co-operate 
in driving for an increased output of 
forest products and a more rigid con- 
trol of deliveries so that adequate sup- 
plies are available when and where 
needed. It is pointed out that of the 
estimated production of 34 billion feet 
in 1944 fully half has been allocated 
for use as boxing and crating of war 
supplies. It is seen that the Man- 
power Commission must concentrate 
upon the problem of supplying work- 
ers for the logging and mill crews if 
output is even to approximate 34 bil- 
lion feet, though that figure is fully 
10 billion feet under the rated capac- 
ity of the nations sawmills, provided 
by the industry. 

In this situation an army of field 
men from WPB are closely checking 
the order files and shipments of and 
by wholesalers, as well as current in- 
ventories at the retail yards in an 
effort—on the one hand—to locate 
available supplies, while at the same 
time getting a line on shipments that 
(in the present emergency) should be 
classed as non-essential, or at least 
not entitled to high priority rating. 
And now ODT steps into the picture, 
with dire predictions that, unless 
there is a freer movement of lumber 
to the car repair and truck body 
plants for restoring overworked and 
depleted rolling stock, an early crisis 
in transportation will quite surely em- 
barrass the movement of war ma- 
terial. 

With supply lines more tightly 
drawn (even in the farm areas) and 
while most lumbermen are toying 
with those complicated tax blanks, the 
lumber executives in OPA are enjoy- 
ing a respite from the persistent flow 
of criticism of their lumber pricing 
activities. This stemmed from their 
earlier application of the rule that 
each price should be retroactive to the 
prevailing level of the previous 12 to 
24 months, while production costs 
were mounting under beneficent rul- 
Ings of the War Labor Board that set 
new and higher wage levels retroac- 
live to an earlier date. In later price 
directives OPA has recognized and 
partially corrected its inconsistent 
Practice, but not until many plants 
had ceased operations as an economic 
necessity, 


As recently as March 4 the Senate’s 
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Truman Committee investigating the 
national defense program warned that 
“A grave situation now exists” in the 
production of pulp logs for paper and 
of sawlogs for the lumber industry, 
indicating that approximately 18,000 
workers are needed at once. Already 
10,000 war prisoners under the direc- 
tion of Forest Service experts and 
controlled by army guards are in the 
logging camps and more are to follow. 
Some 2,500 Nazi prisoners were as- 
signed for work in the Maine woods 
only last week where pulpwood and 
lumbering operations are 40 percent 
below normal due to the manpower 
shortage. Under the Geneva conven- 
tion, the men are worked an 8-hour 
day in cutting areas that are com- 
pletely fenced and guarded from sen- 
try boxes under army regulations. As 
a rule these workers are quartered at 
army air bases and thus far have been 
successfully controlled, and have 
added materially to the log supply. 

The wholesale lumber price index 
(1926 = 100) was 144.5 for the week 
ended March 4, 1944. 


Demand 


Eastern Market 


The difficulties of distributors of 
Southern pine, in BALTIMORE both 
short leaf and long leaf, are on the 
increase, with the marketers of short 
leaf especially troubled with regard to 
obtaining lumber to sell. The produ- 
cers of long leaf, of course, are in a 
better position because of their larger 
resources in timber and their stronger 
organization, but even they are begin- 
ning to feel the pinch of the situation. 
Meanwhile stocks in the yards are 
dwindling, and pressure generally on 
the trade is on the increase. 

Producers of cypress, which is in de- 
mand for special uses because of its 
qualities, manage to take care of urg- 
ent requirements from makers of war 
material, which absorbs the output of 
the better grade, leaving nothing for 
purposes that formerly claimed atten- 
tion. 

The problems which the large dis- 
tributing yards of the producers of 
spruce, fir and other species drawn 
from the Pacific States are not being 
lessened because they are left nom- 
inally free to fill orders from sources 
outside the government reservations, 
for they still are under the priority 
restrictions and man power has been 
further reduced by the draft and other 
causes. 

There is persistent call for every 
foot of lumber the industry can supply 
and apparently the wholesale offices in 
the BOSTON territory are being 
brought into the picture much more 
freely than at any time since Pearl 
Harbor, for while the overall volume 
bulks large it is made up of smaller 
schedules from widely scattered indus- 
trials engaged upon war work as they 
reach into every promising source of 
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supply in efforts to locate needed lum- 
ber. There are now no federal housing 
or camp projects in New England, 
schedules for which had been placed by 
Government agencies direct with the 
manufacturer. It is still necessary to 
have a 2-A-1 or 2 priority for almost 
any type of boards if shipment permits 
are to be granted, but for the larger 
sizes not immediately useful for boxing 
or crating the priority rating is much 
lower and there have been freer book- 
ings and fairly prompt deliveries. 

Eastern Canadian mills have very 
little stock for New England delivery 
as shippers claim that at current cost 
levels in Canada they cannot accept 
orders from this side of the border at 
the ceiling prices set by OPA. Senator 
Brewster of Maine has apparently won 
his fight to secure the assignment of 
Nazi war prisoners for work in the 
Maine logging camps. The initial con- 
signment will number 2500, soon to be 
located at the airfields in Bangor and 
Houlton. The Army Command will be 
in charge and will prescribe all rules 
and regulations for their service and 
control. 

North Central Market Demand—Guide 

Demand for northern pine has in- 
creased sharply in the rural districts 
with the advent of outdoor weather 
which permits of repair work, and 
every board of whatever size or grade 
in most of the small town yards finds 
a buyer, according to MINNEAPOLIS 
sources. 

Field work on Minnesota farms and 
those in adjoining states will not get 
well under way for some weeks and 
until that time there is certain to be a 
steady market for material for hog and 
poultry brooder houses and _ similar 
small construction work. The chief de- 
mand, however, is still from govern- 
ment agencies. Orders accepted during 
the past two weeks by the six mills of 
the Northern Pine Manufacturers Assn., 
total approximately 1,500,000 feet and 
the unfilled order file now totals around 
12,800,000 feet, a slight reduction under 


previous figures for the immediate 
past. 

Southwest Market 

The demand for lumber in the 


KANSAS CITY area is as great as ever 
and only a fraction of the needs are 
being filled. Request is for all sizes 
and grades and price no longer is any 
factor when it comes to buying. The 
government wants inch and 2-inch 
commons and is even taking shorts. In 
the inch sizes the military is accepting 
No. 3 and better and’ on the 2-inch, it 
is No. 2 and better. About 10 million 
feet of lumber will be released for the 
construction of 1,072 housing units in 
Kansas City which are to be built be- 
fore summer. Farmers have been un- 
able to get a sufficient supply of lum- 
ber and some feel the “food for vic- 
tory” program may be set back because 
of this. 


Southern Market 


But little change has occurred in the 
retail lumber business in the MEMPHIS 
area during the past two weeks. Re- 
tailers are getting but little more lum- 
ber than that necessary to fill orders 
for war housing and other war con- 
struction. Prices kept uniformly at 
ceiling levels. There is a tremendous 
backlog of business for repair and re- 
construction work but little material. 
Memphis retailers, however, are making 
the best of a bad situation, interchang- 
ing information and what material is 
available when it can be used. Prices 
stay at ceiling levels. 


West Coast Market 


Wartime requirements of the various 
governmental agencies, chiefly mili- 
tary, continue to be the predominant 
market factor of mills in the TACOMA, 
WASH., district, to the virtual exclu- 
sion of civilian buying. The bulk of the 
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demand is for lumber and timbers for 
construction work, much of this, of 
course, intended for overseas delivery. 

Need for lumber products in the 
SEATTLE area continues to be for 
everything manufactured with govern- 
ment calls dominated by orders for 
erating materials. Price is no object 
in domestic trading. Shingle demand is 
very strong and cedar siding and lum- 
ber call is increasing in intensity. 
Shippers in SEATTLE advise their 
principals in the middle West and East 
not to waste time making trips West 
to place orders. 


Supply 
Pines 


The production of yellow pine in 
KANSAS CITY area has reached a crit- 
ically low level and leaders in the in- 
dustry insist something must be done 
soon to remedy the situation if the 
military needs are to be supplied. The 
drafting of lumber workers goes on 
and more and more mills are closing 
down for lack of help. In addition, 
some mills have disclosed they shortly 
will close because of the narrowing 
profit margin. It is heard in lumber 
quarters here that the OPA probably 
will allow a price increase of from $2 
to $3 per thousand on yellow pine in 
the near future. This would help those 
mills which have been squeezed by the 
higher operating costs and the stabil- 
ized price ceilings. tains and equip- 
ment shortages also have made it more 
difficult to obtain production. Inven- 
tories are in a deplorable condition, 
shipments have to come from the daily 
output. 

There is at the present time plenty 
of excitement in the North Carolina 
pine or shortleaf pine field around 
NORFOLK for the reason that another 
new price list will soon be issued from 
Washington, D. C. It is expected that 
the prices on rough lumber will be ad- 
vanced, for under the present set-up 
the small mills cannot produce and sell 
rough lumber at “ceiling” prices and 
escape a loss. The result has been a 
decided dropping off in production of 
rough lumber from the various small 
mills still trying to operate under 
many handicaps. 

So far as demand is concerned, most 
of this is still coming from the gov- 
ernment or from manufacturers pre- 
senting to millmen and wholesalers 
C.P.A. and W.P.B. authorization to ship 
lumber to them. Every week, for many 
weeks past, the authorities at Wash- 
ington have been offering lumbermen 
in this section orders for as much as 
24 to 28 million feet when it has not 
been hardly possible to buy a truck- 


load of 10,000 feet. The box manufac- 
turers are still very, very busy and 
needing lumber of all kinds all the 
time. 

The weather during the past three 
or four weeks has been against pro- 
duction even if a normal market was in 
operation. Rains have been steady and 
very frequent so that the woods, roads, 
and other operations have been bogged 
down. Due to rising waters in rivers 
and creeks, quite a few mills have been 
unable to produce any lumber for some 
days. At quite a few of the mills in 
Virginia and North Carolina, Italian 
prisoners are being used by millmen in 
an effort to keep thinks moving along. 
These prisoners at first are not much 
help but it is believed with a little 
patience, they will develop into better 
laborers than the common labor that 
the mills have had to contend with in 
the South for years and years. 

Production of northern pine during 
the past two weeks totals approxi- 
mately 710,000 feet and gross stocks 
have dropped to about 35,000,000 feet, 
Minneapolis sources report. The total 
output for the first nine weeks of 1944 
was about 2,750,000 feet, the production 
figure running far behind that of last 
year up to a corresponding date—a fig- 
ure that was low as compared with 
previous years. The supply on the re- 
tail market is very low, in fact it is 
impossible to purchase any first class 
material in quantity, and even govern- 
ment agencies are finding it difficult to 
locate all the northern pine they want. 
Since it is easy to work, northern pine 
is used by the government largely in 
the manufacture of templates and mod- 
els. 

Lumbermen are beginning to look 
ahead, and estimate their resources 
with which to supply the trade when 
the inevitable end comes to the present 
World War. But recent surveys by the 
government indicate that in spite of 
unfavorable conditions, facilities, at 
least for larger production are devel- 
oping, as shown by the fact a much 
larger number of mills are in operation 
than prior to the Pearl Harbor debacle. 
Louisiana had 488 mills in 1942 as 
compared with 341 in 1941; The U.S. at 
large 38,895 in ’°42 compared with 21,- 
233 in 1941. 

Also there is serious consideration 
being given to reforestation, as well as 
conservation methods. Greatest ap- 
parent waste of timber now is in the 
cutting of pine trees under 12 inches 
in diameter by producers of short 
length bolts for the paper mills. 

Back to the market in SHREVE- 
PORT. There is no such thing now, as 
ceiling prices govern in all cases. The 
domestic trade is getting very little 
from the larger mills, probably less 
than ten percent, while the amount it 
gets from the coffee-pot mills is an un- 
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Now in its 5lst year, W. T. 
Ferguson Lumber Co. is looking 
ahead to better than ever service 
to all customers when Victory 
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known quantity. Numerous buyers ar, 
scouring the mill section, and Dicking 
up small lots here and there which 
are not tied up by government requisi. 
tions. Of late the mills have turneg 
largely to pine on account of difficy; 
logging conditions. It has been rainy 
and cold nearly all winter long, and 
with scant labor supply logging hag 
been a serious problem to the mill mep, 


Hardwoods 


Hardwood production continues far 
below demand at MEMPHIS and new 
orders and the backlog of the latter 
continues to grow and become even 
more disproportionate to actual or im. 
mediately-potential production month 
by month. Inventories are at an al]. 
time low—with the greater part of the 
lumber on sticks green. Meanwhile 
log shortage continues to be the big 
problem. 5 


There has been a lively movement of 
yellow cypress in SHREVEPORT since 
prices were recently given out on same 
and the supply now is about gone. This 
item has been held up for a long time 
pending agreement on prices. Logging 
has been extremely difficult al] winter, 
and the reserve supply of logs which 
is usually piled up at the hardwood 
mills is not in evidence now any place, 
and the mills are cutting what logs 
are brought in from day to day, and 
switching to pine when the supply of 
hardwood logs runs too low for con- 
tinuous operation of the saw. The fur- 
niture trade is having a hard time 
getting crating in which to ship their 
product. Hardwood is heavy, but they 
are experimenting with low grade gum 
for crating. 


West Coast Woods 


Poor attendance at recent govern- 
ment auctions in PORTLAND, ORE. 
increasing difficulty obtaining lumber 
and production problems are combining 
to cause the war production board to 
consider rationing of lumber by a con- 
trol system in the Pacific northwest. 
In the past few weeks the government 
has been checking up on the mills in 
the effort to place more orders. Heavy 
order files tend to make the mills wary 
of too large commitments. As an- 
nounced by the West Coast Lumber- 
men’s Assn. all lumber manufactured 
would be totaled and identified, and 
mills would sell lumber only upon re- 
ceiving certified orders. Details of the 
plan still have to be worked out. Al- 
though production weather has _ been 
very good all winter and production is 
good considering adverse factors, needs 
continue to grow, making rationing a 
necessity for adequate distribution. 

In the short month of February log 
inventory for Puget Sound dropped 3) 
million feet. Though a mild month 
snow at high levels interfered with 
truck logging. Few logs came from 
B.C. and only a little spruce from 
Alaska. Columbia river district supply 
dropped 14% million and Grays Harbor 
area 5% million feet. Largest drop 
was in fir for all districts with hem- 
lock running second. 

Mills throughout the TACOMA. 
WASH., area are running steadily on 
normal production schedules, but the 
flood of government business continues 
to be so heavy that even so it is about 
all that they can do to hold their own. 
The larger mills, that boast their own 
log supplies, appear to have ample logs 
for their current requirements, but 
many of the smaller mills are express 
ing concern over the log _ situation. 
Weather conditions are excellent for 
log production, a condition that 3 
somewhat unusual for this season of 
the year. There are other factors how- 
ever that are threatening the future 
output. Some districts are reporting 4 
shortage of leather gloves. Other dis 
tricts report a lack of heavy tires such 
as are used on logging trucks. 
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gelation of Unfilled Orders to Stocks 


Following is a statement of seven groups of identical mills of unfilled orders 
and gross stock footage on March 4, and reports of identical mills for corre- 
sponding period of 1943: 


No. of 

Mills Unfilled Orders Gross Stocks 
soFTWOODS: Rptg 1944 1943 1944 1943 
southern Pine ...-. 147 145,144,000 136,538,000 155,802,000 188,019,000 
west Coast ..------ 140 874,653,000 829,939,000 374,644,000 403,462,000 
W stern Pine ..... 105 379,088,000 439,224,000 630,774,000 694,925,000 
‘aif. Redwood 13 177,159,000 105,246,000 68,616,000 140,289,000 
ssuthern Cypress 7 4,787,000 13,378,000 24,236,000 54,233,000 
Northern Pine ..... 6 11830000 14,185,000 35,890,000 44,540,000 
No Hemlock** 11 8,438,000 6,814,000 5,896,000 16,206,000 
WA JOODS: 
cae vidwas. . Sea 53,435,000 65,981,000 133,490,000 180,016,000 
Northern Hawds.**.. 11 11,106,000 13,876,000 12,771,000 31,099,000 
So are eras 65 24,675,000 25,473,000 6,952,000 62,828,000 


Map 


tUnits. 


10 6,592,000 


De afilied orders reported by 9 and 10 mills respectively; stocks by 11 


4,686,000 2,214,000 6,450,000 


mills. 





National Production, Shipments, and Orders 

Following is the National Lumber Manufacturers’ Association’s report for 
week ended March 4, covering mills whose statistics for both 1944 and 1943 
are available, and percentage comparisons with statistics of identical mills for 
the corresponding period of 1943: 


Av. No. Per- Per- Per- 
Mills Production cent Shipments eent Orders cent 
sOFTWOODS: Rptg 1944 of 1943 1944 of 1943 1944 of 1943 
Southern Pine ..... 147 17,926,000 8 18,820,000 82 14,859,600 69 
West Coast! ....... 140 112,898,000 113 121,357,000 120 129,614,000 138 
Western Pine ...... 105 58,916,000 109 ~=665,655,000 93 64,972,000 105 
Calif. Redwood 13 10,351,000 24 9,529,000 70 14,679,000 91 
Southern Cypress 7 594,000 AG 868,000 4: 989,000 87 
Northern Pine ..... 6 360,000 34 1,640,000 8! 690,000 22 
No. Hemlock ...... 11 1,037,000 81 800,000 83 $01,000 75 
HARDWOODS: is ed ; 
Southern Hdwds. £71 9,431,000 76 7,453,000 107 8,118,000 12% 
Northern Hdwds. 11 1,605,000 98 1,058,000 58 1,318,000 60 
NG: 
a. Se 65 3,320,000 95 2,952,000 66 3,838,000 61 
Maple ... 10 513,000 66 383,000 43 573,000 55 


11944 production of all West Coast mills 117.4 percent of 


week: 136.3 percent year to date. 


tUnits. 





Southern Hardwoods 
Following are ranges of f. o. b. mill 
prices on rough, air dried southern 


hardwoods, from 


reports of 


sales 


made during the week ended March 8: 


Quartrd, Red Gum 


FAS— 

Y Oem 102.50 
ae 106.00 
No. 1 & Sel.— 
ae 57.50 
5-4... 66.00 
No. 2 Com.— 

ioe 41.00 
Quartrd. Sap Gum 
Ay 

~~ re 71.50 
<r 73.50 
bd... 76.50 
No, 1 & Sel.— 
eee 59.50 
ee 60.50 
d-4 2... 61.50 
Plain Sap Gum 
rAs— 

4 ...62.00@ 62.50 
df ... 66.50 
4, 69.50 


No. 1 & Sel.— 
-4 ...48.00@ 48.50 
a4 


53.50 
fe: 56.50 
No. 2 Com.— 
ee 34.50 
Plain Black Gum 
FAS— 
at 56.00 
‘0.1 & Sel.— 
in 46.00 





Plain Tupelo 

| = 
ws, 56.50 
No.1 & Sel.- 
i-f 16.50 


_Plain Red Onk 
FAS 


a -..70.00@70.50 
‘0.1 & Sel.— 
4 ...50.00@ 50.50 


Maple Flooring — 


Northern maple 
port the 


following average 


Plain White Oak 





FAS— 

4-4 : 85.00 

Ged 2. 97.00 

No. 1 & Sel.— 

ae 52.00 

Beech 

FAS— 

ae 16.50 

No. 1 & Sel.— 

4-4 ... 6.50 

No. 2 Com.— 

4-4 aa 36.50 
Hickory 

FAS— 

- 2 62.00 

ae 67.00 

No. 1 & Sel.— 

oo 43.00 

Ge vic 49.00 

No. 2 Com.— 

ee 30.00 
Magnolia 

FAS 

oa ee 75.50 

No. 1 & Sel.— 

4-4 ... 53.50 

No. 2 Com.— 

4-4 . 42.50 
Cypress 

Selects— 

4-4 62.00 

5-4 ... 74.00 

Shop— 

ee 57.00 

No. 1 Com.— 

SS ee $5.00 

5=@ 22 55.00 

No. 2 Com.— 


ee 44.00 


flooring mills re- 
prices 


ealized f.0.b. flooring mill basis, dur- 


ing the week ended 





S.6 First 
ee ...... $108. 


March 11: 


Third 
$80.40 


Second 
86 $97.36 
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1943 for comparative 


Western Pine Summary 


The Western Pine Association re- 
ports as follows on operation of iden- 
tical Inland Empire and California 
mills during the week ended March 4: 


Comparative Report of 105 Mills: 

Mar. 4,1944 Mar. 6, 1943 
58,916,000 54,229,000 
Shipments 65,655,000 70,641,000 
Orders rec’d... 64,972,000 61,788,000 

Report of 105 Identical Mills: 
Mar. 4,1944 Mar. 6, 1943 
Unfilled orders 379,088,000 439,224,000 
Gross stocks... 630,774,000 694,925,000 

Report of 105 Identical Mills: 
Total for year to date 





Production 


1944 943 
Production 510,000,000 455,255,000 
Shipments 631,930,000 656,570,000 
OPGOTe wccccvs 649,983,000 673,848,000 





Southern Pine Statistics 


Following is a summary of reports 
from southern pine mills for the week 
ended March 4: 

Number of Mills, 150; Units+?, 91 
Three-year aver. prod.*..... 26,273,000 
Actual production .......... 18,115,000 
Shipments 19,152,000 
Orders 15,242,000 


FUECEIVGE ciconcecsecces 


Number of Mills, 150 
On Mar. 4, 1944 
Unfilled orders 7 


3, 
Unsold stocks 12,179,000 
*Oct. 28, 1940, to Oct. 30, 1943. 
Unit is 288,000 feet of “3-year aver- 
age” production. 





AFPI Lab Under Construction 


The research program planned by 
American Forest Products Industries, 
Inc. is beyond the blueprint stage, and 
a laboratory is now under construc- 
tion in Washington, D.C. C. A. Rish- 
ell, research engineer of AFPI will 
be in charge of the technical staff that 
will man this new laboratory. 


1944 

















PINE and FIR 


FROM THE TOP 
OF THE WORLD 


This is the lumber from Alamo- 
gordo. It’s cut from timber that 
grows at an altitude of 10,000 feet. 
Going largely into war needs now, 
this famous lumber will with Vic- 
tory again be available in ample 
supply for all customers. The mod- 
ern mills of Southwest Lumber 
Company produce choice quality 
products in Douglas Fir, White Fir 
and Ponderosa Pine. 


LUMB 


ALAMOGORDO, NEW MEXICO 
POT : Wy : . Ls we 


2 











THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











“BILTMORE” 
FLOORING» 
“BILTMORE” | 

HARD Woops 
2 
etc. 


plar— 
Chest- 
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Wood Identification, 
Properties, Utilization .. 


IDENTIFICATION OF THE ECO- 
NOMIC WOODS OF THE UNITED 
STATES. By Samuel J. Record. Pri- 
marily useful in identification by the 
appearance of the wood itself when 
leaf, bark, flowers and fruits are not 
accessible. Illustrated with many micro- 
photographs of wood sections. Bound 
in cloth, 157 pages of text and 6 full 
page plates. Price, delivered, $2.50. 


THIS FASCINATING LUMBER BUSI- 
NESS. By Stanley F. Horn, Editor 
“Southern Lumberman.” <A _ story of 
America’s most unusual crop—her for- 
ests. The author traces the progres- 
sion from growing trees to marketable 
timber, and also touches on a multitude 
of forest products—turpentine, resin, 
paper pulp, and plywood. Size 6x9, 328 
pages. Price, delivered, $3.75. 


PLYWOODS. The development, man- 
ufacture and application of this strate- 
gic material. Size 6x9, 373 pages, in- 
cluding over 100 illustrations. Fresh 
from the press is a new book entitled 
“Plywoods” which embodies complete 
up-to-date information about the en- 
tire process of manufacturing that 
product from the trees in the forest 
to the various types of finished com- 
mercial plywood. Many interesting ap- 
plications of plywoods in housing, fur- 
niture manufacture, ship building, air- 
craft construction and other fields are 
discussed in detail. An extensive glos- 
sary of terms of the industry is in- 
cluded. The book is chock full of illus- 
trations and photographs, nearly every 
point discussed being illustrated. An- 
drew Dick Wood and Thomas Gray 
Linn, both experienced plywood men, 
are the authors of this work and the 
preface is by Lawrence Ottinger, presi- 
dent of the United States Plywood Corp. 
Copies of “Plywoods” may be had from 
the AMERICAN LUMBERMAN, $4 each. 


LUMBER AND ITS USES. By R. 8S. 
Kellogg. Information on the structure 
and physical properties of wood, its 
manufacture, sizes and grading, its sea- 
soning, preservation and painting, and 
its construction and factory utilization 
are followed by chapters showing for 
each principal wood uses to which it is 
put. 378 pages, rounded edges, in 
leatherette cover. Price, delivered, $4. 


THE PROPERTIES AND USES OF 
WOOD. By Arthur Koehler. In this 
book are presented in non - technical 
manner the more important facts con- 
cerning the properties of wood and how 
these properties affect its utilization. 
Bound in cloth, 354 pages. Price, de- 
livered, $3.50. 


MANUAL OF THE TIMBERS OF THE 
WORLD. By Alexander L. Howard. The 
principal commercial woods of the 
world are described as to appearance, 
characteristics and use, with vernacu- 
lar and scientific names, by a British 
authority of forty years’ experience in 
the lumber trade, and the information 
made easily accessible by a comprehen- 
sive index. 679 pages. Price, delivered, 
$10.00. 


IDENTIFICATION OF THE TIMBERS 
OF TEMPERATE NORTH AMERICA, 
By Prof. Samuel J. Record, of Yale Uni- 
versity. A section on wood anatomy is 
followed by a descriptive key to some 
eighty kinds of wood, with description 
of appearance and characteristics. Price, 
delivered, $3. 


LUMBER—ITS MANUFACTURE AND 
DISTRIBUTION. By Prof. R. C. Bryant, 
of Yale. This book covers thoroughly 
the fundamentals of lumbering. It was 
written in 1922. There are three parts, 
on manufacturing plant, lumber manu- 
facturing, and markets and marketing. 
Many types of machinery and equip- 
ment are described. Price, delivered $5. 


Authoritative Reference Books 


Forestry, Tree Identifica- 
tion, Woods Work 


LOGGING—PRINCIPLES AND PRAC- 
TICE. By Nelson C. Brown. Studies of 
logging methods in various regions; 
forest utilization; felling and transport; 
selective logging; bibliography; prac- 
tical, authoritative and useful. Price, 
delivered, $3.50. 


LOGGING — TRANSPORTATION. By 
Prof. Nelson Courtland Brown, New York 
State College of Forestry. Treats ani- 
mal, tractor, cable systems, railroads, 
water transport; landings and loading. 
327 pages. Price, delivered, $4. 


WOODSMAN’S MANUAL. By Austin 
Cary. Deals with land surveying, forest 
maps, growth of timber, timber esti- 
mating and cruising, log and wood 
measurements — all supplemented by 
tables giving mathematical formulae, 
numerous log scales and other tables 
for measurement of woods products 
that are not found easily elsewhere. 366 
pages, 6144x4%, by about an inch thick, 
bound in tough waterproof cloth with 
flap protecting edges, and weighing 
only about 10 ounces. Price, deliv- 
ered, $3. 


TIMBER CRUISING MANUAL AND 
RECORD. By E. A. Chase. With text 
of instruction for timber cruising and 
blank pages conveniently arranged for 
cruising notes and record. Special cir- 
cular on request. Prices, delivered, 75 
eents each; 6 copies, $4; 12 copies, $7. 


SCRIBNER’S LUMBER AND LOG 
BOOK. This book contains the Doyle 
log rule with a number of auxiliary 
tabulations. Bound in heavy boards; 
pocket size, 190 pages. Price, delivered, 
50 cents, 


ELEMENTS OF FOREST MENSURA- 
TION. By Profs. Herman H. Chapman, 
of Yale, and Dwight B. Demerritt, Iowa 
State College. A complete presentation 
of the basic principles underlying meth- 
ods of measuring timber, logs, and lum- 
ber, illustrated with photographs and 
diagrams, with its 29 chapters so ar- 
ranged that the practical man can 
easily find information on any prob- 
lem and means of solving it. 425 pages. 
Price, delivered, $3.50. 


HANDBOOK OF THE TREES OF 
THE NORTHERN STATES AND 
CANADA, By R. B. Hough. Price, de- 
livered, $6. 


MATERIALS OF CONSTRUCTION. By 
A. P. Mills and H. W. Hayward. In this 
book the authors have provided infor- 
mation regarding the methods by which 
materials of construction are produced, 
and have described the characteristic 
properties of these materials. The ma- 
terials treated of are plaster, lime, 
natural cement, Portland cement and 
concrete, stone, brick and other clay 
products, the ferrous metals, the non- 
ferrous metals and alloys, timber, rope 
and mechanical fabric. The book con- 
tains nearly 500 pages and is illustrated 
by 192 figures. Bound in cloth. Price, 
delivered, $4. 


WOOD AND LUMBER. By A. C. 
Newell. A text and reference book cov- 
ering the properties and characteris- 
tics of wood, including information 
gleaned from practical experience. 
Bound in cloth, 211 pages. Price, de- 
livered, $2.25. 


TIMBER PRODUCTS and INDUS- 
TRIES. by Nelson Courtlandt Brown. 
Covers the harvesting, conversion and 
marketing of materials other than lum- 
ber, including the principal derivatives 
and extractives. Size 6x9, 316 pages. 
Price, delivered, $3.50. 


THE CLIMAX TALLY BOOK, The 
Climax was designed by a Practical 
hardwood inspector of long experiene 
The book is substantially bound in stif 
covers of pebbled cloth with round ping 
ners. Handstraps of heavy leather are 
riveted on front and back covers. The 
paper, printing and special ruling are 
high grade. In rain or snow the book 
can be closed between tallies or th 
hand can be dropped to rest it. These 
features of the Climax make it popular 
with inspectors. The size of the book 
closed is 4% x 8% inches and it has 119 
pages. Price, delivered, $1.00, 


MODERN SHAPER PRACTICE, Ry 
W. H. Rohr. This book gives access ty 
the accumulated information and expe. 
rience of hundreds of persons and firms 
engaged in or identitied with the opera. 
tion of shapers, shaper cutters anq 
shaper equipment in factories manufae. 
turing millwork, furniture, pianos, auto 
bodies, caskets, cabinets, novelties ang 
miscellaneous woodwork. 16 chapters 
104 illustrations, 191 pages. Durably 
bound in flexible synthetic leather. 
Price, delivered, $3.00. 


AIR SEASONING AND KILN Dry. 
ING OF WOOD. By Prof. H. L. Hender. 
son, New York State College of Fores- 
try. Written in everyday language, on 
the basis of eighteen years’ experimen- 
tal and practical experience, and illus- 
trated with plenty of good photographs 
and sketches. Price, delivered, $3.50, 


TIMBER PRODUCTS AND INDUS- 
TRIES. By Nelson C. Brown. An ele- 
mentary and introductory description 
of the principal methods pursued in 
converting products from raw mate- 
rials, as found in standing timber, to 
useful commodities. 316 pages. 112 
illustrations. Price, delivered, $3.50. 


KILN DRYING OF LUMBER. By 
Arthur Koehler and Rolf Thelen, This 
textbook presents in simple and accu- 
rate manner a working knowledge of 
the underlying principles of successful 
seasoning of lumber in kilns. The book 
is really a course in kiln-drying and is 
complete, detailed and up-to-date. 
Bound in cloth, 293 pages. Price, deliv- 
ered, $3.00. 


Cabinet Work and Stair Building 


MODERN CABINET WORK, FURNI- 
TURE AND FITMENTS. By Wells and 
Hooper. In this comprehensive work of 
nearly 400 pages and more than one 
thousand illustrations and plates, many 
not included in the paging, is presented 
a complete course in cabinet making. 
3ound in buckram, 386 pages, 7x10 
inches of text. Price, delivered, $10. 


PROBLEMS IN FARM WOODWORK. 
By S. A. Blackburn. Illustrations, de- 
scriptions and material lists for more 
than seventy articles useful on_ the 
farm and grouped under “Shop,” “Poul- 
try,” “Seed Corn,” “Yard,” “House 
“Garden,” “Stock,” “Barn Yard,” “Bee 
Raising,” and “Miscellaneous.” The ar- 
ticles range from tool handles to silo 
forms and include a multitude of useful 
implements. Dimensions of the com- 
pleted articles as well as finished sizes 
of the pieces of wood used are given, 
129 pages, strongly bound in clotk. 
Price, delivered, $1.75. 


STAIR BUILDER’S GUIDE. By Mor- 
ris Williams. A simplified treatise 0 
stair construction adapted to the needs 
of the average building mechanic. Con 
tains examples of all types of stall 
ways. Freely illustrated. 259 page, 
bound in cloth. Price, delivered, $3. 


Address Your Order for Any Book to: 


AMERICAN LUMBERMAN 


139 N. Clark St. 


Chicago 2, Illinois 
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3181 


The 1944 edition of Superior Fire- 
places is now available. It is an at- 
tractive thirty-six page book contain- 
ing many photographs of real in- 


"Superior Fireplaces" 


= 


e -* 
DPupertor Sola 


teriors. Floor plans and elevations of 
small one and two story houses show 
you where to locate your fireplace for 
best heating results and how to heat 
other rooms on first and second floor. 
It also contains mechanical drawings, 
plan sections and elevations showing 
correct fireplace construction. 

The book may be purchased from 
Superior Fireplace Company, 1046 S. 
Olive St. Los Angeles 15, Califor- 
nia; price 50 cents per copy. 


3185 


Penetone is a water-soluble product 
for cleaning painted walls and wood- 
work, windows, venetian blinds, rugs 
and upholstery, automobile and truck 
bodies. According to the manufac- 
turer, The Penetone Company, it is 
ton-inflammable, non-irritating to the 
hands, and will not injure anything 
that pure water will not damage. 
Penetone performs its work by emul- 
sifying the film and dirt, which can 


Penetone 








RERMAN 


then be easily rinsed off. 

Due to present WPB restrictions, 
Penetone is being shipped only in the 
9 gallon size drums. 


Care of Truck Tires 3187 


An informative booklet on truck 
ure care has just been published by 
The B. F. Goodrich Company. 

The booklet, “How to Prevent 
Tuck Tire Failures,” has been spe- 
“ally designed for the truck owner 
*' operator, to acquaint them with 
ei ‘common causes of truck tire fail- 
tes and point out how these can be 
mevented by paying attention to 


AMERICAN LuMBERMAN, March 18, 1944 


ITER 


some simple rules. It is written in 
simple language and plentifully il- 
lustrated with pictures. 


Hand Cut Rotary Files 3184 


Heller Brothers Company §an- 
nounces that it is now making and 
marketing a complete line of Hand 
Cut Rotary Files for use on flexible 
or stationary shaft filing machines, 
portable electric and air tools and 
similar devices. A 6-page illustrated 
descriptive folder giving full informa- 
tion is available. 


3186 


“Fix-Iron”, a new produét of So-Lo 
Works, is said to be effective for re- 
pairing broken or cracked metal cast- 
ings, piping, etc.; making joints, 
seams, and loose parts secure, and 
stopping leaks in boilers, furnaces, 
and other metal equipment. It comes 
in powder form, is mixed with water 
and applied. It is available in quan- 
tities ranging from one to one hun- 
dred pounds. Household sizes may be 
purchased in 1% and 7-ounce jars. 


New Iron Cement 


New Hole Cutter Speeds 


House Insulating Jobs 3183 


A new hole cutting tool for house 
insulation contractors has been de- 
veloped to save much of the time 





formerly spent in cutting blow-pipe 
holes in the sheathing between each 
pair of studs. 

This tool, manufactured by Circo 
Tool Co., is designed for use in a 
portable electric drill. It is equipped 
with a special ejector spring which 
throws the block out as the hole is 
cut. 

The Cireo hole cutter cuts holes 
2%” in diameter in 1” sheathing in 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
‘ - ~~ CHICAGO, ILL. 






















(HERE'S WHAT \ 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
blaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 
use. Will not shrink. 
Sticks and stays put. 
a 


WILL NOT SHRINK}, 
A OLUURILS Pi 
ta, 








Your jobber can give immediate 
delivery on Durham's Rock-Hord 
‘Woter Putty. Pocked twelve 1-Ib. 
cons or Four 4-Ib. cons to case. 
Also available in 25, 50 and 
100-Ib drums for industrial users. 


DONALD DURHAM CO. 
Des Moines ¢: lowa 






in POWDER Form 





VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Loaders 
Automatic Hot Press Unloaders 
Hot Press Feed Elevators 

Hot Press Off Bearing Elevators 
Hydraulic Elevating Tables 
Electric Elevating Tables 


Saw Mill Equipment 


Planer Feed Break Down Eleva- 
tors 

Dry Kiln Car Lumber Stackers 

Kiln Car Lumber Unstackers 


Elevating Tables for 


Smooth End Trim Saws 

Sticker Machines - Regrade Chains 

Rip Saw - Band Resaws 

Cut Off Saws and Planers 

Electric Lumber Transfers 

We Specialize in Designing Saw Mill 
and Veneer Equipment 


What Are Your Problems? 


AMERICAN 


MANUFACTURING CO. INC. 
2119 Pacific Ave., Tacoma 2, Wash. 

















Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 





a matter of seconds. Designed pri- 
marily for insulation contractors, it 
is also a useful tool for plumbers, 
electricians, roofers and carpenters. 


3182 


A new log barking machine to ex- 
pedite production of pulpwood for 
paper has been announced by Allis- 
Chalmers Manufacturing Co. Known 


Log Barking Machine 





as the “Streambarker,” the new unit 
employes powerful jets of water to 
remove the bark from the logs and 
clean them, making it possible to 
handle from 10 to 11 cords of wood an 
hour with a small working force. The 
savings in good pulpwood resulting 
from the elimination of broom ends, 
unnecessary axe cuts, and knot bor- 
ing help to make the operation ex- 
ceedingly practical. The machine is 
floodlighted from the inside so that 


logs can be observed while they pag, 
through. 


Industrial Gloves 3188 


Made of All-Neoprene Latex steam. 
cured, these industrial gloves are ip. 
permeable to practically all acids anq 
caustics, and are highly resistant tp 
oils and greases. The long gauntlet 
style of 14 inch length protects arms 
as well as hands. The gauntlet eng 
is rolled edge finished. Black color, 
smooth surface. All sizes, 10, 11, 
11% and 12 are individually boxed 
and available for immediate delivery, 
They are manufactured by Seiberling 
Latex Products Co. 


New Bulletin 


A new illustrated folder describing 
the Youngstown-Miller Company Oil 
Reclaimers is now ready for distribu- 
tion. These reclaimers are recom- 
mended for restoring all types of used 
oils, including oils drained from vari- 
ous kinds of engines, hydraulic ma- 
chines, gear reducers, compressors, 
ice machines, vacuum pumps, and 
similar installations. 


War Model Catalog 31810 


To acquaint industry with their 
war-standardized line of electric in- 
dustrial trucks, The Yale and Towne 
Manufacturing Company recently pub- 
lished a 76-page catalog. The book- 
let contains detailed descriptions of 
all models, as well as a great many 
application illustrations. A separate 
section is devoted to the workings of 
WPB Limitation Order No. L 112, 
as applied to Yale Industrial Trucks. 








Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


Shop—Selects—Common 
Dimension 
Pattern—Flask 
WRITE 


714 Railway Exchange Bldg., 
Chicago 4 
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FIRE PROOF 
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Get ae 104A Now 
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103 Hartman Square, Kenilworth, N. J. 











For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


3181 3182 3183 3184 3185 


3186 3187 


3188 3189 


31810 
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- « e PEOPLE & PLACES 





Harold A. Crane, president of the 
Dealers’ Warehouse Supply Co., Inc., 
Baltimore, Md., who spent nearly a 
month visiting important lumber cen- 
ters on the Pacific Coast in the hope 
of tapping sources of supply there, 
returned the end of February and re- 
ported that he had failed in the 
accomplishment of his mission. Mr. 
Crane stopped at Chicago, San Fran- 
cisco, Portland, Seattle, Spokane, Van- 
couver in British Columbia, and way 
points. Previous to this trip, Mr. 
Crane had visited sections of the 
South in the hope of obtaining sup- 
plies. For the first time in ten years, 


Mr. Crane made both trips by rail, 
his journeyings before that having 
been done by airplane, which mode of 
travel he prefers. 


The Port Clinton Lumber & Coal 


Co., Port Clinton, Ohio, observed its 
fiftieth anniversary on Feb. 13. At 
present the company is making gun 
crates for the Government in addition 
to doing a general lumber and coal 
business. 


Raymond Lewis, sales manager for 


the Willapa Harbor Lumber Mills; 
Emmett Anderson, manager of the 
Olympic Hardwood Co. Mill No. 2 and 





Shoots "80" on Eightieth Birthday 


J. H. Bloedel, Seattle, Wash., vet- 
eran Pacific Northwest lumberman, 
celebrated his eightieth birthday, Sat- 
urday, March 4, on the golf links 
of the Seattle Country Club by 


employees. 
heads and officers of the company, had 
been with the Bloedel-Donovan Lum- 
ber Mills for from 15 to 39 years. 


These men, department 


The list includes Jack Donovan, 





J. H. Bloedel, Seattle, Wash. (center), with associates and employees at his eightieth 
birthday party on March 3. 


accomplishing an ambition of long 
standing by shooting an “80” on his 
80th birthday. 

For more than half a century, Mr. 
Bloedel has been active in a large way 
in the lumber manufacturing business 
of the Douglas fir region. He is a 
former president of the West Coast 
Lumbermen’s Association and at pres- 
ent is chairman of the Board of the 
Bloedel, Donovan Lumber Mills, Bell- 
ingham, Wash., and of Bloedel, 
Stewart & Welch Ltd., Vancouver, B.C. 
Both of these concerns are large and 
important factors in the production of 
fir lumber. 

On the eve of his last birthday, Mr. 
Bloedel was given a birthday party at 
Bellingham, Wash., by associates and 
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Jack Frost, Chet Miller, John McMa- 
hon, John McEvoy, Prentice Bloedel, 
Murray Hubbard, Bill Carr, Charles 
Castle, Louis Knutzen, Earl LeValley, 
Bruce Boyker, Clyde Lloyd, Charles 
Donovan, Van Campbell, Hugh Gal- 
braith, Bill Schive, and Harry Abbott. 

At this party he was presented with 
a beautiful gold Swiss clock, also with 
three enlarged and framed photo- 
graphs of the original partners of the 
lumber company; Mr. Bloedel, Peter 
Larson, J. J. Donovan. 

Mr. Bloedel at eighty, hale and 
hearty and very active in the direction 
of his business, was pleased with the 
shower of telegrams, congratulatory 
letters, and birthday cards that came 
from all parts of the continent. 


Morris T. Thorpe, all of Raymond, 
Wash., have started construction of g 
new sawmill in that city that will cyt 
alder lumber exclusively, probably for 
furniture manufacture. The plant wil] 
be known as the Raymond Hardwood 
Co. 

P. A. Ward, vice president in charge 
of sales for the Wood Conversion Co, 
St. Paul, Minn., was named vice presj- 
dent and general manager of the firm 
by the board of directors at their 
annual meeting recently. He succeeds 
E. W. Davis, who was named execy- 
tive vice president. D. M. Pattie has 
been appointed general manager. 


A $100,000 fire completely destroyed 
Z. Berthiaume & Sons, Ltd., Montreal, 
Que., early Sunday morning, March 5, 
Joseph D. Berthiaume, president of 
the company, said the building would 
be rebuilt. 


The offces, sheds, and mills of the 
Smith-Orr Lumber Co. and the offices, 
sheds, and lumber piles of Berg, Pat- 
terson & Buck, Inc. at Dearborn, 
Mich., were destroyed by fire on Feb, 
12, with loss estimated at $250,000, 
Both companies were insured, but the 
loss of trucks, machinery, and lumber 
is serious because of the difficulty of 
replacing them under wartime restric- 
tions. Large stocks of lumber in piles 
at the rear of the Smith-Orr company 
were not destroyed and business is 
being continued from a_ temporary 
office. 

Misfortune dogs Albert P. Willis, 
owner of the Albert P. Willis Lumber 
& Supply Co., Detroit, Mich. Fire de- 
stroyed the lumber yard Feb. 22, 
doing $50,000 damage., On Dec. 18, 
1943, a home owned by Willis was 
destroyed by a fire which started ina 
building next door, doing $12,000 
damage. On Labor Day, 1943, $2,200 
was stolen from a safe in the office 
of the lumber company, and a week 
later $900 in cashiers’ checks was 
stolen. 

The Interior Lumber Co., with head- 
quarter in Minneapolis, Minn., has 
announced the sale of its Sparta, Wis., 
yard to the Seeman Lumber & Coal 
Co. of La Crosse, Wis., and the sale 
of its Eagle Grove, Iowa, yard to the 
Green Bay Lumber Co. of Des Moines, 
Iowa. 


Fire of undetermined origin de- 
stroyed the Notus, Idaho, yard of the 
Boise-Payette Lumber Co., with loss 
covered by insurance. 


Capt. W. H. Nigh, Army Air Corps 
and on leave of absence from Wen- 
dling-Nathan Co., San _ Francisco, 
Calif., is stationed at Lockheed Ter- 
minal, Burbank, Calif. 


David J. Winton, Minneapolis lum- 
berman, on Feb. 4 was appointed d- 
rector of the Minneapolis region of the 
War Production Board (WPB) su 
ceeding F. Peavey Heffelfinger, who's 
returning to private business about 
May 1. Mr. Winton has been coi 
nected with WPB since April, 194. 
Since last May he has been chairmal 
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ALL TYPES—ALL GRADES 
estern Pines & West Coast Lumber 


arge and Long Timbers - Fir Piling up to 120 ff. i 
CAR and CARGO -WHOLESALE ONLY 
Producers of Lumber & Piling for 29 Years 


ICK LUMBER CO. 


Terminal Sales Building, Portland, Oregon 





K-D Frames and Trim 
for War Projects 


We offer dependable service and values 
in stock or special millwork. Our years 
of experience in the production of qual- 
ity Ponderosa and Idaho White Pine 


products insure satisfaction. 


Shall be pleased to quote on stock items 
or have you submit details and specifica- 


tions for special designs for figuring. 


Spokane Pine Products Co. 
Long Lake Lumber Co. 
Spokane, Wash. 3 


XIC—PRESERVATION 


PPROVED |} 
TL. DOOR MFRS. ASSN. 
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of the timber products mission to 
Great Britain. He will be chief dep. 
uty at Minneapolis until Heffelfinger 
leaves. 


At the annual meeting of Heat. 
lator, Inc., Syracuse, N. Y., the board 
of directors 
elected Robert E. 
Fellows, vice 
president in 
charge of sales 
and a director of 
the corporation. 
Mr. Fellows 
joined the organi- 
zation fifteen 
years ago in an 
advertising 
capacity, subse- 
quently becoming 
advertising man- 
ager and later Robert E. Fellows 
sales manager. He will now direct 
the nationwide marketing activities on 
Heatilator Fireplace units and other 
products manufactured at the com- 
pany’s Syracuse, N. Y., and Chicago, 
Ill., plants. 

Roy S. Edwards, owner and man- 
ager of the retail yard of the Basley 
Lumber Co. in Newtonville, Mass., as 
president of the Canadian Club of 
Boston celebrated the forty-fourth an- 
niversary of the formation of that 
club with a formal dinner at the 
Copley-Plaza Hotel in Boston on 
March 3, at which the honored guest 
was none other than Col. J. Layton 
Ralston, Minister of War for Canada. 
Mr. Edwards served as_ toastmaster 
and cordial greetings from the State 
of Massachusetts and City of Boston 
were extended by Governor Salton- 
stall and Mayor Tobin. Canada’s top 
ranking cabinet minister is a veteran 
of World War 1, having commanded 
the 85th Nova Scotia Highlanders in 
which Captain Roy Edwards served 
as scout officer as they served in the 
battles of Vimy Ridge, Hill 70, Pas- 
schendaele, and Amiens. Col. Ralston 
is an outstanding lawyer in Canada 
and a leading Rotarian, in which 
capacity he was sent to Australia and 
New Zealand to establish Rotary in 
those countries. Roy Edwards is a 
leading retail lumber dealer in the 
Boston area having taken over the 
business of the Basley Lumber Co. on 
the death of its founder, Fred RB. 
Basley, twelve years ago. 

Miss Helen York, daughter of James 
York, lumberman of Neon, Ky. be- 
came the bride of Virgil Blankenship, 
owner and manager of The Blanken- 
ship Lumber Co., also of Neon, 
Feb. 28. Mrs. Blankenship will be- 
come the chief “office girl” for the 
lumberman groom. 


Lumberman's Wife Named 
Secretary of Democratic Pa 
Mrs. Dorothy McElroy Vreden- 
burgh, wife of Peter Vredenburgh Ill, 
secretary of the Vredenburgh Saw 
Mill Co., Vredenburgh, Ala., has been 
appointed secretary of the Democratit 
National Committee, it was annoul 
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SELECTED STANTON 
LUMBER 
SPEEDS TO WAR 


Inair, on land and sea ....... 


Planes, boats and war materials 
made of Stanton Lumber fight to 
bring quicker victory. 





When that day 
comes we can 
again serve 
you with ALL 
our facilities in 
the great post- 
war job of re- 
building Amer- 
ica. 


E. J. STANTON & SON 


INCORPORATED 


2050 East 41st Street 
LOS ANGELES CALIFORNIA 
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How does your moisture 


testing method rate? 























For every “yes” answer, score 10 in blank space 
provided. For every “No,” leave space blank. 


YOUR METHOD MOISTURE REGISTER 


Does it give you moisture content on a direct per- 10 
centage reading dial? 


= 
Lexmansscal 


Does it give you moisture content instantly—at the [10] 
press of a button? 


Is it accurate on all types of lumber? [10] 
Does it test material deeply enough to give a depend- [10] 
able result instead of merely testing the surface? 


Is the equipment completely portable? (Moisture [10] 
Register weighs only 5 lbs.) 


Can your tests be made by anyone instead of requir- [10] 
ing a technician? 

Can you test low moisture contents—as low as 0%? [10] 
Does your method avoid marring lumber surfaces 10] 
with sharp pins or points? 


Is your present equipment rugged and economical [10] 
to operate? 


SS SS aS Oe Oe ee eS eS ee 
Oe ee ee 


Does your method show results based on standard [10] 
oven-testing methods? 


COMPATe wii moisture kecister, TOO 


For better, faster, more accurate testing, 
depend on 


MOISTURE REGISTER 


















Write today for complete information 


MOISTURE REGISTER COMPANY 


5117 Kinsie Street ° Los Angeles 22, California 
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Feb. 29 by Chairman Robert E. Han- 
negan. She is the first woman ever 
to hold that post. Mrs. Vredenburgh, 
who is 27, has been active in the 
Young Democrats organization for 
several years and is national commit- 
teewoman for Alabama in the Young 
Democratic Clubs of America. 








GOVERNMENT SURPLUS USED 
WOODWORKING MACHINERY 


As agents for the U. S. Government we have 


purchased all woodworking equipment of the 
West 
Plant) at Elkins, West Va. 
dismantled and shipped to South America. The 
following items are surplus and are offered for 
sale, for cash, as is, f.0.b. cars Elkins, subject to 
prior sale and withdrawal without notice: 


Virginia Flooring Company (Williamson 
The mill is being 


1—S. A. Woods No. 502 M, Serial No. 25596, full 
electric ball-bearing, hardwood flooring ma- 
chine, with automatic feed table, heads, hol- 
low backer, setting stand and standard fit- 
tings and controls; with 1 set (2) S. A. 
Woods ‘“‘Rose-woods”’ full electric, ball- 
bearing, flooring and matchers, Serials No. 
25317-G and No. 25317-T. with heads and 
saws for tongue and groove, with standard 
fittings and controls; and with 2 gradin 
and end matcher belt conveyors with 
HP, 1800 rpm motor drives, direct connected 
to DeLaval speed reducers $8,000. 


1—Yates American No. 1, 24° double end 
tenoner, Serial No. 302391 with heads and 
cut-off saws, belted to 10 HP, 900 rpm head 
motor and 3 HP, 900 rpm feed motor, with 
controls $900. 
1—Berlin 48°’ Royal Invincible, 3-drum roll feed 
sander, Serial No. 16718, with 30 HP G. E. 
motor and controls $450. 
Note—All motors 3 ph., 60 cycle, 220 volts. 
ELKINS LUMBER CORP., Agents 
295 Madison Avenue, New York 
Tel. Caledonia 5-7757 








Ceremonies Mark Resumption 
of Operations 


The Lee Cypress Co., successor to 
the Burton-Swartz Cypress Co., has 
arranged an interesting program to 
mark the resumption of operations of 
the sawmill and plant at Perry, Fla., 
on March 20. The ceremonies will 
commence about noon and will feature 
as speakers Col. Fred Sherrill, chief 
of CPA in the Office of Chief of Engi- 
neers, U. S. Army. Sen. Claude 
Pepper is expected to be present and 
speak, and B. R. Ellis, secretary of 
the Southern Cypress Manufacturers’ 
Association, who is at present on 
leave in Washington, D. C., as direc- 
tor of priorities of lumber & lumber 
products, will also be present and 
make a few remarks. 

The Lee Cypress Co. is building a 
modern colony in the Everglades. The 
village, located on the edge of the 
Everglades near Copeland, will con- 
sist of homes for 275 workers en- 
gaged in bringing out huge cypress 
logs from the almost impregnable 
swamp that is the Everglades. Each 
home is of modern construction with 
insulated walls and ceilings, electric 
service, and modern conveniences. 

The mill at Perry has been recon- 
ditioned so that on the arrival of the 
logs, cypress lumber will again soon 
be made available for Army, Navy, 


and essential civilian requirements, 

E. G. Swartz is honorary chairman 
of the Lee Cypress Co.; J. A. Curry js 
president; W. L. Burton II is Vice 
president; J. Van Winkle is secretary 
and Lewis Hinchliffe is assistan; 
treasurer. The company also has an 
office at 100 East 42nd Street, Ney 
York City. 


Retires 


R. E. (“Jack”) Irwin, one of the 
best known figures in the lumber jp. 
dustry, and especially in pine opera. 
tions, has retired from active service 
and taken up his residence in Los 
Angeles, Calif., according to an an. 
nouncement made recently by Weyer. 
haeuser Sales Co., St. Paul, Minn. 

Starting as a water boy at Shell 
Lake, Wis., in 1888, Mr. Irwin ran the 
full gamut of sawmill jobs during his 
fifty-five years in the industry and 
came to be recognized as a competent 
authority on all phases of lumber 
manufacturing and distribution. Be- 
cause of this knowledge, Mr. Irwin 
held important positions in Weyer. 
haeuser companies; he has been asggo- 
ciated with Weyerhaeuser continu- 
ously since 1915. In 1923 he left the 
Boise-Payette Lumber Co. to become 
assistant general manager of Potlatch 
Lumber Co., Potlatch, Idaho. Later he 
was made general manager, a position 
which he held until his extensive 





hevlin Pine Sales Company 








SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 
*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


*Member of the Western Pine Associa- 
tion, Portland, Oregon. 








NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. 8S. Pat. A 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 
CHICAGO 








SPECIES 
PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA} 








1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 


SAN FRANCISCO 
1930 Monadnock Bidg. 
Exbrook 7041 











ENTERPRISE 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, 
but built to tried and proven 
principles of design and con- 
struction for profitable opera- 
tion. 


ENTERPRISE meets the require- 


ments for accuracy and speed of opera- 
tion with low maintenance cost. Give us 
details of your requirements for our rec- 


ommendations and prices. 


BALL BEARING 
TIGHTNER 


BOARD DIAL- 


IMPROVED GIAND 
FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 

















INDEPENDEN) 


MACHINE CUT 
STEEL RACK 
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Use of Pressure-Treated Wood is Habit-Forming 


Uncle Sam's construction men all over the world 
are learning the value of wood that has been 
given long life by American Lumber’s vacuum- 
pressure treatment. Whether it’s Wolmanized 
| set Al Lumber*—wood that’s highly resistant to decay 
of the -\ 1) é a eal and termite attack—or wood made flame- 
ber in. | — " —_ [OU . resistant with Minalith* fire retardant, both are 
= Gis 1G an es awe © aS, = being widely used by our fighting forces. 

‘ i ey a ge : A A Building materials proved under such ex- 
nc ee A Z lle ae ' treme conditions are certain to find favor among 
Weyer- aw 2 ‘ ana : returning engineers. Plan to profit by postwar 
: a Ja : markets thus being built up. Both Wolmanized 
aan T AS : and Minalith-treated lumber are distributed 
‘ing his f . yw A . through regular trade channels. American 
ry and aw yul Lumber & Treating Company, 1646 McCormick 
npetent ag yh . “13: : ie 

heal — with TW & 12 Building, Chicago 4, Illinois. 

.: : : se 

. Irwin 


Weyer- L igual COF | ee wit _ 
ontna pact cen NS co et WOOD THAT'S ALLOYED 
ZA 


*Registered trademarks 





pe : steal FOR SAFETY AND ENDURANCE X 
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re as bela | en $ AMERICAN LUMBER & TREATING COMPANY 
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—- Producing for war now, Oregon-American is looking ahead to 

resuming its service, when Victory is won, to the retail and 

NDEN? i. f -~ wholesale lumber dealers of the country who have always been 
as our primary customers. 





With peace, Oregon-American will be ready on a moment's 
notice to channel its Kiln Dried Old Growth Yellow Douglas Fir 
products to retail and wholesale customers as in pre-war days. 


We assure all former customers the same reliable quality, the 
same dependable manufacture and satisfaction as before the 
war 


a 

Bit; > at Oregon-American Lumber Corp. 
© 2. ——— VERNONIA, OREGON 

ae 5 er Sa Old Growth Douglas Fir at Its Best 
a SaF LO 
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knowledge of pine took him to the 
Atlantic Coast in 1932 to occupy an 
executive position in the sales depart- 
ment of the Weyerhaeuser Sales Co. 
at Newark, N. J., where he handled 
pine sales until his retirement. 

His host of friends will find the 
latchstring out at his present home— 
127 Edgemont Avenue, Los Angeles, 
Calif. 

Company Changes Name 

The D. C. Stimson Lumber Co., 
Owensboro, Ky., has changed its name 
to Stimson Lumber Co. The corpora- 
tion has been liquidated as of Feb. 


29 and a partnership has taken over 
the business as of March 1. The 
stockholders of the corporation are 
the owners of the partnership and so 
the personnel and business policies 
remain the same. 

The Stimson Lumber Co., of which 
P. M. Stimson is president, is a manu- 
facturer of Appalachian and northern 
Kentucky hardwoods, soft textured 
poplar and oak, maple, basswood, ash, 
hemlock, and pine, with yards, and 
mills in Owensboro, Ky., Madisonville, 
Ky., and Haddix, Ky. 





...and Many Times 
More ECONOMICAL 


One saw will fell and buck 20,000 to 30,000 feet of timber per day. 
Will fell, limb and buck both pine and hardwood trees with speed and efficiency, 
Inexperienced men can operate a MALL Chain Saw after a few minutes instruction. 


Cuts trees within 2 inches of ground—shorter stumps—more lumber per tree. 


360° index permits fast, accurate horizontal, vertical or any angle cuts. 


Easy starting, two-stroke cycle design gasoline engine with stall-proof clutch. 


Oper- 


ator simply manipulates throttle on handle when ready to cut. 


Safety guard on all models assures full protection. 


Electric and gasoline engine sharpeners available for sharpening chains in shop or 
woods. 


W rite for literature and prices. Demonstrations can be arranged. 


Pneumatic models 24”, 36” 





and 48” sizes also available. 


MALL TOOL COMPANY 


7733 South Chicago Ave. 


Chicago 19, Illinois 


March 18, 1944, AMERICAN LUMBERMAN 


Earn "E" Award 


The Texas Long Leaf Lumber Co., 
Trinity, Tex., will receive the Army. 
Navy “E” award at ceremonies to be 
held at the Trinity plant at 1 p. m, 
on March 17. The presentation ad- 
dress will be made by Col. Fred Gg. 
Sherrill and master of ceremonies wil] 
be J. C. Dionne. The Navy will be 
represented by Lt. Comdr. Paul Coil] 
and the presentation of the lapel pins 
for the employees will be made by 
wounded soldiers from the McCloskey 
Hospital at Temple, Tex. 

Paul T. Sanderson is president of 
the Texas Long Leaf Lumber (o,; 
J. W. Richards is vice president and 
treasurer; and F. D. Wherritt and 
S. B. Crawford are vice presidents. 
The company also has mills at Zwolle, 
La., and New Willard, Tex. 

The Sabine Lumber Co., with gen- 
eral offices in Trinity, Tex., and sales 
offices in Houston, Tex., and St. Louis, 
Mo., is the exclusive sales agent of 
the output of the Texas Long Leaf 
Lumber Co. mills. The Sabine Lum- 
ber Co. is headed by J. W. Reynolds, 
with Paul T. Sanderson as vice presi- 
dent and general manager; W. J. 
Yardley as vice president; F. T. Rey- 
burn as secretary, and F. D. Wherritt 
as treasurer and sales manager. 

The Texas Long Leaf Lumber Co. 
produces both yellow pine and south- 
ern hardwood lumber. 


Manufacturer's Representative 


Arvey Corp., Chicago, IIl., manu- 
facturers of R-V-LITE flexible win- 
dow material, 
with plants in 
Chicago, Detroit, 
and Jersey City, 
announces the 
appointment of 
R. E. LaBelle, 
Chicago, as manu- 
facturer’s repre- 
sentative, to suc- 
ceed the late Tony 
Lauritzen. Mr. 
LaBelle has been 
calling on the 
hardware jobbing 
trade in the mid- 
west for the past twenty years. Dur- 
ing the last ten years of this period 
he has been associated with J. Wiss & 
Sons and Kraeuter & Co., Newark, 
N. J. 

Mr. LaBelle is president of R. E. 
LaBelle & Co., with sales offices in 
Chicago, Kansas City, and Minneap- 
olis. 





Appointed Executive 
Vice President 


Harvey C. Fruehauf, president of 
the Fruehauf Trailer Co., Detroit, 
Mich., has anounced the appointment 
of Roy A. Fruehauf as executive vice 
president. For more than two years, 
throughout the war period, Roy Frue- 
hauf has supervised the company’s 
heavy war production program as wel 
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Dogs 

| are simple, 

| powerful, and 
| fast operating 
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| steel racks on 
| headblock ells: 


pinions adjustable 


| to prevent play 
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Power 

\eceder and set 

saves time and 
labor 


Hyatt roller 

axle bearings 
| adjustable for 
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Grooved 
drum: cable 
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The 
“UNDERCUT” 


Sawyers have made two hori- 
zontal cuts, with an electric saw, 
part way into this ripe Ponde- 
rosa Pine and the wedge is being 
pulled out. 


This forms the “undercut” which 
directs the fall of the tree. Thus, 
the sawyers are able to fall the 
tree in any direction they choose 
and eliminate possible injury to 
fellow workmen or young trees. 


No. 7 in a series on the modern manufacture of lumber. 


J. NEILS LUMBER COMPANY 








Libby, Montana 


749s! 





( See Catalog 75 ) 


Improved 
setworks, accurate 
to Ye", with special 
pin stops and rapid 

receder 


Special steel Patented 
mandrel, belt feed: 
accurately pulleys bal- 





“Features That Make RICE Sawmills Superior 
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as many other phases of its activities. 
After receiving manufacturing exper- 
ience, he took up active selling in 
Chicago branch territory and devoted 
his entire time and attention to sales 
development until 1941. Since then 
he has been concerned chiefly with 
constantly expanding production, 
made necessary by the growing im- 
portance and acceptance of the truck- 
trailer as a vital transport vehicle. 

Fruehauf manufacturing facilities 
now include plants in Detroit; Los 
Angeles; Kansas City; Omaha; 
Springfield, Mo.; Cedar Rapids, Iowa; 
Ft. Wayne, Ind.; Birmingham, Ala.; 
and Toronto, Canada. 


ATIFORNIA 


SUGAR & WESTERN 
PINE RGERYY 





G L) GA R Pattern Lumber 


Selects and 
Shop 


at 


California Ponderosa Pine 
Mouldings and Cut Stock 





New Washington Address 


All branches of the Lumber Division 
of the War Production Board are now 
housed in one building and the address 
hereafter will be 

Tempo Building “D” 

4th and Independence Ave., N. W. 

Washington 25, D. C. 

All applications on Form WPB 2720 
should be addressed to the Adminis- 
trator of the particular order under 
which such application is made and 
mailed to the above address. 


Obituaries 


FRED H. ALEXANDER, 62, presi- 
dent and treasurer of the Trumbull 
Lumber Co., Warren, Ohio, died March 


6. He was former president of the 
Niles Lumber Co. and was previously 
with the Western Reserve Lumber Co. 

COL. BENJAMIN FRANKLIN BON- 
NER, 74, prominent Texas lumberman 
and philanthropist, and vice president 
and a director of the Wier Long Leaf 
Lumber Co. and a director of the R. W. 
Wier Lumber Co., died Feb. 29 at his 
home in Houston, Tex., following a 


heart attack. He was also a director 
of the San Jacinto Bank, which institu- 
tion he had helped to organize, and 
had served as president of the Houston 
Business League, which later became 
the Chamber of Commerce. He served 
as second president and fifth king of 
the No-Tsu-Oh, Houston carnival or- 


ganization in the early days of the 
city, his queen having been the late 
Mrs. Bessie Kirby Raweliff, daughter 


of the late John Henry Kirby. During 





World War I, Col. Bonner worked with 
the southwestern committee of the Reg 
Cross. He was first president of the 
Houston Lumbermen’s Club and for gq 
number of years was a member of the 
State Democratic Executive Commit- 
tee. He went to Houston in 1894 ana 
organized the Southwestern Oil Co. He 
became associated with the late John 
Henry Kirby, pioneer Texas lumber- 
man, in 1904 as vice president and gen- 
eral manager of the Kirby Lumber (Co. 
and was elected president in 1919, hold. 
ing this office until 1923 when he re. 
signed to care for his large personal 


interests. With R. W. Wier, Col. Bon- 
ner in 1907 organized the R. W. Wier 
Lumber Co. and was a partner in that 


company at the time of his death. Ten 


years later he became a partner in the 
organization of the Wier Long Leaf 


Lumber Co. 
Railway, 


and the Gulf & Northern 
serving as president of the 
latter until its sale in 1926. He wasa 
leader in the social and civic life of 
Houston and was active in clubs and 
fraternal organizations. He was fond 
of hunting, fishing, and golf. Survivors 
include his widow, two daughters, three 
grandchildren, and a sister. Honorary 
pallbearers.included notables of Hous- 
ton, Chicago, New York, Shreveport, 
St. Paul, Denver, Beaumont, Galveston, 
Lufkin, and San Antonio. 


WILLIAM WILSON 
New Wilmington, Pa., 
ganized the Campbell Lumber Co. in 
that city, of which he was still propri- 
etor, died Feb. 29. He became promi- 
nent in the lumber industry and from 
1928 to 1933 served as president of the 
Pennsylvania Builders’ Supply Associ- 
ation. He was president of the Retail 
Lumber Dealers’ Association of West- 
ern Pennsylvania from 1936-1938. One 
of the highlights of his career was his 


CAMPBELL, 175, 
who in 1919 or- 











Trim, Mouldings, 





OMAK-KWALITY 


Window, Door 
and Cellar 
FRAMES 


Casing, Mr. H. M. Tripp 
Base, Finish Lumber, Furni- 
ture Specialties, Etc. 


Member Western Pine Assn. 


CO., Inc. 








District Sales 
Representatives 


Mr. R. F. Taylor 

No. 24 Welwyn Road 

Great Neck, L. L, 
New York 


Crystal Lake, Ill. 
ur M. Johnson 
1448 West 73rd St. 
s City, Mo 
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SELLING THE PRODUCTS OF J A. MATHIEU, LTO. -YVETa VT? ONT. 





March 18, 1944, AMERICAN LUMBERMAN 






























MAKE all your MARKINGS 
this PERMANENT, EASY WAY! 


USE MARKAL FOR WET, 
DRY, GREEN, OR SEA- 
SONED LUMBER— 
ROUGH OR SURFACED. 
ALSO LOGS, CREO- 
SOTED LUMBER, 












Choice of 
COLORS! 


Do Away With Costly 
Illegible Markings! 











Not a crayon — but paint solidified 
into stick form. Marks are clear-cut 
and dry instantaneously. Unaffected 
by sun, rain, heat. cold — or river 
water. A required “MUST” in lum- 
ber mills, yards, treating plants, log- 
ging camps, ete. 









A Specific Type MARKAL PAINTSTIK for 
Every Marking Job 


WRITE FOR SAMPLES, LITERATURE 
State type lumber to be marked 


MARKAL CO. ‘sucsco ti 





‘‘Originators of Paint Sticks'’ 
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Uodeu SORRY 
SAWMILL MACHINERY 


CORLEY SAWMILLS PROVIDE— 
@ Speed — CUT MORE LUMBER | 


@ Accuracy — CUT BETTER — 
UNIFORMLY ACCURATE LUMBER 






















@ Profits — 
CUT PER-THOUSAND COST 
CORLEY EDGERS 


ASSURE—More lumber per day— 
the largest clear board 
from each cut—less good 
lumber to the slab pile. 


CORLEY TRIMMERS 

PRODUCE—Smoocth, double - end 

trimmed lumber, high- 
er prices—better de- 
mand from mills that 
can furnish it. 

The CORLEY line also includes Log 
Turners, Swing Saws, Lumber Rolls, 
Dust Drags, Slab Conveyors, Dipping 
Vats, Saws, Saw Teeth and Sawmill 
Supplies. . 














MOOD AIH 
TURING COMPANY 
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\ Manufacturers: Circular Sawmills, Edgers, Trimmers, and Accessory Equipment 
Branches: . Little Rock, Ark. ¢ Natchez, Miss. * Portland, Ore. ¢ Seattle, Wash. 
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appointment by former President Her- 
Hoover on a 12-man committee their 


known as the “President’s Conference 
on Home Building and Home Owner- 
ship,” which called him to Washington 
in 1931 and 1932. Mr. Campbell was for 
number of years an instructor of 
music in various colleges in the west, 
having studied music in this country Co., 


mington, Pa., as director of music of 
Westminster College in 1906, and or- 
ganized the Campbell Co. as a side- 


treasurer and general manager of the 
Denny Roll & Panel Co., died Feb. 5 
in a hospital in High Point, N. C., his 
home town. Thirty years ago he or- 
ganized his company, with which he 
was actively identified until an illness 
in December. He was active in church 


in France. He came to New Wil- 


year ago. 


eral months. 


affairs. Mr. and Mrs. Denny celebrated 


fiftieth wedding anniversary 


THOMAS NEIL DYER, 66, for thirty- 
eight years a partner with his brother, 
Cc. W. Dyer, in the Dyer Bros. Lumber 
Halls, Tenn., died at his home 
there on Feb. 23; he had been ill sev- 
He was active in church 
work and civic affairs. In addition 
his brother, Mr. Dyer leaves his widow, 


two sons, and a sister. 


GEORGE W. DENNY, 82, secretary- 





BENJAMIN FRANKLIN EDENS, 
pioneer east Texas lumberman, died at 
his home in Corrigan, Tex., Feb. 6, fol- 
lowing a stroke which he suffered the 
preceding day. Survivors include 
widow, three daughters, and two sons, 
one of whom, W. F. 
of Edens-Birch Lumber Co, in Corrigan. 


Surviving in addition to his 
widow are four cousins. 


his 


Edens, is president 














Southern Yellow pine lumber is strong. 


IT 
IS 
STRONG 


That. we all know. Like air 


and light and water, lumber is so much taken for granted that we forget 


that it is sometimes advisable to tell people about it. It is good build- 


ing material. 


You don’t have to tell your prospects how you can prove that at pro- 


portional limit in static bending tests its stress has been established at as 


high as 7,780 Ibs. per square inch; that its modulus of rupture has read 


over 12,120 Ibs. per square inch, and that the modulus of elasticity is 


rated at 1,600,000 lbs. per square inch.* 


You can simply say that Southern Yellow pine is strong building mate- 


rial. It has been successfully used for over a hundred years, and there 


is a supply of it for future use. 


The H hour is growing closer in this war. The V day is coming ulti- 


mately. The retail dealers will again be the distribution center for Kirby 


lumber. Let’s all hasten the day. In the meantime, let’s talk up lumber. 


*See Technical Bulletin No. 479 U. S. 


KIRBY 


Yellow Pine 


KIRBY BUILDING 


Dept. Agriculture. 


LUMBER 


RPORATION 


Southern Hardwoods 
"A Wood for Every Purpose” 
HOUSTON, TEXAS 
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ROY A. DAILEY, Seattle, Wash, 
western manager since 1923 of the 
National - Ameri- 
can Wholesale 
Lumber Associg- 
tion, died early 
Friday morning 
March 10, follow- 
ing a major opera- 
tion performed on 
Feb. 26 at a 
Seattle hospital, 
There had been 
satisfactory re. 
covery until March 
3, when complica- 
tions developed. 
Sid L. Darling 
secretary of the 
National - Ameri- 
ean associati i 
New York “Cae 
declared that “the 
National - Ameri- 
can loses one of its mainstays because 
Mr. Dailey was the best friend of lum- 
ber wholesalers on the West Coast. He 
was ever the champion of their cause 
while at the same time he enjoyed the 
complete confidence of the manufactur- 
ers.” In recent years Mr. Dailey’s field 
of action had been extended to include 
the entire western half of the country 
instead of merely the West Coast. Sur- 
vivors include his widow and a daugh- 
ter. 


J. S. FOX, 72, at one time owner of 
a lumber yard in Granger, Tex., died at 
his home there Feb. 11, after a brief 
illness. In 1940 he was honored by 
Southwestern University with an LL.D. 
degree in recognition of nearly a half 
century of usefulness to his home, 
town, church, and State. He is sur- 
vived by his widow and six children, 


JAMES B. FRETZ, 46, lumber, build- 
ing supplies, and coal dealer in Doyles- 
town, Pa., died March 8 in a Philadel- 
phia hospital, after an illness of three 
months. Mr. Fretz was active in civic 
affairs and various organizations. He 
served in the Navy in the last war. 
Surviving are his widow, his mother, 
and two sisters. 





FLIGHT OFFICER CLARENCE K. 
FULLER, 19, formerly employed in 
Houston, Tex., by the Avalon Mill & 
Lumber Co., was killed in Algeria on 
Jan. 20, according to word received 
from the War Department by his 
brother, J. Fuller. Lt. Fuller had been 
overseas since April, 1943. His widow 
who resides in Orlando, Fla., and,an- 
other brother also survive. 


ALEXANDER HAAS, 53, founder and 
managing director of Erie Flooring & 
Wood Products Ltd., died suddenly of 
heart failure in his home in Toronto, 
Canada, on Feb. 23. He went to Can- 
ada in 1939, after escaping from his 
native Czechoslovakia during the Ger- 
man invasion. He was a member of 
the Canadian Lumbermen’s Association 
and interested in community affairs. 
Survivors include his widow, two 
daughters, and two brothers. 





F. W. HACKBARTH, 94, who was ac- 
tive in the lumber business in Sealy, 
Tex,. until recent years, died Feb. 24, 
following a short illness. Survivors in- 
clude five sons, a brother, two grand- 
children, and one great grandchild. 





WILLIAM J. HAYDEN, 73, veteran 
lumberman and planning mill operator 
of Owensboro, Ky., recently died at his 
home in that city. 





HAROLD LEWIS JONES, 68, presi- 
dent of Tracy & Jones, Inc., Hornell, 
N. Y., and a former director of the 
Northeastern Retail Lumbermen’s As- 
29. He 


sociation, died suddenly on Dec. 
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6 Warehouses for Orderly Distribution 


Los Angeles, Calif. St. Paul, Minn. Kansas City, Kan. 
Chicago, Ill. Baltimore, Md. Garwood, N. J. 


Doors ... Frames ... Mouldings 
Fast Courteous Service by Truck and Train ALSO Sash and Glass ... Wallboard 





ae LANE 


Trade Mark Reg. U. 8. Pat. Off. 





‘SAW MILL 


AVAILABLE FOR 


|} PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 


Carriages running on roller bearings. Auto- 
} matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
| works if desired. 


Various sizes and dogs to meet your needs. 


3 years’ experience in building Saw 
5 Mills and woodworking machinery. 


LANE MANUFACTURING CO. } MENOMINEE INDIAN MILLS 


MONTPELIER, VT. Neopit, Wisconsin 
APOOO CORO ROSS OCOD OCS SSS Air-Dried - QUALITY LUMBER - Kiln- Dried 


TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 















“Logged in 1936-37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing Timber 
HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 
Sustained Yield Policy Equals Perpetual Supply 


DEFEND YOUR TRADE with 








| 
| 
| 


| Manufacturers and Distributors of all 


WEST COAST WOODS AND SHINGLES 


— 
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was active in church, philanthropic, 
civic, and fraternal organizations. Mr. 
Jones is survived by his widow, two 
daughters, and a son, Lewis R. Jones, 
who has been associated with his 
father in Tracy & Jones, Inc., and six 
grandchildren. 


WILLIAM MARCUM, merchant ai.d 
lumber dealer of Manchester, Ky., died 
of a heart attack at his home there 
on March 2. Four sons survive him. 


D. S. MILLOY, 75, Erie, Pa., lumber 
dealer and civic leader, serving as 
president of the Union Bank from 1923 
to 1927, died Feb. 28. 


BENTON H. POLLOCK, 81, proprietor 
of the Pollock Lumber & Coal Co. with 
headquarters in St. Louis, Mo., and 
yards in Carmi, Mt. Vernon, and Salem, 
all in southern Illinois, died in St. 
Louis on Feb. 19. He had been a resi- 
dent of St. Louis since 1904. His widow 
survives. 


LOUIS MORTIMER PRATT, SR., 83, 
president of Davenport, Peters, Co., 
Boston, Mass., died March 11 at a New- 
ton (Mass.) hospital. He was stricken 
at his office a few days earlier. A na- 
tive of Baltimore, he entered the lum- 
ber business in early manhood as an 
employee of the Taunton Lumber Co., 


Brockton, Mass. He joined the staff of 


Davenport, Peters Co. in 1891. For 
many years Mr. Pratt had specialized 


in the distribution of hardwood lumber 


largely to industrial buyers. He was 
a vestryman in the Church of the Re- 
deemer, Brookline; a charter member 
of the Boston Chamber of Commerce, 
and a member of various other organi- 
zations. Surviving are his widow, a 


son, L. Mortimer Pratt, Jr.; six grand- 
children, and one great-grandchild. 
The son is the current president of the 
New England Wholesale Lumber As- 
sociation. 


SARAH WILSON PURSLEY, 85, re- 
tired lumberman of Helena, Ark., died 
in Memphis on Feb. 25, after suffering 
a broken hip in a fall two weeks 
earlier. He had been retired for sev- 
eral years. Mr. Pursley was named 
“Sarah” for both his father and his 
mother. He is survived by his widow, 
two daughters, and two sons. 


A. RANDALL of the Randall Lumber 
Co., Edmonton, Alta., Canada, passed 
away recently. 





HENRY T. REIMER, 63, proprietor 
of the Henry T. Reimer Co., Holmes- 
ville, Neb., died at a hospital in Beat- 
rice on Feb. 29, after a lingering ill- 
ness, He is survived by his widow, 
three sons, one of whom, Henry J., was 
associated with his father in the lum- 
ber company, three sisters, and three 
brothers. 


MRS. FREDERICK D. STERRITT, 
83, widow of the late Frederick D. Ster- 
ritt whose retail lumber enterprise at 
Cambridge, Mass., bore his name, died 
March 8 at her home in Belmont, Mass. 
Her husband, long a leader in retail 
lumber circles in the 3oston area, 
passed away in December, 1935. 


BAXTER F. VREELAND, 85, en- 
gaged in the lumber business in Den- 
ver, Colo., where he had lived for 
nearly half a century, died in a hos- 
pital there recently. He and his wife 
celebrated their sixty-third wedding 








anniversary on Jan. 4. They were the 
parents of the late Jeannette Vreeland 
widely known singer. 


CLINTON L. WALKER, 68, vice-pres- 
ident and a director of The Red River 
Lumber Co., Westwood, Calif., and g 
well known inventor, died unexpect- 
edly at his home in Piedmont, Calif., on 
Feb. 29, of a stroke. He had been jp 
ill health for several months. He was 
a son of the late T. B. Walker, pioneer 
lumberman of Minneapolis, Minn., anq 
founder of the company. Clinton L, 
Walker went to the West Coast forty 
years ago. He was co-inventor in 1934 
of a new type of Diesel engine and 
held patents on a set of automobile 
wheels designed to simplify parking 
problems. Mr. Walker was a graduate 
of the University of Minnesota, where 
he starred in various branches of ath- 
letics. He is survived by his widow; 
a son, Major Brooks Walker of Arling- 
ton, Va.; two daughters; three grand- 
children; a sister, and two brothers, 
Fletcher L. Walker of Westwood, and 
Archie D. Walker, Minneapolis, presi- 
dent of the Red River Lumber Co, 

FREDERICK L. WILLIAMS, 61, 
commission lumberman and until re- 
cently president of the Williams Lum- 
ber Co., Chicago, I1l., died Feb. 12 ina 
suburban hospital. His home was in 
Glencoe, Ill. Mr. Williams was at one 
time for a number of years connected 
with Burnaby Bros. Lumber Co. His 
widow and two sons survive. 


OLIVER L. WORDEN, 72, commis- 
sion lumberman in Milwaukee, Wis., 
and sales representative there for Cali- 
fornia Redwood Distributors, Ltd., died 
March 7 at his home in Milwaukee, of 
a heart attack. His widow survives, 























etc. Send your inquiries. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 
MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 






For WOOD! 


We are manufacturers and 
wholesalers of southern pine 
and hardwood. 
43 years, furnishing framing, 
boards, shed stocks, timbers, 


In business 












Anaconda PONDEROSA 


Look at those logs. No wonder Anaconda 
Ponderosa has long been a favorite lumber 
with thousands of buyers. 

While war conditions are now handicapping 
our usual service, we'll be back with same 
reliable quality, same good service as soon 
as Government needs for lumber will permit. 


Member of the Western Pine Ass'n 


Pine Logs On Way to 
Anaconda Mills 
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PILOT ROCK PINE 


Soft-Textured Ponderosa from the John Day District of Eastern ciegon 


i Pilot Rock Sales Agency 


4 _ 203 Radio Central Bldg., Spokane, Wash. 


100% Kiln- Drie 6 Moore cross-circulation kilns of 


modern design. 


Modern manufacturing 
equipment . . Planing mill. 














Specializing in 
SELECTS and 
No. 2 COMMON 























NO WALLFLOWER 
nront is... BARCLAY 


es Le FOR CEILINGS 


Sy Barclay is on active duty, 
serving in Barracks, Can- 
tonments, Hospitals (even 
on Medical oan ti oe, Housing, Factories, Planes 
and Airports. 

What Barclay’s engineers 
have learned in meeting 
war’s demands will be at 
your’ service some happy 
day—Barclay with an even 
better plastic surface and 

a complete gamut of 5 ® 


colors. i— 























For lasting wall beauty, economy and ease of erec- 
tion, build and re-build with Barclay. 


Write now for the Barclay Catalog 
for your post-war planning. 


BARCLAY 


MANUFACTURING COMPANY, INC. 


mes 385 Gerard Ave., Bronx 51, N. Y., Dept. G sumed 





LEADERSHIP. reflected | ‘in QUALITY 
WA W\\ 





META L TRIMS trademarked 


CHROMEDGE 


Trademark Reg. U.S. Pat. Off. 


The wide preference for B & T Metal Trims trademarked 
Chromedge is due to Quality! Quality in the materials 
from which they are fabricated—quality of design, from 
the standpoint of both beauty 

and utility—plus quality of service Available 

to those who specify, install and 

use B & T trims. These advantages Several shapes 
will hold sway again, when Victory and sizes still 
permits B & T to turn from war 2Vailable from 
work to the production of metal Pre-war stocks, 
trims trademarked Chromedge. Write for details. 


The B& T METALS COMPANY 





Columbus 16, Ohio 








Ponderosa Pine. 
Sugar Pine . 





MEDFORD CORPORATION 


MEDFORD, OREGON 


Manufacturers of Kiln Dried 


. . . Douglas Fir 
. . White Fir 


Members Wester Pine Assn., West Coast Lumbermen’s Assn. and West Coast Bureau of Lumber Grades and Inspection. 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 
Genuine WHITE PINE ..7s., 
Air-Seasoned e Water-Cured 


Fer 102 years, 1842-1944. Capacity 30 million f. annually 
Members N. W .L. D. Asen. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 


























































SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACT 
YARD STOCK & i CLEARS. 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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Change Your Saws to Simonds 


BF, 3, or 2', inserted toott Cut more lumber at less 


expense, and no saw trouble. Saw returned 2nd day as 


anew one, at about '; the cost of new SAVE on 2', 


edger saws, alse on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 








Idaho -- 
WHITE PINE = 
Also California White 
and Sugar Pine 


Fir Wallboard (2% 20%: products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 





DYKE BROS. 


Mfrs. and Jobbers of Building Materials 


Little Rock, Ark. Dallas, Texas 

Fort Smith, Ark. Texarkana, U. S. A. 
Oklahoma City, Okla. Memphis, Tenn. 
Kansas City, Mo. Chattanooga, Tenn. 
Joplin, Mo. New Orleans, La. 
Shreveport, La. Birmingham, Ala. 


Houston, Texas 


J JAMES W. SEWALL N 


Consulting Forester 


JAMES W SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
»tablished 1910 Port Arthur. Ontario 


















ADVERTISING 





Remittance to accompany the order. No 
extra charge for copy of paper containing 
advertisement. Copy must be in this office 
on Monday prior to publication date. 

Five or six words qf ordinary length 
make one line. 

Count in the signature. Heading counts 
as two lines. 

Extra white space figured at line rate. 

Heading to be in caps. 

One additional line of caps permitted 
in first 14 lines of copy, and in each 7 
lines thereafter. 

One inch space advertisement is equiv- 
alent to 12 lines. 


How to Figure Costs for Advertising 
In Classified Department 

I cecal le 30 cents a line 

Two consecutive issues....55 cents a line 


Three consecutive issues. .75 cents a line 
Four consecutive issues... .90 cents a line 








Wanted—EMPLOYEES 


WANTED 


Experienced sash and door machine set-up 
man for western Washington, thoroughly fa- 
miliar with Greenlee all electric double end 
tenoners, sash and door stickers, etc. Re- 
muneration $3500 to $4000 per year plus 
bonus. Permanent deal for right man. 
Address “‘L-81,"’ American Lumberman. 











WANTED 


Salesman to call on farmer trade to sell 
necessary maintenance materials, Asphalt 
Roof & Asbestos sidewall materials. Would 
be home nights; have choice of living in one 
of several good towns in northern Illinois. 
Old established firm. Guaranteed salary. 
Permanent connection. 
Address “L-76,"" American Lumberman. 





MILLWORK SUPERINTENDENT 


Florida millwork concern may require serv- 
ices of millwork superintendent who can es- 
timate and detail and bill into mill. None 
but high class man who is draft-exempt will 
be considered. 

Address ‘‘M-36,’° American Lumberman. 





WANTED 
Machine Bookkeeper for steady employment. 


Knowledge of lumber preferred. LA PORTE 
LUMBER & COAL COMPANY, LaPorte, Ind. 





SALESMAN WANTED 


Salesman & Estimator for Retail Lumber & 
Building Materials. Must have experience 
and be able to read prints and make esti- 
mates for repair jobs. Work inside and out- 
side. East Tennessee. 

Address ‘‘M-41,’° American Lumberman. 





WANTED 
Experienced man as foreman and worker in 
mill department of well established rural 
retail yard 10 miles from Indianapolis. Men- 
tion salary required. FISHERS LUMBER CO., 
Fishers, Indiana. 





WANTED 


First class working Foreman for Sash, Door 
and Cabinet Woodworking Plant. One capa- 
ble of laying out work and setting up ma- 
chines. This plant located in ideal northern 
Lake Michigan town with 1600 population. In 
replying give past cmperrees and _ salary 
wanted. 1p ly. to PONTIAC MILLWORK Co., 
Frankfort, Michigan. 


Wanted—EMPLOYEES 








PLANING MILL FOREMAN 
Capable operating, setting. repairing woos, 
working machinery. Permanent position, 

BISHOP LUMBER COMPANY 

2315 Elston Ave., Chicago, Illinois 








WANTED EMPLOYEES—FEMALE 


Experienced stenographer and comptometey 
operator—one having experience in lumbe 
export field preferred. In reputable lumbe 
firm—location in large southern city. Goog 
salary. 

Address ‘“‘L-46,"" American Lumberman, 


WANTED 


Yard man to wait on farmer trade. Must be 
able to estimate cost cf small farm build. 
ings. Eastern Indiana. Permanent position, 
good salary. : 

Address ‘“M-31."" American Lumberman, 


ENGINEER AND ESTIMATOR 
Man with full knowledge of wood fabrication 
and estimating for position in plant with 
postwar problem. Located Chicago metro. 
politan area. State experience, draft status, 
salary desired and full particulars. 
Address ‘‘M-39,"° American Lumberman, 


WANTED 


Man bookkeeper, retail lumber yard, north. 
west side Chicago. Postwar future. 
Address ‘‘M-38,"" American Lumberman, 


BOOKKEEPER | 


Full charge. male or female. Must be ex. 
perienced and capable. Permanent. 
BISHOP LUMBER COMPANY 
2315 Elston Ave., Chicago, Illinois 




















ACCOUNTANT WANTED 


We have an excellent opening for man to 
start as bookkeeper-desk man, and if suc. 
cessful, promotion to executive accountant, 
managing office procedure and credits for 
four well financed, long established corporc- 
tions. Good salary for competent man. Age 
limits 38 to 45. Please enclose snapshot with 
application. Central Michigan location. 
Address ‘‘M-45,‘° American Lumberman. 





WANTED 


Experienced Sawmill Foreman able to handle 
labor and take complete charge of operation 
from pond to car. Also experienced North- 
ern Hardwood Lumber Inspector or Chan 
Grader. . 

Address ‘‘M-46,"" American Lumberman. 


HARDWOOD LUMBER INSPECTOR 


For well established Hardwood Yard in Chi- 
cago: permanent work and chance for ad- 
vancement for the right man. 

Address ‘‘M-48,’° American Lumberman. 


WANTED — * 
Draft exempt man for mill office in Mississipp! 
town of about 10,000 population, to keep get- 
eral books and handle records necessary {or 
a sawmill office. Give description of quali- 
fications, salary expected, experience. 
Address ‘*M-49,’° American Lumberman. 


WANTED : 
Experienced man to manage Retail Lumber- 
| er in ae Illinois. Must be forty 
ty-five years of age. 
yay “M-47,"" American Lumberman. 


Wanted—EMPLOYMENT 























WANTED ’ 
Office and Yard Manager, past middle age 
retired corporation official, desires position © 
ibility. 
oy “L-62,"" American Lumberman. 


SALES EXECUTIVE 


Position as Wholesale Lumber Sales — 
for mill. Over 8 years experience with larg 
producer covering eastern U. S. i - 
married, good health: capable, progr 
Know OPA regulations. Permanent ay 
$500 monthly minimum. Available i * 

Address ‘M-42,’’ American Lumberman. 


ae 


PRODUCTION, COST MAN i 
University education, 20 years wide — 
ence, manufacturing, accounting. purchas . 
personnel, marketing. No restrictions oD 
signment. Gentile. 

Address ‘*M-23,’’ American Lumberman. 


WANTED Timber 

Position as woods Supt., Forester, ra 
Estimator. North or south. Railroad or ot 
logging. 42 years old. Best of a 
Address “M-40,"" American Lumbermam 











=e x 
March 18, 1944, AMERICAN LUMBERMA 








We 


ope 
elg 
Joh 
Sat 


bo» 


Sel 
enc 
truc 


{] |] 222 







s 






Ag Wood. 
ition, 


inois 
————— 


LE 
nptomete; 


! position, 
yerman, 
——— 


R 4 
labrication § 
lant with | 





gO metro. 
aft status, 


berman, 


—$—__. 


rd, north. ] 
2 


iberman. 





ist be ex. 
t 


Y 
linois 


or man to 
nd if suc- 
rccountant, 
credits for 
d corporc- 
man. Age 
pshot with 
ation. 

nberman. 


to handle 
f operation 
ced North- 

or Chan 


nberman. 


STOR 


urd in Chi- 
ce for ad- 





berman. 


Mississippi 
. keep gen- 
cessary for 
n of quali- 
nce. 
berman. 





ti] Lumber 
be forty to 


mberman. 


TT 
—— 


ENT 


———— 





niddle age: 
position of 


aberman, _ 


es Manage! 
. with large 
. Age. 

progressive. 
nt position. 
e May Ist. 
imberman. 





—— 
iN 

yide exper 
purchasing: 
ions on a 







berman. 













ter, Timbe! 
bad or tru 
eferences- 
mberman. 












{BERMAN 


Wanted—EMPLOYMENT 


Wanted—LBR. & DIMENSION 








For Sale — LBR. & DIMENSION 





MILLWORK EXECUTIVE 


entertain offers for manager, assistant 

manager or sales executive. Willing to prove 

worth. Experienced; references. Prefer mid- 
e west but will consider other locations. 
Address ““M-30,"" American Lumberman. 


MILL MANAGER 


7 rintendent of entire double pine mill 
pete desires connection. Have disman- 
fled, rebuilt and operated such includin 
railroad. Will go to Mexico; have worke 
Mexican labor. Present salary in other line 


Will 





og “M-29,"" American Lumberman. 


RETAIL YARD MANAGEMENT 


Capable. progressive, 22 years thorough ex- 
rience, sales, estimating, accounting, buy- 

ing, construction. Highest references. 
Address “‘M-33,"" American Lumberman. 


-Wanted—USED MACHINERY 


BOX FACTORY MACHINERY WANTED 


Large manufacturer needs additional equip- 
ment for Government contracts, such as 
Nailing Machines, 2 shook splicers, 2 Match- 
ers, squeezer, Printer and 54” Band Resaw. 
Will pay maximum prices for quick delivery. 
Send list and prices promptly. 

Address ‘K-44,’ American Lumberman. 




















NAILING MACHINES WANTED 

d 3 Morgan or Doig Nailing Machines 
wacky. any size. Wire us collect. CHAS. N. 
BRAUN MAHINERY CO., Fort Wayne, Ind. 





WANTED 
Two modem dry kilns. Please describe fully 
as to style and size, location and price. 
Address “L-57,’° American Lumberman. 


WANTED TO BUY 


Eastern dealer wants to make connection with 
Western buyer or manufacturer on carload 
shipments of: 2”, 3” & 4” Fir or Hemlock; Fir, 
Hemlock or Cedar Uppers; Flooring, Siding, 
Shingles, Plywood, Idaho and Ponderosa Pine, 

ress, Common & Clear: N. C. Common & 
Clear D4S. Also odd lots of Plywood, Pine 
Mouldings or items without a priority. 

dress ‘‘J-64,.° American Lumberman. 


HARD MAPLE WANTED 
200,000 feet per month each 6/4 and 8/4. 
Also beech and 4/4 cherry. High priority 
ratings. H. G. IRWIN LUMBER CO., Garland, 
Pennsylvania. 


WANTED—FENCE PICKETS 

Carload lots. Will p cash, 
BISSELL LUMBER & WRECKING CO 
7834 W. Grand Ave. Elm 








wood Park, Ill. 
Phone: Elmwood Park 1198 


WANTED—LUMBER 


We are especially interested in odds and 
ends, miscellaneous items, odd sizes and 
shorts, any softwoods, rough, dressed or 
worked to pattern. Give complete descrip- 
tion, point of origin and price f.o.b. mill. Also 
interested in any regular items softwoods 
rough or dressed. 
Address “M-25,"’ American Lumberman. 


WANTED 


Panels, crating. core stock, casket, furniture 
and construction lumber AD or Rgh. or 











Surfaced. What have you? Wire collect. 
PAUL B. BERRY, Grand Rapids 6, Mich. 
WANTED 


Carload or more 1/2’’xl1/."’—48"" Slats, rough 
sawn of any Southern Wood. 
Address “L-80,"° American Lumberman. 





BOXBOARD MACHINERY WANTED 
We are in the market for nailing hi 


WANTED—CEDAR TIES 


CHARLES S. PATTERSON, Park Falls, Wis. 





open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johnson or Morgan Matchers, Edge Trimmers, 
Squeezers ond Band Resaws, and any other 
box equipment used in box working factories. 
Address ““K-21,’° American iaemnan. 





WANTED 


Self-feed rip saw and light tractor or Diesel 
engine to run same. Two or three ton lumber 
truck, roll-off preferred. Good condition. 
Also light 4-wheel factory trucks. 
BISSELL LUMBER & WRECKING CO. 
7834 W. Grand Ave. Elmwood Park, 
Phone: Elmwood Park 1198 


Il. 





WANTED 
Good band resaw, also power unit 100 HP. or 
more. _—* LUMBER COMPANY. Pine 
Bluff, Ark. 








Wanted—LBR. & DIMENSION 








WANTED 
RELIABLE MILLS 


who can supply wholesale wooden box 
dealer with carload lots of SHOOKS 
and SET-UP BOXES, Style 1, 2, and 4— 
WHITE or YELLOW PINE. 


Needed for New York, Connecticut. 
New Jersey, Pennsylvania. 


Address ‘‘L-42,’‘ American Lumberman. 


WANTED 
2 cars 1x3 and wider, dressed, planing mill 
shorts 2’ and up. “D’’ Ponderosa or better, 
or similar lumber, suitable for pickets. 
BEYER MADWAY, 20th & Ridge Ave., Phila, 








WILL BUY FOR CASH 
Carloads of new or used lumber & 
BISSELL LUMBER & WRECKING CO. 
7834 rand Ave. 
Phone: Elmwood Park 1198 


doors. 
fe) 
Elmwood Park, Il. 





LUMBER WANTED 
One to twenty cars 2x4 boards and flooring, 





yellow e, hemlock, poplar or any soft 
wood. Can be used lumber if in good condi- 
tion, without nails. ent on delivery. 
KALSON COMPANY, INC. 
3128 Liberty Ave., Pittsburgh 1, Pa. 
WANTED 


Crate Shooks: 54,000 2”x151/4,”; 135,000 2”x 
2234”, either 34 rough sawn or SIS fin. 5/16”; 
54,000 pes. 34”x134”x13"; 54,000 34”x134”x131/2” 
rough sawn. 

Address ““M-51"’, American Lumberman. 


WANTED 


Carload quantities cauliflower crates. 
Address ““M-51’’, American Lumberman. 


Wanted—RETAIL LBR. YARDS 


WANTED 


Private party interested in buying one good 
retail lumber yard. 























FOR SALE 


4 cars, 16/4 Com. & Btr., and Com. & Btr. 
WHND Ocak. IVORYDALE LUMBER CO., 
Ivorydale, Ohio. 





FOR SALE 
Several carloads 6” railroad grade crossties 
81/. ft. long. FLOYD H. STARK, Medora, IIl. 





FOR SALE 


Caterpillar 22 tractor, good condition; also 
3000 feet seasoned walnut lumber, cut 4/4 
and 8/4. W. C. VAN PAPPELENDAM, War- 
saw, Illinois. 











For Sale — TRANSIT SERVICES 





TRANSIT MILLING AND RESAWING 


Operating five resaws, three moulders and 
two planers. Prompt and efficient milling in 
transit service. No demurrage or piling down 
charges. Located on New York Central and 
Pere Marquette railroads. ALADDIN 
COMPANY, Bay City, Michigan. 





MILLING IN TRANSIT 


Band Resawing 

Ripping 

First Resaw in Operation 

Second Resaw to start in 10 days 
Write for prices and 

Routing instructions 


THE MILL CREEK MILLING COMPANY 
326 S. Taylor Ave. 
St. Louis 
Mo. 








For Sale—RETAIL LBR. YARDS 








WELL EQUIPPED LUMBER YARD 


Located in small town in southern Illinois. 
Paying proposition. Attractively priced. Rea- 
son for selling—other interests. 

Address ‘M-37,’" American Lumberman. 








For Sale—BUSINESS 
OPPORTUNITIES 








FOR SALE 
Well ogtnesd Planing Mill & Lumber Yard 





Address ‘‘M-43,"" American Lumberman. in good location, on railroad siding, doing 
po § MRS. W. B. SHELTON, 320 
eath of owner. ° - B. . 

Wanted—MISCELLANEOUS Atkinson St., Henderson, Ky. 








RAILS WANTED 
Principally 16-20-25-30 Ib. 


THE W. co. 
Fullerton Bldg., St. Louis, Mo. 


RAILS: ANY SIZE OR QUANTITY 


Particularly 20 Ib. 25 lb. 30 Ib. 35 Ib. & 40 Ib. 
Secure our price before selling. 
MIDWEST STEEL CORP. 
Charleston, W. Va. 


For Sale—MISCELLANEOUS 


CARPENTERS APRONS 
Write for s les and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 


STEEL WINDOWS 
No priority required. 
Large stock casements, 
pivoted, double hung, etc. 


STEEL SASH SALES & SERVICE 
Weehawken, N. J. 























AROMATIC RED CEDAR SAWDUST 


Sifted-dry, in two-bushel burlap bags. 
NATIONAL CEDAR POST & POLE COMPANY 





FOR SALE 
Complete Electric Band Saw Mill. Now oper- 


ating, capacity 30M per day. Ideal for pro- 
Sealine of furniture and plant lumber. 
Located in northern Wisconsin. 


Address ‘‘M-22,"° American Lumberman. 





FOR SALE OR RENT 


Sash & Door Plant fully equipped. One- 
story brick building 80x200 ft.; also lumber 
sheds. UNION SASH & DOOR CO., 310 Bel- 
knap St., Superior, Wisconsin. 





LUMBER—BUILDERS SUPPLY 


Sales $79,000 year: fully equipped planing 
mill; 2 floors; 40x70; storage 70x80; office: 
whse. 28x34; near Pittsburgh: sell complete. 
APPLE CO., Brokers, Cleveland, Ohio. 





FOR SALE 


Detail Millwork plant including jobbing busi- 
ness. Shop and lumber area 100x100 includ- 
ing 40 woodworking machines. Warehouse 
area 60x150. Will sell inventory stock with 
plant if desired. BILLINGS SASH & DOOR 





Omaha, Nebraska 


AMERICAN LuUMBERMAN, March 18, 1944 








CO., Billings, Montana. 
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Affiliated 


NATIONAL HOTELS 


ALABAMA 
HOTEL ADMIRAL SEMMES Mobile 
HOTEL THOMAS JEFFERSON. Birmingham 
OISTRICT OF COLUMBIA 
HOTEL WASHINGTON........ Washington 
ILLINOIS 
HOTEL FAUST ececcceces. ROCKford 
(INDIANA 
HOTEL CLAVPOOL...........indianapotls 
LOUISIANA 
JUNG HOTEL. .......0s00... New Orleans 
HOTEL OESOTO..........+.. New Orleans 
MISSISSIPPI 
MOTEL LAMAR.......... eoeee. Meridian 
NEBRASKA 
HOTEL PAXTON .......... ooeees Omaha 
NEW MEXICO 
COVER GEGOTE. ccccccsssececccecse 
OKLAHOMA 
HOTEL ALORIOGE 
SOUTH CAROLINA 
HOTEL WADE HAMPTON 
TEXAS 
HOTEL ALICE 
HOTEL STEPHEN F. AUSTIN 
HOTEL EDSON.............+..Beaumont 
COVER SETILES. ...ccccccocceety Sarin 
HOTEL BROWNWUOD......... Brownwood 
HOTEL SOUTHERN 
HOTEL 
HOTEL 
HOTEL 


HOTEL 

HOTEL JEAN LAFITTE 

CORONADO COURTS............Galveston 
JACK TAR COURT. ...........+.Galveston 
MIRAMAR COURT............. Galveston 
HOTEL CAVALIER.............Galveston 
HOTEL PLAZA coccccce. Laredd 
HOTEL LUBBOCK coceses Lubbock 
. i... eppeqeeessssy Marlin 
CGren GREUOS ceccccces ++..San Angelo 
ANGELES COURTS San Antonio 


VIRGINIA 
HOTEL MOUNTOIN LAKE Meuntan Lake 


ah 


FF aa 


| Affiliated 
NATIONAL HOTELS 


Bur uv & Wat BONDD AND STAMPS 





For Sale—USED MACHINERY 


For Sale—USED MACHINERY 








EARLE HART WOODWORKING MACH. CO. 


Large selection of Moder Ball-Bearing Mo- 

torized Used Machines. Get our prices and 

list before buying. 

Chicago, Illinois, 565 W. Washington Blvd. 
Ph.: Andover 3340 

Greensboro, N. C., Davidson Dr., Sedgefield. 
Ph.: Greenboro 9633 


TRACTORS FOR SALE 


Available for immediate delivery 5 ton or 
“35°" size Caterpillar crawler tractors, $495; 
Cletrac *'55’s’’, with angledozers fully elec- 
trically equipped, $1850. Also commercial 
Caterpillar *‘30’° and other tractors. O. C. 
EVANS, Mt. Sterling, Ky. 








FOR SALE 
Hall & Brown No. 36, 6x15 planer and matcher 
with profile, center match heads, ship 
lap heads, four side heads, $1,250.00 f.0.b. 
Ft. Worth. CASTLEBERRY LUMBER CO., 
908 W. Peach St., Fort Worth 3, Texas. 


FOR SALE 
Moore Cross Circulation Dry Kiln Equipment 
for one compartment kiln, capacity 25,000 
ft. = located at Sanderson, West 
Va. RIFFITH LUMBER COMPANY, Hunting- 
ton, West Va. 








FOR SALE 


We have increased our capacity and want to 
sell our present planer and blower. They 
are in A-l condition. We are using them 
every day. We want to buy a band resaw and 
a oe unit of 100 or more HP. ELLIOTT 
LUMBER COMPANY, Pine Bluff, Arkansas. 


FOR SALE 
1 Band resaw blade 20°’ gauge; 11/,"" tooth 
space; 32°7’' long: 7°’ wide: in very good 
condition. KLA Y BROTHERS, Calumet, 
Michigan. 








FOR SALE 


On account of change in operating plans, 
complete sawmill, planing mill, trucks, trac- 
tors, cranes, dust collector and other inci- 
dental equipment, including motors, pulleys, 
belting. shafting, etc. Sell for cash only as 
one unit. Located in northern Florida. ay 
be operated as a going concern or dismantled 
and removed. Immediate possession. 
Address *‘M-21,"" American Lumberman. 


FOR SALE 


1—15 HP Steam Engine. 

1—60 HP Diesel Caterpillar Power Unit. — 

1—Second hand American (R&H) 12’, 4-side, 
Outside Drop Bed Moulder: standard equip- 
ment with self-contained countershaft with 
T&L pulleys for belt drive. GRIFFITH 
LUMBER COMPANY, Huntington, W. Va. 


WOODWORKING MACHINERY 


l—American ¢5 spindle automatic multiple 
hollow chisel Mortiser. 

1—Dovetail Machine 12 spindle, 8 one way 
dovetail cutters. 

1—24"’ Bentle & Mardgant Jointer with 3 knife 
cutterhead & fence. 

1—Horizontal Boring Machine, 2 spindle. 

l—Large drum Sander. 1 Belt Sander 

l—American £17 Moulder. 

1—Superior paae Machine. 

~~ single spindle horizontal Boring Ma- 
chine. 

8—Westinghouse Motors, 20, 10 and 5 HP. 
Address ‘‘M-34,’" American Lumberman. 


ONE POWERS PLANER 


Single head 26’’x6’’", in good condition. 
RONE LUMBER CO., New Park, Pa. 














FOR SALE 


Complete Circular Saw Mill Plant—Boilers, 
Engines, Steam Nigger. Murray Gang, Hog, 
Set Works, Conveyors, Lo aul-up, Lathe 
Mill, Moore Dry Kiln 22’x66’ with eight 48°’ 
overhead Fans, Belts, Saws, etc. All in good 
condition; operation just discontinued, lack 
of timber. etailed list sent to those inter- 
ested in complete am. SOUTHERN SAW 
MILL COMPANY, Crystal Springs, Miss. 





FOR SALE 


One Air Compressor, water cooled, size 6x6, 
rebuilt. POL BROS., Merrill, Wis. 





NEW SAWMILL FOR SALE 


Will sell £00 Frick mill as received from fac- 
tory. This mill is new and stored under 
cover. B. T. JENNINGS, Laceyville, Pa. 





FOR SALE 


No. 2 American Sawmill. BRAMAN MFG. CO., 
INC., Carthage, New York. 


FOR SALE a 


Mershon Band Rip Saw 5” blade, powered by 
15 HP, 440 volt motor and V belt. 55% new 
Price {. 0. b. Brookhaven. COLUMBUS LUs. 


BER CO., Brookhaven, Miss. 








a , 
FOR SALE 
Planer, dbl., American No. 75, 19°'x6’, two 
35 HP top hd. motors, one 25 HP bottom hq 
motor, 25 Hp fd. motor, rates 150’, 200’, 259° 
& 300° the minute, 100% ballb.; Planer ¢ 
matcher, American No. 77-A, 4-s., 15''x§" 
8-kn. rd. top and bottom hds., 75 HP coupled 
m.; Planer, sgl. Hermance No. 4, 25'’x8", TY, 
HP coupled m.; Planer, sgl. B&M 24x12": 
Planer, F&E No. 340, 3-kn. rd. hd., 71/, Hp 
coupled m.; Planer & matcher, Am. “Sweep. 
stakes,’ 20°’x6’", 4-s.; Frequency changer, 
G. E., 100 HP; Cutoff saw, Fay No. 2, slid. 
ing carriage: Double cutoff & mitre say, 
Beach roller table, 36’’x120", built-in motors, 
tilting arbors; Chucking machine & trim saw, 
Nash 30°’; Sander, 2-dr., e.b., Yates No. 413, 
30’", m.d.; Sander, long handle, Nash; Belt 
sander, Parks roller table; Glue Jointer, 
ballb., F&E No. 429, built-in motors; Electric 
dry kiln oven and scale; Shaper, sgl. spd, 
Smith ballb., V-belted motor; Sticker, sash, 
American No. 1, pl. & bor. attachm.; Sticker, 
l-s., Hayes 2’; Moulder, Hermance 8”; 
Moulder, Berlin No. 108, 10°’, 25 HP m; 
Moulder, Smith 6’, 4-s., 10 HP m.; Tenoner, 
sgl.-end, F&E, with copes: Borer, Buffalo 
post; Window frame machine, Phillips; Knife 
grinder, F&E 30°; Mortiser. h.c., F&E No. 
144, horiz.; Mortiser, vert. h.c., F&E No. 374 
Band scroll & resaw, Fay & Co., 42’; Self. 
feed ripsaw, Greenlee; Band ripsaw, Ameri- 
can No. 20, power-fd., 20 HP m.; Rip-saw, 
Crescent, 71/, HP V-belted m.; Variety saw, 
American motor-on-arbor: Saw bench, Tanne. 
witz “B’’ revolving arbor, 5 HP m.; Blower, 
Sturtevant 24°’: Woodworker, F&E No. 62, 
10’, 4-kn. rd. hd.; Bandsaw, 22°’ Parks. Sun. 
dry other machines. 
EDGAR J. BICKLER 
6448 Conway Ave., Mt. Washington 
Cincinnati 30, Ohio 





FREQUENCY CHANGERS 


Two 60 KVA 60/120 cycle. General Elec. 
tric are ITT-337 direct connected to 40 
HP 3/60/220 V. Motors. 

150 HP, 514 RPM 3/60/220 V. Allis Chal- 
mers slip ring motor complete with control. 

75 KVA 3/60/240 V. Crocker Wheeler gen- 
erator direct connected to Russell steam en- 

ine. 

° Just a few of agg items of power plant 
equipment available for prompt shipment in- 
cluding motors, all types and sizes, air 
compressors, blowers, etc. Write us on your 
requirements—we may have what you need. 
ROCKFORD ELECTRIC EQUIPMENT CO. 
724 S. Wyman St., Rockford, Illinois 





FOR SALE 


1—250 HP Heinie Water Tube Boiler with 
about one-half of stack, 130-pound steam 
ressure 00 

1 Upright B 


12 Live Rolls, x24” 
15 Live Rolls. 15x24” E 
(All with Cast Iron Frames and Miter Gears) 
1 Steel Header Drum, 3’x10’, suitable for 
175-pound steam pressure 150.00 
2 Single Drum Winches, to operate from 
truck motor and frame, with power take- 
off ach $300.00 
1 Addressograph Machine (old model) $50.00 
1 Frick Steam Engine, 91/.’’ Bore, 12" Stroke, 
enter crank, Drive Pulley 36x12, ca 
ore, 3°" Val 3 $100. 
1 Frick Steam Engine, 81/,"" Bore, 10" Stroke, 
Center Crank, Drive Pulley 42’x12", 3 
Bore, 2” Valve........ ET 100.00 
1 Wheland Steam Engine, 10° Bore, 12" 
Stroke, Side Crank, Drive Pulley tN 


1 Beech, Dado and Cut-Off Saw with Car 
riage and table, 220-Volt, Direct On 


otor 
1 Townley belt drive Swing Cut-off Ly 
Frame with Arbor 575. 
10 Air Cylinders, valve rigging and pipe {or 
Allis-Chalmers Air Drop Trimmer Ly 


1 Novo, 5 HP. Gasoline, 1 cylinder, Pitt 


Engine 00.00 
GRAYSON LUMBER COMPANY 
Birmingham Alabama 





FOR SALE 
One complete Circular Saw Mill capable of 
cutting 15,000’ of Hardwoods per day. locat 
near Williamson, W. Va. Mill equipped bs 
conveyors, three saw trimmer, two saw eon. 
and leg haul-up. GRIFFITH LUMBER © 
PANY, Huntington, W. Va. 
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For Sale—USED MACHINERY 


For Sale—USED MACHINERY 





For Sale—USED MACHINERY 











FOR SALE FROM STOCE 
odworking machinery of all kinds. — 
solieeer constantly pee but postal will 
tell you if we have that much needed ma- 
chine you are looking for. Everything from 
timber sizer to clothespin machine. 
Try us—ask for stock list. 
BOSCHO, INC., Medford 55, Mass. 


FOR SALE 
ss 202 Reynolds Electric 
: _— aR NE RINE ....Eq@. $500.00 
9—Model 200 Reynolds Electric Screw Ma- 
EES ee Ea. $550.00 
ROCK ISLAND LUMBER COMPANY 
9800 Kinsman Road, Cleveland, Ohio 





Screw Ma- 








FOR SALE 
|-No. 5 Farquhar portable sawmill, right 
hand, 3 block carriage 
|—Two saw edger 
]—Swing saw trimmer 
mmer 
a, nehinn and pulleys for above. 
WALLACE ONGNA & SONS, Sheboygan Falls, 
Wis. 





ATTENTION 


Plant Liquidators and Wrecking Companies. 
For sale as a whole, for prompt removal, 
JACKSON LUMBER CO. PLANT at Lockhart, 
Alabama. 


Capacity 125,000 feet per day 
Saw Mill and Equipment 

12 Dry Kilns and Equipment 
Planing Mill Equipment 

2 Power Houses and Equipment 
2 American Loaders 

1 Locomotive 

Rail 

Tractors 


May be seen any week day at Lockhart, Ala. 
Address all communications to: 


JACKSON LUMBER CO. 
Lockhart, Alabama 





FOR SALE 
500, 750 & 1000 GPM Steam Underwriters 


Fire Pumps. 
2—1500 G.P.M. Gasoline Fire Pumps 
7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 
7—Guy Derricks, 60, 90 and 110 ft. boom 
ir Compressors, 150, 220 and 550 ft. 
Wheel Presses, 150 and 200-ton - 
I3—Electric Hoists, 35 to 100 HP. 
3~Gasoline Hoists, 15 to 85 HP. 
1~63 ton Heisler Gear Locomotive 
21000 GPM Electric Underwriters Fire 
umps 
Model D American 36’’ gauge, 10 ton capac- 
ity 4 wheel log loader 
25,000 gal. Tank on 75 ft. Tower 
50,000 gal. Tank on 100 ft. Tower 
100,000 gal. Tank on 100 ft. Tower 
R. C. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42ud Street, New York, N. Y. 


PLANERS 


Priced for Sale 
1 Fay & Egan No. 4 
1 Powers 4-side 6x24 
RIVERBANK LUMBER COMPANY 
Post Office Box 423 
Riverbank, California 








Mr. Operating Man: 
Mr. Traffic Man: 


YOUR OWN OWNED CARS! 
Demurrage, Avoidable Labor Expense, Extra 
What could you SAVE? 


What increase in Production could you 
EFFECT? 
Consider, also, benefits from MOBILE 
“Storage”’] 


Which of these cars could you use? 


130, Hopper, Double, 50-Ton 
40, Hopper, Side-Discharge, 50-Ton 
10, Koppel, Side-Discharge, 24-Yd., 30-Ton 


100, Refrigerator, 40-Ft., 40-Ton 
16, Refrigerator, 36-Ft., 30-Ton 


19, Ballast. Composite, 50-Ton 


2, Dump, Western, Automatic, 20-Yd., 40-Ton 
10, Dump, K&J, Automatic, 16-Yd., 30-Ton 


5, Flat, 40-Ft.. 40-Ton 
43, Gondola, Composite, 36-Ft. & 40-Ft., 40-Ton 
150, Tank, 8000-Gallon, 40-Ton and 50-Ton 


ALL CARS ARE PRICED TO SELL! 


IRON & STEEL PRODUCTS, INC. 
39 Years’ Experience 


13424 S. Brainard Ave., Chicago 33, Illinois 
“ANYTHING containing IRON or STEEL’ 





FOR SALE 


500, 750 & 1000 GPM Steam Underwriters 
Fire Pumps. 

2—1500 G.P.M. Gasoline Fire Pumps 
7—Locomotive Cranes, 15, and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 
7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220 and 550 ft. 

Wheel Presses, 150 and 200-ton 
13—Electric Hoists, 35 to 100 HP. 
9—Gasoline Hoists, 15 to 85 HP. 
1—63 ton Heisler Gear Locomotive 
2—1000 GPM Electric Underwriters Fire 


umps 
Model D American 36” gauge, 10 ton capac- 
ay 4 wheel log loader 
25.000 gal. Tank on 75 ft. Tower 
50,000 gal. Tank on 100 ft. Tower 
1 00 al. T on 100 ff. Tower 
R. C. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42nd Street, New York, N. Y. 


FOR SALE 

1—Clement single spindle shaper, shop No. 
13540; 3—new slasher saws 38’’ diameter, 
23,’ mandrel holes, 4 bolt holes 634"" cen- 
cose gone bundle wiring machine 

e. 4. 

1—Wilson electric welder. 200 amps, belt 
driven DC generator: tight & loose pulleys; 
bolts 25-50; 1750 RPM: compound wound, 
No. 015484. 

1—CH&E combination band saw mortiser & 
jointer; late model machine with table, 





1—Combination cut-off & rip saw; iron frame, 
sliding table, tilting saw arbor & mitering 


ead. 

1—Murray all steel tilting transfer table, 9’ 
wide, 10’ long: 3 live chains; reversible 
friction driven worm tilting mechanism; 
tilts 12° both ways. 

1—Lumber haulage unit, used with tractor to 
handle lumber from sorting shed to yard; 
all steel frame, chain driven rollers; 3 sets 
undercarriage; 1 — tread, 1 steel 

S. 


wheel, and 1 set slei 
Contact KLATZKY BROTHERS, Calumet, Mich. 














Operating Shaft 


Automatic Safety Trip 
STAKE POCKETS 
for Motor Trucks & Ry. Cars. Speed load- 


ing & unloading; haul larger loads; save 
stakes; speed dispatch of equipment. 


Save Time & Money—Order Today! 


Cc. H. VAN DONK 
1337 E. Mason St. 


Green Bay, Wis. 
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AIR COMPRESSORS 


1—Westinghouse Locomotive type, 91/2x9!/,x 
10; 1 air receiver, 15x9‘; safety valve. 

1—8x8 Curtis air compressor No. 4087; 2 cyl- 
inder vertical; tight & loose pulleys; 300 lb. 
air receiver 30x72; safety valve & gauge. 

Contact KLATZKY BROTH , Calumet, Mich. 








For Sale 
TIMBER & TIMBER LAND 


700 MILLION TO BILLION FEET 


Northern California Sugar, White & Ponderosa 
Pine and Fir according to Lacey & Co. report 
and 35000 acres land for one million dollars 
cash; worth more than double this price. 
Address *‘M-24,’° American Lumberman. 


VIRGIN REDWOOD TIMBER 
Ten to 500 million feet or more. Price $2.00 
per M. P. O. Box 3180, San Francisco 19. 


FOR SALE 
22,000 acres bottom land and timber; 50,000,- 
000 ft. half cypress, balance Tupelo and - 
gum on river southeast S. C. Big band mill 
and oomny equipment close by, 
$236,000 cash. 
Address ‘‘M-44,” 














all for 


American Lumberman. 


Chuck in 


In Cleueland its the 
HOTEL HOLLENDEN 
Iu Columbus its the 
NEIL HOUSE 









OTHER DeWITT HOTELS 
THE LANCASTER Lancaster, Ohio 
THE BARON STEUBEN Corning, N.Y. 


Saabeckckeee-ba; 


delivery / 





De WAact RADIAL 
WOOD CUT-OFF SAWS 


You can re-work the lumber that 
you buy today—with the versa- 
tile DeWalt Radial Power Saw. 
It is a woodworking shop in itself. 
Available in most models. Power 
sizes from 1/2 h.p. to 10 h.p. Write 
for complete information. Address 


Box L-74, American Lumberman. 
’ 
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If you can't obtain permission 
to purchase HOLT HARD- 
WOOD CO. products un- 

der CONSERVATION 
Order M-364 


BUY WAR 
BONDS 


and 


$s 
T 
& 
M 
P 
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HOLT HARDWOOD CO. 


OCONTO, WISCONSIN 

















Thurston -Flavelle 


Limited 
Port Moody, B. C. Canada 


Manufacturers of 


Red Cedar 
Lumber & Shingles 

















Aduertisers' Index 


Affiliated National Hotels..... 80 
American Logging Tool Co.... 56 
ene Ss Lumber & Treating ‘* 


“8 Manufacturing Co. ; 
ae 


Anaconda Copper Mining Co. ~ 
Anderson-Tully Co. phadero 
Angelina Hardwood Co. 
Appalachian Hardwoods 

Augusta Hardwood Co........ 


Bailey Lumber Co., Ltd....... 
B & T Metals Co., The 
Barclay Mfg. Co., Inc ........ 
Barger Lumber Co., P. M 
Belcher, J. B.. . Sieve 
Biles-Coleman Lbr. ‘Co., ‘Inc. ois 
Blackwood Lumber Co., Inc... 
Bringardner Lumber Co....... 
Brown, D.D.... 


California — & Western 
Pine Agency. 


Carey Mfg. Co., “The Philip... 
Carr Lumber Co. 


Casein Company of America, 
Div. of The Borden Co...... 


Celotex Corporation, The 
Certain-teed Products Corp... 
Chapman & Co., Inc, A. D 
Chapman & Dewey Lbr. Co... 
Chattahoochee Valley Lbr. Co. . 
Cherry River Boom & Lbr. Co.. 
Chicago Mill and Lbr. Co 
Corley Mfg. Company........ 
Crisp Lumber Co., M.E...... 
Crawford Door Co............ 
Crosby Lbr. & Mfg. Co....... 
Cunningham Mchy. Corp 
Curtis Companies Service 
eee 
Devoe & Raynolds Co., Inc... 
DeWalt Products Corp.. 
DeWitt Operated Hotels. 
Douglas Fir Plywood Assn . 
"mame Warehouse 
Corp.. wa 
Drolet, George. . ee 
Duncan Lumber Co., Ine 
Durham Co.. Donald..... .... 
Dyke Brothers............... 


Elk River Coal & Lbr. Co..... 
Elkins Lumber Corp.......... 
Engle & Worth Lbr. Co....... 
Enterprise Company, The. .. 


Farrin Lumber Co., The M.B.. &3 
Feather River Lumber Co., The 59 
Ferguson Lbr. Co., W. T 

Fir Door Institute. . 

Frick Co. 


Georgia Hardwood Lbr. Co.... 
Gillies Bros., Ltd. 


Holt Hardwood Co. 
Hutton & Bourbonnais Co.. 


Ivory Pine Co..... 


Johnson Lumber Corp., C. D.. 
Jones Lumber Co., J. M 


Kent Machine Co., The....... 
Kimberly-Clark Corp 
Kirby Lumber Corp. . 
Kitchen Lumber Co. . 


Lane Manufacturing Co. 

L. H. L. Lumber Co. ae 
Libbey-Owens-Ford Glass Co. , 
Lightsey Brothers. : 

Long Lake Lumber Co. ae 
Louisiana Central Lumber Co. ‘ 
aghermene Mutual Casualty P 


See Our February 19 Issue for Directory of Products A 


Macklanburg Duncan Co.. 
Mall Tool Company ... 
Markal Co. 

Mauk Seattle Lumber Co. 
May Hardwood Co. 


Medford Corporation. . 
Menominee Indian Mills. 

Mill & Mine Supply Co.. 
Miller & Co., Inc.. 

Miner Saw Mfg. Co. x H. 
Moisture Register Co.. 

Moore Dry Kiln Co. : 
Morrill & Sturgeon Lbr Co... 
Morrison, Gross & Co......,.. 
Mowbray & Robinson Lor. Co. § 
Mower Lumber Co., The...,.. 


National Gypsum Co.......,. 
Neils Lumber Co., J.......... 7) 


Oregon-American Lumber Corp, 6 
Oregon Lumber Co........... 7 


Pacific Mutual Door Co....,. 7% 
Paine Lumber Co., Ltd 
Patrick Lumber Co.. 

Pilot Rock Sales _— 
Protexol Corp.. 


Rainy Lake Lumber Co., Ltd.. 2 
Red Cedar Shingle Bureau.. .. 
Red River Lbr. Co., The...... 5 
Reynolds & Manley Lbr. Co... 
Ritter Lumber Co., W M..... § 
Ross Carrier Co. 

Russell & Pugh Lumber Co... 


Sabine Lumber Co............ 2 
Schuette Company, Wm 
Sewall, James W. ne 
Shevlin Pine Sales ‘Co. 
Silbernagel & Sons Co., Geo.. re 
Sisalkraft Co., The... ..s.00« 
Smith, Inc., Landon P........ 
Smith Lbr. Co., Ralph L...... 4 
Soderberg Lumber Co., Carl... % 
Sondheimer Co., E.........+: 
Southern Hardwoods 
Southwest Lumber Co........5 
Southwest Lumber Mills, Inc.. 3 
Spokane Pine Products Co 
Stanley Works, The.. 

Stanton & Son, E.J.. A 
Stearns Coal & Lbr. Co., ‘Ine. 28 
Stimson Lbr. Co 

Stone Lumber Co., J. E.....+- ; 
Sullivan Lumber Co.......-+ 


Tarter, Webster & Johnson, Ine. ; 
Taylor-Stiles & Co 
Tennessee-Eastman Corp...--: g 
Texas Co. The.. ‘ men «: # 
Texas Long Leaf L br. Co. coe 
Thurston-Flavelle Ltd......+: . 
Twin Harbors Lumber Co. ine 


U.S. Gypsum Co....-.-e 
Upson Co., The.....--+-+:*"" 


Van Donk, C. H. eer 
Vestal Lumber & Mfg. pee 


Wales Lumber Co. 

Wax Lumber Co. 
Wendling-Nathan Company 
West Virginia Lumber Co.. 
Western Wholesalers. . 
Weyerhaeuser Sales ee nae 
Wood Lumber Co.. 
Wood-Mosaic Co., Inc. 
Woodard Walker Bowen. J ne. 
Woods Lumber Co. 
Wuichet Lumber Co. 
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in AMERICAN LUMBERMAN 
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\Hardwoods 





In Demand -- In War -- And In Peace 


Appalachian Hardwoods, because of their fine texture and workability, have always enjoyed wide 


demand among buyers. 


Now in wartime, although producers and distributors are doing their best 
to maintain volume, there just aren't enough Appalchian Hardwoods to go around. 


Buyers who 


have been disappointed can depend on it that with Victory Appalachian Hardwoods will again be in 


ample supply for all comers. 


D. D. Brown..................-Elkins. W. Va. 

Mirs. Band and Circular Sawn West Virginia Appalachian Hard- 

teeta and Planing Mill Facilities—Oak and 
aple Flooring. Est. 1880. 


The M. B. Farrin Lbr. Co... .Cincinnati, Ohio 


Kiln-Dried and Air-Dried Sppstestin Hardwoods. 
Oak and Maple Flooring. 


“Century” 


May Hardwood Co...........Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, Butternut. 
Hard and Soft Maple. Oak, Poplar and Walnut. 


*Morrison, Gross & Co.........Erwin, W. Va. 


Lignasan-dipped hes Virginia Hardwoods. Band Mill. Drv 


In and Planing Mill. 


*Mowbray & Robinson Lbr. Co..Cincinnati, Ohio 


Mills at Combs, Ky. and West Irvine, Ky. 
Complete Line of Appalachian Hardwoods. Maple and Oak 
Flooring. 


‘Kitchen Lbr. Co...............Ashland, Ky. 


Manutacturers of Appalachian Hardwoods, principally Poplar. 
Oak. Maple and Beech. 


*M. E. Crisp Lbr. Co..........Welch, W. Va. 


West Vagite and Kentucky Appalachian Hardwoods, Oak. 
Poplar, Beech, Maple, Ash, Shee. Chestnut and other 
hardwoods. All facilities. 


. “Stearns Coal & Lbr. Co..........Stearns, Ky. 


Appalachian Hardwoods, Hemloek and White Pine. 


"Cherry River Boom & Lbr. Co..Philadelphia, Pa. 


Mills, Planing Mill, oy Kilns at Richwood, W. Va. Spruce, 
Hemlock, Hardwoods, Flooring, Mouldings, Trim, Standardized 
Paneling. Mixed cars 


*Elk River Coal & Lbr. Co.. . Swandale, W. Va. 


Mirs. Famous “‘Elrico’’ Brand Appalachian Poplar and Other 
ardwoods. 


*The Mower Lbr. Co..... .Charleston, W. Va. 


West Virginia Hardwoods, Air-dried. Kiin-dried, Rough or 
: Surfaced. 
Mills: Omar, Marmet. Cass, Colcord and Pettus, W. Va. 


“Blackwood Lbr., Co. Inc. .East LaPort, N. C. 


Manufacturers Band-Sawn Appalachian Hardwood Lumber. 
Can Surface, Kiln-Dry and Resaw. 


“West Virginia Lbr. Co.......Elkins, West, Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. Rough, 
} eal ae tawa, Appalachian Oak and Maple Flooring. 


*Wood-Mosaic Co., Inc........Louisville, Ky. 


“Parkay’’ Ready-Finished Hardwood Flooring. Lumber. 
Veneers, Dimension. 


Stimson Lbr. Co..............Owensboro, Ky. 


Successors to D. C. Stimson Lbr. Co. 
Appalachian and Northern Kentucky Hardwoods, Soft textured 
Poplar and Oak, Maple, Basswood, Ash, Hemlock and Pine. 

Mills at Haddix and Madisonville. Kv. 


*McCracken & McCall, Inc....Lexington, Ky. 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ey. 


*Tennessee-Eastman Corp....Kingsport, Tenn. 


Specializing in White Oak and Yellow Poplar from the famous 
limestone belt in the Appalachian mountains. 


Hutton & Bourbonnais Co.. .Hickory, N. C. 


oplar, chestnut and pinus 


Soft-textured Appalachian oak, 
strobus white pine. Planing mills, dry kilns, box factory. 


“Vestal Lbr. & Mfg. Co......Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Knoxville, Tenn. 


*Bringardner Lumber Co.........Pineville, Ky. 


Finest Appalachian Hardwoods 
Path Fork, Kentucky Band Mills 


*W. M. Ritter Lbr. Co........Columbus, Ohio 


Appalachian Hardwoods: 
Dry Thick Oak—Boat Oak 


*jJ. B. Belcher...............Bluefield, W. Va. 


Appalachian Hardwoods, Air or Kiln Dried. 


*Meadow River Lbr. Co......Rainelle, W. Va. 


Manufacturers of West Virginia Hardwood Products. 


BUY 
UNITED STATES 
WAR BONDS & STAMPS 


“Member Appalachian Hardwood Manufacturers, Inc. 








Gardner, Kentucky 
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QUALITY 


IN PEACE OR WAR! 


lla a 


Only the products are different! 


25 YEARS! That’s how long the Macklanburg-Duncan Co. has 
been manufacturing quality products for America’s leading hardware and 
lumber dealers. 


And while most of our manpower and material is now being used to 
make vital parts for Uncle Sam’s planes, the quality remains unchanged. 
Only the products are different. 


In America, there are thousands of homes that are thankful for the 
— we have always put into every Macklanburg-Duncan product. For 
these peacetime products have stood the test of time, just as our wartime 
products are standing the test of battle today. 


Most of our line has been absent since the start of the war, but we 
have been able to supply limited amounts of a few non-critical products. 
And you may rest assured that while the quantities are limited, the quality 
is not. Yesterday, today and tomorrow . . . the name Macklanburg- 
Duncan will be synonymous with quality. 
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MACKLANBURG- DUNCAN Cl 


yy oe NUMETAL WEATHERSTRIP * NU-CALK CALKING COMPOUND + NU-ART MOLDINGS AND EDGIN 
eit: cca 4% NU-GLAZE GLAZING COMPOUND » NU-WAY WEATHERSTRIP * NU-ART LETTERS AND NUMBER: 


OKLAHOMA CITY 1 OKLAHOMA 


These items still available to 
hardware and lumber dealers 


NWi-(Atw 
CALKING & GLAZING 
COMPOUND—will not 
dry out, run, crack, 
harden or pull away. 


Wu-Glaze 
GLAZING COMPOUN 
Does not dry out, crack 
or peel. Not oily. Clean 
to handle. Applied like 
putty—but not putty. 


VICTORY WOOD & FELT 
W EATHERSTRIP 

An efficient, easy-to-install weatherstrip. 

Made of high grade felt and wood, 


MADUCO prastics 


Maduco Plastic Molding and Trim won 
the National Plastic Award for 1941, the 
highest in national plastic competition. 
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